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Mid-eighteenth Century Watch in Wheeler Collection at Brooklyn Institute of Arts and: Sciences. 
(See Text on Page 119.) 


SDEDIOCE 


YON DER LUHE & HANNE.N.Y. 

















6G, P= 
WNys 


Montauk Cases 
12 Size Open Face, No Cap 


Plain Polish, Engine Turned or Engraved 


THE SMALLEST 12 SIZE CASE MADE 


To fit regular 12 size movements 








For finest workmanship, 
up-to-date style and reason- 
able price you can always 
depend on Fahys Montauk 
Cases. 

A strict comparison with 
any other 20-year case will 
convince you of this. 





Fitted with triangle shape Kant-Kum-Off bows 
and with either jeweled crowns or plain flat top 
crowns. Also furnished with regular antique 


bows. 


These cases can also be had in Bristol 25-year 
quality or in 14 Kt. solid gold, either yellow or 


oreen. 


Joseph Fahys & Co. 


Established 1857 
Boston New York Chicago 




























































WITH 





WHICH ARE 


'CIRCULA 


CONSOLIDATED 


THE HOROLOGICAL REVIEW 
THE eP}J EWELERS’ WEEKLY 



































y 


Vor. LXXIV. 





WEDNESDAY, MARCH /, 


1917. 




















Something About the Work of the Goldsmiths of Old Panama. 





By W. L. Beasley 








HE little known and remarkable In- 
dian workers of gold who flourished 

and developed an astonishing civilization 
centuries ago on the Isthmian region 
are, in archaelogical interest at least, be- 


cause they furnished wonderful speci- 


GOLD PLAQUES MADE BY ANCIENT 


mens of the spleridid primitive metal art 
of the New World, of great interest. 
From recently discovered graves there 
have been brought to light some unique 
and splendid ornaments fashioned by the 
ancient goldsmith of Old Panama. 
Having no written language, the only 
record of their fine craftsmanship in the 





working of precious metals has been left 
in their burials. It was their custom to 
place with the deceased the richest and 
most highly-prized personal ornaments 
of gold. Some of the most striking and 
elaborate of the gold jewelry which 


GOLDSMITHS OF OLD PANAMA. 


adorned the persons of the Indians 
which met the eyes of Columbus, Balboa, 
and the Spanish conquerors, are here 
pictured and described. 

Balboa, it will be remembered, was the 
first white man to cross the Isthmus in 
1513. These ancient pieces offer to the 
modern worker, probably, suggestions 


and motives which can be adapted to cer- 
tain designs and shapes in the way of 
novelties. These gold ornaments were 
used both for the elaborate ceremonial 
purposes and personal adornment of the 
ancient inhabitants of Old Panama. Some 
were thought to possess potent and 
magical charms and to be capable of pro- 
tecting the owner from misfortune. For- 
tunately for historic knowledge of the 
aboriginal metal art of the New World 
and as highly prized examples of the 
craftsmanship and technique achieved by 
its early inhabitants, some of the rare 
and finest specimens have been preserved 
and obtained by explorers for museum 
collections, such as the American Mu- 
seum of Natural History, New York; 
Yale Museum and the new Heye Indian 
Museum, in course of building. 


The gold pieces here shown have just 
been exhibited at the American Museum 
of Natural History. The various gold 
figures here pictured are the work of the 
Chiriqui Indian race, who formerly in- 
habited the western province of the pres- 
ent Republic of Panama. In former times 
the Chiriqui country on the Pacific water 
shed had a vast population. In this 
region ancient cemeteries are met with 
from near the mountain tops to within a 
short distance of the sea. Some, for in- 
stance, cover an area of 12 acres. 


The graves were of oval shape six feet 
deep and four feet in diameter, and were 
constructed of round river stones. The 
gold ornaments were found in the bot- 
tom of the graves, arranged as though 
they had been on the breast of the body 
at the time of burial, and sometimes they 
were found in the crevices. Some of the 
largest of the gold figures and images 
found in one rich gold yielding district 
weighed between 11 and 12 ounces. It 
is estimated that the value of gold taken 
out of the cemeteries by treasure hunters 
since their first discovery, four or five 
decades ago, had a value of nearly a 
million dollars. The great part of the 
gold images is said to have been melted 
at Panama for the purpose of turning them 
into bullion. 


The wonderful golden images of the 
Chiriqui have been fashioned to repre- 
sent gods, deities, animals, birds, etc., 
some of the favorite shapes being the 
frog, alligator, jaguar and bird figures, 
such as the parrot. Part of the human 
figure or in composite shape was used. 
That is, the body and extremities are 
usually human and the head that of an 
animal. Thin gold coiled wire about one- 
twenty-fifth of an inch in diameter was 
extensively used in the formation of de- 
tails of the anatomy. The technique and 
perfection in joining the parts together 
was done in such a masterly manner that 
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there are no indications of soldering or 


ammering. . | . 
; Among the beautiful objects is a 
series of circular gold plaques, some deco- 


rated with raised work. A number of 





plorers, leading eventually to the prac- 
tical extermination of the conquered and 
the ultimate downfall of the conquerors. 
It was Columbus who _§ discovered 
Chiriqui on his fourth and last voyage 


ot eth pene raep 


y? 


UNIQUE GOLD ORNAMENTS FROM OLD PANAMA. 


these rich pieces are here illustrated. 
They are relatively of thick sheet gold, 
and all the repousse on them seems to 
have been done from the back. ‘These 
rich and showy ornaments were worn on 
the breast suspended by a cord from the 
neck. The various gold images are all 
supplied with one or more rings for 
suspension. 

When America was discovered its 
races were still on the threshold of the 
metal age. In regions favored by the 
presence of gold, silver, copper and their 
alloys, however, certain people like the 





SPIDER AND BALL WROUGHT IN GOLD. 


Chiriqui had already achieved remarkable 
results in metal work. This is particu- 
larly true of the region extending from 
Mexico to Old Panama on the north and 
to Peru on the south. If the thirst for 
geographic knowledge impelled Colum- 
bus to make his voyages of discovery, 
hunger for gold was the mainspring of 
the Spanish conquest which followed. 
Barbaric wealth of gold and the barbaric 


point of view as to its relative value — 


served to turn the heads of the early ex- 


on October, 1502, and he was first to 
observe the gold ornaments worn by the 
natives. He noted that they wore large 
plates of gold and other jewels suspended 
about the neck. 

The gold images of Chiriqui are a 


~~ 
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employed in order to arrive at such splen- 
did results. For the most part they seem 
to have used alloys of gold with copper, 
ranging practically from pure gold on 
the one hand to pure copper on the 
other. Most of the images, however, 
are nearly of pure gold. A great ma- 
jority of the pieces, however, were cast, 
either wholly or in part. Some are con- 
structed from a number of separate cast- 
ings, which were afterwards welded to- 
gether. Others are cast as a unit, cer- 
tain parts of which—as tail, wings or 
feet—being altered later by hammering. 
This class includes perhaps the largest 
number of specimens. The accessible 
surfaces, especially those on the half in- 
tended to be seen, are carefully burn- 


ished. On the opposite half, however, 
hammer marks are often distinctly 
visible. 


The‘ precise nature of the molds em- 
ployed in casting is still a mystery, no 
specimens or even fragments of them 
having been preserved. Sand .or clay, 
wax or resin, might have been used. 

The ancient Chiriquian goldsmiths 
were not always satisfied with the real- 
istic representation of the animal form 
as a complete and single zoomorphic 
unit. They sometimes combined parts 
of distinctly different animals into one. 
More often they would ornament an 
otherwise complete animal figure with 





FANTASTIC SPECIMENS OF GOLD ORNAMENTS BY ANCIENT GOLDSMITHS. 


motives derived from a wholly different 
kind of animal or from parts thereof. The 
frog was a favorite with the goldsmiths 


source of wonder and admiration to 
every beholder. A careful study of them 
serves to throw new light on the mythol- 
ogy and artistic skill of the ancient race 
without lessening appreciably the mys- 
tery that envelopes the methods they 


of ancient Chiriqui. Those fashioned out 
of metal were almost universally iden- 
tical in type, especially in regard to the 
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g of the hind feet. The sugges- 
re come originally from the 
the frog, but other reasons 
must be seught to explain why it should 
he charactsristic of the metal frog only. 
Gold is precious and of an attractive 
The attractiveness and apparent 
size of the figure can be almost doubled 
by the flattening of the hind feet. As 
there are always rings for suspension, 
in the forefeet or between them, 


flattenin 
tion may hav 
web foot of 


color. 


usually 


these objects were evidently worn as 
ornaments. 


charms or The flattening 





GOLD FIGURE OF A DEER AND MOULD SHOWING 
MANNER OF CASTING. 


of the hindfeet would help to steady the 
figurine and keep it from rolling as the 
wearer moved. 

Among the Chiriquian gold figurines, 
representations of the bird dispute first 
place with those of the frog. They are 
variations of one and the same kind of 
bird. The sacred parrot played an im- 
portant role in the metal art of this an- 
cient people. It is characterized by a 
long, hooked beak and tufts on the head. 
The expanded wings and spreading tail 
suggest flight. For two reasons the bird 
in flight would be an excellent subject 
from the standpoint of the goldsmith, 
viz., its adaptability as a breast ornament 
and the opportunity it gave to produce as 
apparently large figurine out of a rela- 
tively small amount of gold. The head, 
body and tail appear to have been cast 
in one piece. The head ornaments and 
the wings were cast independently and 
welded on afterwards, the effects of weld- 
ing being plainly visible on the dorsal 
side. There is a broad band about the 
neck made to resemble a series of wire 
Strands that bears an incised zigzag pat- 
tern. One ring for suspension is situated 
on the beak and another on the back of 
the neck. The head, neck and body are 
hollow and open along the back, the fig- 
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urine presenting an appearance of com- 
pleteness only when seen from the front. 
Gold objects representing the human 
form asa whole or in combination with 
other animal forms comprise some of 
the most interesting pieces. As a rule 
metal figurines of man, monkey and bird 
are so constructed as to present the front 
or ventral surface to view; while the re- 
verse is true of quadrupeds, reptiles, 
fishes, crustaceans, etc., the back or dor- 
sal view being the one exposed. 

Primitive metallurgy is well exempli- 
filed in the art of the Chiriqui. It was 
still practised with presumably similar 
results at the time of the Spanish con- 
quest. The first explorers were much 
impressed by the richness and abundance 
of the gold plaques, figurines, etc., used 


EXCELLENT 


by the natives as amulets and ornaments. 
The gold ornaments seen by Columbus 
in the Chiriqui lagoon were evidently 
similar to those taken from the graves 
during the past half century. The latter 
vary in fineness from nearly pure gold 
on the one hand to part copper on the 
other. A small percentage of silver is 
present in some specimens. The alloys 
often appear to be natural. In some in- 


SERIES OF GOLD ORNAMENTS FROM OLD 
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stances very effective figures were pro- 
duced by slightly altering the natural 
shape of nuggets or masses of the native 
metal. A great majority of the pieces 
were cast, either wholly or in part. Some 
appear to have been constructed from a 
number of castings which were after- 
wards joined together. It is_ probable, 
however, that in some cases, at least, this 
appearance is alone due to the fact that 
the model was built up of a number of 
parts, the casting itself being in reality 
a unit. Others were cast as a unit, cer- 
tain parts of which—as tail, wings or feet 
—being further flattened by hammering. 

As a vehicle of mythological and artis- 
tic expression the gold images of Chiriqui 
in technique evince much skill and in- 
genuity. The majority of the figures are 





PANAMA. 
composite in character, possessing at- 
tributes of various animals. As might be 


expected, some human attribute is com- 
mon to practically all such divinities. One 
of the most important of these consists 
of a human body and extremities sur- 
mounted by an alligator’s head. In or- 
der to emphasize the reptilian character, 
additional conventionalized alligators or 
alligator heads are attached to various 
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ts of the figure or of its setting. These 


r . 
sees are called the alligator gods. The 
conventionalized alligator head is often 


ysed also as a decorative and symbolic 
motive on other figures than those of the 
alligator god. _ | 

The source and origin of the great 
gold-producing region, the lost and hid- 
den mines, rich beyond the visions of 
man, from which the goldsmith of Old 
Panama obtained their enormous gold 
treasures, have never been discovered, and 
still one only of conjecture. Only primi- 
tive methods were employed in pre- 
Colombian times. Yet so great was the 
gold supply even this primitive method 
produced the incredible wealth that over- 
whelmed and stupified the Spanish con- 
querors. One of the crude methods, 
said to have been used by the ancient 
miners of Old Panama, as reported by the 
early Spanish historians of the New 
World, was as follows: 

On some of these rich gold-bearing 
streams the Indians work for the extrac- 
tion of gold, employing the methods 
which they themselves have developed. 
In some places they have constructed 
what they term gold farms, where they 
literally harvest their annual crop of gold. 

This consists in the paving of suitable 
river-bars with large stones set edge- 
ways, forming a floor, the stones and the 
interestices between them acting as rif- 
fles. When the river rises in flood it car- 
ries down the gold dust within its waters 
and deposits it upon the prepared area. 
When the dry weather causes the volume 
of the flood to decrease the farm is again 
laid bare, the stones are removed, the 
rich gravel deposited between them col- 
lected and washed, whence gold in nug- 
gets and dust in large quantities is ex- 
tracted. The stones are again placed in 
order and the farm is ready for another 
harvest. 


It is a conservative statement that the 
loot which flowed through Old Panama 
was as great as the expenditure for the 
present day canal. Many authorities 
would place the amount much higher. It 
is reasonably certain, however, that the 
plunder wrested by the Spanish sword 
from the ancient rulers of Chiriqui Pana- 
ma and their brethren of South America 
would reach $500,000,000. This is equiva- 
lent to atout four years’ production of 
the Transvaal mines. 

Nor is this the most startling angle 
of view. Historians unite in the state- 
ment that gigantic as was the loot of the 
conquerors, the treasures hidden by the 
conquered, which have never been found, 
were fully 10 times as great. Even the 
greed of a Pizarro or Cortez failed to 
find all the jungle wealth of the kings 
who once ruled above and_. below 
Panama the golden. The adventurous 
Spanish conquerors who overthrew the 
race of goldsmiths of Old Panama car- 
tied back in their treasure ships hundreds 
of chests filled with gold images, such as 
are here pictured, which were either 
melted in bullion for themselves or given 
to the court of Spain. 

Credit should be given the American 
Museum of Natural History for the photo- 
graphs used with this article. 


COMMITTEE CHAIRMEN MEET 





Plans for Next Convention of New York 
State 


Discussed at Luncheon in 


Retail Jewelers’ Association 


the Metropolis 


The chairmen of the committees in 
charge of plans for the coming New York 
State convention held their second meeting 
on Tuesday, Feb. 27, in the attractive din- 
ing-room of the Stratford House, East 32nd 
St., New York. The gathering took the 
form of noon-day luncheon, and was at- 
tended by the following chairmen of the 
committees, who are all members of the 
Retail Jewelers’ Association of Greater 
New York and vicinity: Messrs. Hufnagel, 
Kohn, Healy, McCormack, Joyce, Ward, 
Gotthold and MacDougal. 

During the course of the luncheon the 





E. H. HUFNAGEL, CHAIRMAN OF THE CONVEN- 
TION COMMITTEES 


various chairmen reported the progress 
which their committees have made. One 
of the first topics taken up was the selec- 
tion of appropriate souvenirs for each 
woman attending the convention. A num- 
ber of samples were submitted by Mr. Mc- 
Cormack, but no final selection was made. 

Following the report of the souvenir 
committee, Mr. Kohn took up the matter 
of obtaining speakers. A list of names rep- 
resenting leaders in their respective indus- 
tries. was submitted by Mr. Kohn, and it 
is the intention of the speaker’s committee 
to make an effort to secure these men to 
address the convention. The standing and 
prominence of the men whose names were 
submitted indicates that this part of the 
convention program will be exceptional, 
and will be in keeping with a custom in- 
augurated some time ago by Charles Be 
Evans, president of the American National 
Retail Jewelers’ Association. This custom, 
as many of the jewelers know, 1s to select 
the leaders in the different industries to 
address the jewelers in order to give them 
a better idea of how to conduct their busi- 


ness. The banker is able to show the 
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jeweler how to conduct the financial end of 
his business, the judge or lawyer the legal 
end, and so on down the line. This feature 
of the program it is safe to say will be the 
most interesting part of the convention, 
and it is to the benefit of each delegate 
to be present at all of the sessions. 

The subject of entertaining the visitors 
was also taken up, but a further report 
will be heard from this committee at the 
next meeting. Three different sketches of 
badges to be worn by the delegates of the 
convention were also submitted at the 
meeting. One of the drawings, aside from 
a few changes which are to be made, met 
with the unanimous approval of the meet- 
ing, and it was decided that a _ revised 
sketch embodying the changes should be 
presented at the next gathering. 

The transportation of delegates to the 
convention was another subject discussed, 
and George N. Joyce, Jr., chairman of the 
transportation committee, promised to sub- 
mit a comprehensive report on this matter 
at the next meeting of the committee. 
Mr. Ward, Jr., reporting for his father, 
Charles P. Ward of Yonkers, and chair- 
man of the entertainment committee, stated 
that letters had been written since the last 
meeting and the following members of the 
State association had agreed to serve on 
this committee: Charles Kausch, Bath; 
Charles T. Evans, Utica; C. E. Sunderlin, 
Rochester; R. E. Brigham, Oneonta; B. T. 
Ash, Binghamton; Charles H. Howe, Syra- 
cuse; S. D. Burritt, Rochester; G. A. 
Wobie, Brooklyn; H. N. Clark, Syracuse, 
and C. C. Bradley, Batavia. 

Before adjourning it was decided to in- 
vite a few members of the wholesale trade 
to attend the next regular monthly meeting 
of the Retail Jewelers’ Association of 
Greater New York and vicinity. The next 
meeting of the convention committee will 
be held at the same place on Tuesday, 
March 13. 








Importations at the Port of New York 





For weeks ending Feb. 25, 1916, and Feb. 23, 1917. 


China and earthenware: 1916. 1917. 
China (decorated) ....ccccocs $27,331 19,631 
Earthenware (decorated) ..... 14,597 6,982 

Glassware: 

I an hae 1,489 
SD I ok ov. cdccesebeesne. deste avawibea 
RN ile. 0666-00 dene eedbeenen aeons 2,954 

Instruments: 

EE cbiwine wre ehaédwadaeada 15,335 8,816 

Jewelry: 

DOO SC ccvccedeetesenentaw 8,099 2,249 
Diamonds (uncut) ........... 354,870 343,657 
Diamonds (cut but- not set)... 467,891 37,403 
Other precious stones (uncut). 12,551 3,091 
Other precious stones (cut)... 96 22,852 
Imitation precious stones...... 6,983 7,433 
BE “6. é0 w0coe0 50s cdskaweteade wee 1,750 
MO 4. debs csacwiedeewsans 16,870 48,048 
Penses CROk GUE vcs ccc ce vides 364,337 253,040 
Manufactures, gold and silver. 34,340 18,310 
Gold and silver sweepings..... ....... veasinke 
Metals: 
I ti 6 cc o6eeweseuneecwaa Uae 5,887 
CORN. 'e:c bd Wesine 4h 6 eee eae 1,701 966 
Pe CONES 6 ven. 0%e sacs A eeedes 42,586 
TE, FE, 6 cvensdne coke sambeewe 254° 
DD Bo codes dnesdavanddeeee baekees 6,194 
Miscellaneous: 
DL. 6 0 aes bevceneeeeducewes 16,107 26,182 
DN) dcentnéeansenereeeban G8  v-énsues 
SU ances cdwtesdesées ences eee 8 
PE Cv éctene cimdewiss4eeee wae 542 
Ivory (manufactures of)...... «+... 236 
Marble (manufactures of)..... 30,975 24,866 
SUUEEY «os sevesvewescewowt~s 370 1,541 
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OFFICERS ENTERTAINED 


President of Jewelers’ 24-Karat Club of New 
York Acts as Host at “Beefsteak” to 
Directors and Associates 


While the grand banquet of the Jewel- 
94 Karat Club of New York each 
y be the great social feature of the 
trade of the metropolis, it is not 
necessarily the greatest feature in the his- 
tory of the club. There is one banquet 
which is growing more and more important 
each year, that is of unusual interest to 
those members who attend, namely, the din- 
ner given by the incoming president to the 
officers and directors of the association, to 
which are generally added one or two per- 
sonal guests of the host. This custom, 
which began in the way of a_ simple 
luncheon, has grown from year to year un- 
til elaborate banquets of the most formal 
fashion have been customary in the last 
few years. It remained for William I. 
Rosenfeld, the present president, to stop 
formal banquets and start an innovation 
in the way of entertainment of officers and 
directors that proved both enjoyable and 
novel. 

Mr. Rosenfeld’s dinner, which was held 
Thursday night at the Harmony Club, 60th 
St. near Fifth Ave., New York, took: the 
form of a “beefsteak” party, though one 
with decidedly unusual features. The off- 
cers and directors of the club and Mr. 
Rosenfeld’s personal guests, were asked to 
appear at this beautiful club at 6.30 and 
were immediately carried to the seventh 
floor, where in a private dining room, 
specially decorated for the occasion they 
were greeted by the head of the 24 Karat 
Club. 

Around the room were colored sketches 
showing what the banqueters might expect 
in the way of liquid and solid refreshment, 
and between these were cartoons of each 
officer and guest present, emphasizing some 
personal or business idiosyncrasy of the 
subject, accompanied by a parody of a 
Mother Goose rhyme. Needless to say, 
that as the guests wandered around the 
room looking at the pictures and reading 
the signs, the occasion was one for much 
merriment, laughter and jokes at one an- 
other’s expense. 


When the host considered that the recep- 
tion had gone far enough, attention was 
called to an improvised oyster counter in 
the corner of the room where the visitors 
were first served with an appetizer and then 
with luscious bivalves, on the half shell. 
These dispatched, the guests were seated in 
front of a number of boxes arranged in the 
form of a horse-shoe with “Billy” Rosen- 
feld in the center and the most distinguished 
of the invited guests, A. K. Sloan, at his 
left. A full fledged “beefsteak,” which be- 
gan with stuffed lobster and ended with 
squab chicken, waffles and ice cream cones, 
was then served with celerity and dispatch, 
the various courses being washed down with 
mugs of amber liquid that, at times, showed 
a white froth upon the top. 

As each guest donned his cap and apron 
and took his place, he found some kind of 
a noise box at his plate, and throughout the 
dinner the rattles, horns, squeakers and 
buzzers were put to good use as were the 
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paper “pop” pistols, served at the end of the 
course. However, this did not discourage 
the “darkie” cabaret musicians, who not 
only sang topical songs, but, to music of 
their own, sang the Mother Goose rhymes, 
written upon the assembled guests by Mil- 
ton Rosenbach, which were in part as fol- 
lows: | 

Sing a song of banquets and bottles full of 


rye 

Four and twenty karaters resting with a 
sigh. 

Now the banquet’s over, let’s sit down and 
think. 


What the deuce would we have done with- 
out Charles “Murphy” Brinck. 


Old Mother Hubbard 

Took “Al Brown” to the cupboard 
Looking for waffles and sweets. 
When he got there 





WILLIAM I. ROSENFELD, PRESIDENT, 
JEWELERS 24-KARAT CLUB. 


Al ate all bare 
And hollered 
“Come on with the eats.” 


John Sherwood went a traveling out into 
the West, 

He had 14 karat cases, in each pocket of 
his vest, 

But when he heard the dinner bell, 

With all his might and main, 

He quickly sold his stock out 

And hustled East again. 


Old King Cole was a merry old soul 
And he had good cause to be, 

He was well fixed 

For Bowden mixed 

His cocktails—twenty-three. 


There was an old woman 

She lived in a shoe, 

She knew Dave Kaiser 

And so do you. 

She was used to the prattle 
Of children she said, 

But when “Davey” got talking 
She got pains in her head. 


Harry Larter, Mayor Larter! 
How do your banquets go? 
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“On the minute—if I’m in it 


I would have you know.” 


Leo Wormser sat on a wall. 
Leo Wormser likes a high-ball. 


All the King Brothers or Julius King’s 
bunch 
Couldn’t stick Leo at matching for lunch. 


There is a young man of seventy odd 

Who loves to go out with the line and rod. 
He parades with the boys and banquets too, 
Gus Sloan—our hats are off to you. 


Charley Power could eat no lean, 
His wife could eat no fat. 

You only have to look at him. 
To see the truth of that. 


Little Warren Alford 

Sitting in the sun, 

Trying 40 different ways 

To make the banquet run. 

Now the banquet’s over, Gee! wasn’t he the 
cheese, 

He threw 80,000 little flags 

Right into the breeze. 


Georgie Stebbins, 
My good heavens 
Why don’t you try to grow. 
Next year perhaps 


If we’re good chaps 


We'll let you boss the show. 


There is a man in our town, 

His name is Ward, I think, 

He lets us know when meetings are 
By using lots of ink. 


There is a man in our town, he sure is some 
wise gink, 

He'll write a knock on any one as fast as 
you can wink, 

If you don’t like what’s said of you, I’ll put 
you on his track, 

The one who wrote those hits on you is 
Milton Rosenbach. 


As course succeeded course, cheers and 
toasts were given to the host, the individual 
guests and to the dinner itself, but of all 
the courses served none made a greater hit 
than the waffles specially made for AIL. 
Brown. The professional entertainers soon 
proved superfluous as the guests themselves 
proceeded to entertain. “Billy” Gough be- 
gan it with his Scotch stories, and he was 
followed by “Dave” Kaiser with Scotch and 
otherwise. This was a signal for every- 
body else to do his “bit” in the way of a 
story, a poem or an example of repartee. 


All of the officers and directors of the 
club were present with the exception of 
Treasurer Young and Assistant Treasurer 
Benedict who were away from the city. 
It was, therefore, deemed expedient to hold 
a director’s meeting, after the festivities 
were over, during which President Rosen- 
feld named the following committees for 
the events of the year to come: 

BANQUET CoMMITTEE: M. Luther Bow- 
den, Jr., chairman; Leo Wormser, H. P. 
Dickenson, Charles T. Jung, George F. Gil- 
more, Albert L. Kahn, Herbert Reichman. 
Advisory Members: Charles F. Brinck, 
Harry C. Larter. 

BEEFSTEAK DINNER: David Kaiser, chair- 
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This us cA The following 
Advertisement L aTAu magazines 
Reproduced mee PEARLS are carrying the 
message o 

a KEYVA PERLES La Tausca to the 
aongga Women of America: 
Vogue Natural, beautifully graduated 
Magazine or uniform size sixteen inch VOGUE 

8 necklace. Pearl Rosee tint. 


HARPER’S BAZAR 


for April i i 
or 4p Solid white gold clasp set VANITY FAIR 


with genuine diamond. En- 


cased in grey velvet, satin DELINEATOR 
lined cabinet like picture. DESIGNER 
Sais ates AT YOUR $ 1 () WOMAN’S 

EW Baas 

4 not at your jewelers, order and remit MAGAZINE 


direct, giving his name. 
BOOKLET FREE 
Other La Tausca qualities up to $150 per 


COSMOPOLITAN 


necklace. 

The Low-Taussig-Karpeles Co. 

PROVIDENCE RHODE ISLAND ; ai cae 
La Tausca Laboratories PARIS, FRANCE Sold Thruout the World 





KEYVA PERLES DELIVERED TO YOU ONLY AS ILLUSTRATED ABOVE 


































It surprised a customer that we were able to lengthen a La Tausca neck- 
lace purchased five years ago, matching the pearls perfectly. To us it 
was a matter of course. Everyone of the 22 La Tausca Qualities is stand- 

ardized and produced identically the same, year after year. Panama-Pacifics 
are always Panama-Pacifics, Perles de Ceylon are always Perles de Ceylon, 
and so on thru the entire list of qualities from $3.50 to $150 a necklace. 


La Taus©A areStandardized ana Advertised! 


ware PEARLS 


The two must go together. Every La Tausca quality represents the utmost in 
value at the price and is absolutely similar to other necklaces of the same La Tausca 
quality wherever or whenever purchased. Do you wonder that this line has secured 
the confidence of the buying public as well as the trade? Do you wonder its sales are 
increasing all over the world? 

















Is your stock complete for the quickening purchasing of early Spring? 


The Jobbers of America Will Supply You 


WE SUPPLY THEM 


THE Low-TaussiG-KARPELES Co. 
PROVIDENCE PARIS NEW YORK 
Address All Communications to Providence 
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man; Mark Gattle, George F. Stebbins, 
Ives L, Lake. 

Qurtinc COMMITTEE: George Stebbins, 
chairman; Lee Reichman, J. Mehrlust, Wil- 
liam J. Ward. 

ENTERTAINMENT COMMITTEE for the out- 
ing: George Gilmore, chairman; Edward 
H. Dean, Joseph D. Little, Arthur Kahn. 

It was decided to hold the beefsteak din- 
ner early in April at Healys, and David 
Kaiser, chairman of the committee, im- 
mediately started to work on the arrange- 
ments, later having the date fixed for April 
9 Many matters of general interest to 
the club were discussed during which Harry 
Larter made a most interesting address, giv- 
ing the history of the adoption of the new 
emblem of the organization. “Gus” Sloan, 
(without whose presence no function of the 
club would be complete) was also forced 
to speak in answer to various tributes paid 
him, and many other remarks were made by 
President Rosenfeld and Messrs. Gough, 
Bowden, Power, Wormser, Brown and 
Kaiser. 

The affair broke up shortly before 10 
o'clock, after all declared it one of the most 
interesting little dinners held in the industry 
in many a day. 

Among those who participated in the fun 
were: George T. Stebbens, Charles F. 
Brinck, A. L. Brown, William T. Gough, 
John W. Sherwood, M. L. Bowden, Jr., 
David Kaiser, Leo Wormser, Charles L. 
Power, Harry Larter, A. K. Sloan, J. 
Warren Alford, William J. Ward, Milton 
B. Rosenbach, T. Edgar Willson, and the 
host, William I. Rosenfeld. 








WATCHES AND CLOCKS 





A Dearth of the Cheaper Kinds Makes for 


Higher Prices 
(From The New York Times.) 


There is practically a dearth in watches 
and clocks, more especially in the cheaper 
and medium grades. Manufacturers are 
months behind on orders, and rarely can 
promise definite dates of deliveries. Ap- 
parently manufacturers are having great 
dificulty in obtaining necessary material. 
Besides, there is an insistent export de- 
mand which seems hard to satisfy. 

The great advances in the prices of all 
material and in the wages of labor have 
necessarily caused enhancement of the fin- 
ished article, with consequent disarrange- 
ment of the well-known and well-advertised 
selling prices, which have prevailed so long 
on many of the cheaper grade clocks and 
watches. Where the public have been 
taught through continued advertising for 
years to pay a certain fixed price for an 
article, it is very difficult to persuade them 
to accept a higher price, no matter how 
compelling the reasons may be. 

This state of affairs has for the time 
being made purely academic the effort to 
have certain trade restricted selling prices 
made iegal by statute, since the incentive 
and ability to cut these prices have been 
removed for the present by the inability of 
the manufacturers to maintain their old 
selling prices on their past basis, so ad- 
vances all along the line have become im- 
perative. 
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LETTER TO THE EDITOR 





Works on Jewelry Making and Design in the 
Free Public Library of Newark, N. J. 


Newark, N. J., Feb. 23, 1917. 
Editor THE JEWELERS’ CIRCULAR: 


This library is much pleased to submit 
the following to use in THE JEWELERS’ 
CIRCULAR in any way you wish, concern- 
ing its books on jewelry making and de- 
sign. 

First, I will name what we have added 
within a couple of years, i. e., 

“Art Metalwork With Inexpensive 
Equipment. Arthur F. Payne, 1914, 
Manual Arts Press, Peoria, Ill. 

“Old Paste.” <A. B. Ryley. Doran. 
1914. 

“Art Metal Work and Jewelry.” 
Haas, 1916. Oswego, N. Y. 

“Handwrought Jewelry.’ Sorenson & 
Vaughn. 1916. Milwaukee. 

Practical Self Teacher — Instructor 
book of jewelry engraving. 1915. 
Chicago. 

“How to Make Jewelry.” 
ton, 1915. Providence. 

The library has as well the older books, 
some duplicated many times, of Wigley, 
Wilson, Keplinger, Gee and Collins. 

One of the special features of the 
Newark library is its picture collection; in 
this it has many hundred plates illustrative 
of jewelry design, ancient and modern; 
these illustrations are gathered from many 
sources, advertisements, illustrated articles, 
books of jewelry design taken apart and 
mounted by subjects, etc., etc. These de- 
signs are constantly consulted by draughts- 


‘ke J 


G. S. Over- 


-men—are used in the art rooms and are 


borrowed. 

I shall be pleased to send you notes of 
any additions to this subject as we may 
receive them. Yours truly, 

J. C. Dana, Librarian. 








ADRIAN JEWELERS MEET 





Annual Gathering of Jewelers’ and Opti- 
cians’ Association at Hotel Gregg. 


AprtANn, Mich., March 2.—The annual 
meeting of the Adrian Jewelers’ and Op- 
ticians’ Association was held last night at 
the Hotel Gregg, and a banquet was en- 
joyed by the members and guests. 

The jewelers of the city decided to close 
their stores all day May 1 and attend the 
State convention in ‘Jackson. 

Clarke E. Baldwin presided at the meet- 
ing last night, and short addresses were 
made by Mayor Billings, R. M. McClure 
and W. F. King. E. O. Wood of Bliss- 
field, and Harry Stephenson of Morenci 
were the guests of the association. 

The banquet committee was composed 
of W. F. King, Jr.; George Tripp and J. 
Ralph Kirk. 

Col. John L. Shepherd addressed the 
jewelers, making a patriotic speech. 








The members of the Foremen’s Associa- 
tion of the Seth Thomas Clock Ceo., 
Thomaston, Conn., held their annual ban- 
quet Thursday evening, Mar. 1, at the 
Thomaston House. 
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FRAUD CHARGES PUSHED 


F. W. Hinrichs, Kalamazoo, Mich., Who 
Pleaded Guilty to Sending False State- 
ments Through the Mail, Put 
Under Bail in Civil Ac- 
tion by Creditors 


KALAMAZOO, Mich., Feb. 28.—There has 
been an interesting aftermath to the bank- 
ruptcy of F. W. Hinrichs, of this city, as a 
result of which Hinrichs, who some time 
ago pleaded guilty of a charge of using the 
mails to defraud, was taken into custody 
on entirely new proceedings started by his 
creditors. Hinrichs is now out on a bond 
not to leave the country and will be the 
defendant in other proceedings that are 
now pending. 

Readers of THE JEWELERS’ CiRCULAR will 
recall Hinrichs’ failure in 1913, a petition 
in bankruptcy having been filed against him 
by his creditors. It was charged at that 
time that Hinrichs had made a false state- 
ment of his assets and liabilities and he 
was later indicted by the federal grand 
jury on a charge of using the mails to de- 
fraud in that he had sent this false state- 
ment of his financial condition by mail to 
creditors for the purpose of obtaining 
credit. 

When the case came to trial in the 
United States Court in Grand Rapids, 
Hinrichs pleaded guilty and was sentenced 
to pay a heavy fine. Hinrichs may have 
thought that his troubles as a result of 
his fraudulent statement were over, but, if 
so, he was grievously disappointed because 
the bankruptcy proceedings were pushed 
and the court refused to grant him a dis- 
charge in bankruptcy, this meaning that he 
was still liable for all the debts that he had 
incurred. 

Recently some of his creditors started 
action against him under the Michigan 
State laws to recover the amount of the 
old debts with the allegation that same were 
obtained by fraud and false pretense. Un- 
der the laws of Michigan where a judg- 
ment is obtained for fraud, the statutes per- 
mit the defendant being arrested unless the 





‘judgment is paid. 


The first of these actions to come up 
was that instituted by Reichman Bros., dia- 
mond importers of New York, who claim 
to have extended credit to Hinrichs as a 
result of the fraudulent statement, this suit 
being instituted by Robert E. Campbell, a 
local attorney. Hinrichs fought the suit 
on technical grounds, claiming that the 
plaintiffs were not registered in Michigan 
and that they had no right to do business 
with him in this State. He was, however, 
beaten, the jury rendering a verdict against 
him for the full amount. An execution 
was issued which was returned unsatisfied 
so the sheriff, Wednesday last, Feb. 21, took 
Hinrichs into custory. Hinrichs subse- 
quently gave bond for the jail limits, the 
bond being put up ‘by a local jeweler 
named Bell. 

Another suit on the same lines which has 
been started against Hinrichs is that of the 
Stein & Ellbogen Co., wholesale jewelers 
of Chicago, and this action is on the docket 
for trial during the month of March. 








The Waverly Jewelry House, Waverly, 
Ill., has moved to Springfield, Ill. 
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SERVICE FIRST 


You will make many a large sale 
by being able to procure what 
you need, when you have the op- 
portunity to sell. 


The service we offer is full value, 
quick shipment and care of our 
customers interests. 


Our Large Stock of Diamonds 


and known reputation for im- 
mediate delivery can be of great 
assistance to you. 


ARNSTEIN BROS. & CO. 


170 BROADWAY NEW YORK 
LONDON: AMSTERDAM : 
Audrey House, Ely Place 6 Tulp Straat 


Our representative will 
call upon request 






























































































JUMPS HIS BAIL BOND 





Harry Andrews, Alleged Gem Thief, Now 
at Large. 


Bail amounting to $6,000 was forfeited 
on Monday, Feb. 26, when Harry Andrews, 
alias “Robert Winn,” failed to appear in 
the Court of General Sessions, New York, 
for trial. The indictment upon which An- 
drews was to appear before Judge MclIn- 
tyre was one charging him with grand 
larceny in the first degree. The specific 
charge upon which Andrews was arrested 
in St. Louis last January charges him with 
the larceny of a diamond and emerald ring 
worth $4,500 from the’ jewelry store of 
Udell & Ballou, 527 Fifth Ave., New York. 
After being brought here from St. Louis, 
Andrews was arraigned in the Court of 
General Sessions on Jan. 10, at which time 
he pleaded not guilty. Bail was fixed at 





HARRY ANDREWS, ALIAS ROBERT WINN. 


$10,000, but later this was reduced to $6,000. 
He was released on a bond furnished by a 
surety company of New York and had since 
been awaiting trial. 

Harry Osmond, who was with Andrews, 
was arrested at the time of the robbery, 
and owing to illness was sent to Bellevue 
Hospital. He pleaded not guilty on Jan. 
15 to a charge of grand larceny in the first 
degree and was held in $5,000 bail. On 
Feb. 5, however, he withdrew his original 
plea and entered one of guilty. Sentence 
has been deferred until March 8. 

As reported in these columns at the time, 
the two men called at the jewelry store 
conducted at 528 Fifth Ave., New York, by 
William Reiman. After, it is alleged, an 
unsuccessful attempt was made to escape 
with some jewelry, the pair visited the 
Udell & Ballou establishment, where one 
of the men, it is charged, succeeded in 
stealing a diamond and emerald ring. At 
the latter place Osmond was arrested, but 
Andrews, it is alleged, succeeded in making 
his escape with the loot. The latter was 
finally arrested in St. Louis, where he ap- 
peared one day in December in court to 
answer the charge of robbing a jewelry 
store in that city. After being released on 
$3,500 bail the New York authorities suc- 
ceeded in having him extradited. 

No clue as to the whereabouts of An- 
drews has been found, but jewelers are 
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warned to be cautious in dealing with this 
man if he appears at their stores. The 
photograph reproduced herewith will assist 
the jewelers in identifying this man. 








EXPORTS FROM NEW YORK 


Weekly Statistics of Jewelry, Clocks, 
Watches, Silverware, Optical Goods 
and Kindred Lines Shipped 


to Various Ports 


WasHINGTON, D. C., March 1.—The fol- 
lowing is a tabulation by prescribed classifi- 
cation arranged by the Bureau of Foreign 
and Domestic Commerce of exports of 
jewelry, silverware, optical goods, clocks, 
watches and kindred lines from the port 
of New York for the week just ended: 





Argentine: 
ware, $15; watches, $716; optical instruments, 
$1,361; gold, silver and jewelry, $608. 

Australia: Silver platedware, $267; platedware, 
$177; clocks, $430; german silver, $210. 

Barbadoes: Clocks and parts, $46; gold and 
silverware, $143; silver platedware, $215; plated- 
ware, $179; gold, silver and jewelry, $73. 

Bermuda: Silver platedware, $181; clocks and 
parts, $5; watches and parts, $13. 

Brazil: Optical instruments, $40. 

British Guiana: Gold, silver and jewelry, $49; 
gold and silverware, $63. 

British South Africa: Clocks and parts, $364. 

British West Indies: Platedware, $4. | 

Chile: Platedware, $890. 

Colombia: Clocks and parts, $8; watches and 
parts, $47; gold, silver and jewelry, $13; silver 
platedware, $685; platedware, $44. 

Costa Rica: Clocks and parts, $26; platedware, 
$70. 

Cuba: Clocks and parts, $1,072; optical instru- 
ments, $115; silver platedware, $269; platedware, 
$582; clocks and parts, $171; jewelry, $717; silver 
platedware, $702; platedware, $383; silver plated- 
ware, $64; platedware, $27; clocks and parts, $830; 
optical instruiments, $635; silver platedware, $142; 
gold, silver and jewelry, $328. 

Dutch West Indies: Watches and parts, $10; 
silver platedware, $41. 

Ecuador: Optical instruments, $3. 

England: Clocks and parts, $1,737; watches 
and parts, $2,149. 

France: Optical instruments, $437; clocks and 
parts, $288. 

Haiti: Clocks and parts, $24; platedware, $25. 

Jamaica: Clocks and parts, $3; watches and 
parts, $4; optical instruments, $3; clocks, $17. 

Mexico: Clocks and parts, $169; gold, silver 
and jewelry, $136; silver platedware, $571; plated- 
ware, $29, 

Other British West Indies: Clocks and parts, 
$9; jewelry, $10. 

Panama: Clocks and jzarts, $i6; gold, silver 
and jewelry, $28; optical instruments, $144; silver 
platedware, $107; platedware, $55; clocks and 
parts, $775; gold, silver and jewelry, $52. 

Peru: Silver platedware, $248. 

San Doming»: Platedware, $33; clocks and 
parts, $14; jewelry, $5; silver platedware, $202; 
platedware, $48. 

Scotland: Clocks and parts, $1,979; watches and 
parts, $74. 

Venezuela: Platedware, $28; silver platedware, 
$10: platedware, $82; clocks and parts, $16; silver 
platedware, $310; clocks, $214; german silver, $290. 








Fera Decker, Joseph Decker and Joseph 
H. Patrick have purchased the controlling 
interest of the wholesale jewelry business 
conducted at Salt Lake City, Utah, for 
years by M. M. Weil. With the transfer 
of the controlling stock, the company is be- 
ing re-incorporated as the Weil Jewelry Co., 
Inc. Fera Decker is named president; 
Joseph Decker, vice-president, and Mr. 
Patrick, secretary. These and C. F. Traver, 
William Larsen, Harold M. Hall and Leo 
Martin are the directors. A. C. Meyer, 
Chicago, is also connected with the firm. 


Silver platedware, $8,960; plated- 
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PLEAD “NOT GUILTY” 


New York Jeweler and Clerks Accused of 
Violating New York Gold Stamping 
Law to Be Tried March 26. 


Maurice Tigner, who conducts jewelry 
stores at 2 E. 23rd and 52 E. 23rd St., New 
York, and his two clerks, Mary Heyman 
and Cella Weiss, were arraigned in Part 1 
of the Court of Special Sessions last 
Wednesday, at which time the trio pleaded 
not guilty to charges of violating the New 
York Gold Stamping Law. The same bail 
was continued and trial was set down for 
Monday, March 26. 

This case, which is a test one, has been 
attracting the attention of the jewelry trade 
all over the country and has been bitterly 
fought since its inception several months 
ago. It was instigated by the Bureau of 
Weights and Measures of New York in 
co-operation with the National Jewelers 
Board of Trade. The.action involves the 
use of the stamp “14K 1/10” and “14 1/5” 
on plain wedding rings which were sold to 
Thomas Morgan and Miss Rhea McCor- 
mick, inspectors for the Bureau of Weights 
and Measures, who claim that for one ring 
they paid $3.75 and for the other #4. 

The original summonses for the action 
were issued last September. On Feb. 6 
Chief Magistrate McAdoo, in an opinion, 
declared the stamps as used by Tigner 
were in violation of the law and intended 
to deceive the public. He also ruled that 
the mere fact that such stamps were used 
by manufacturers in the trade was no justi- 
fication for the defendants. 

The details of the testimony given at the 
various hearings and the opinion handed 
down by Chief Magistrate McAdoo, ap- 
peared in THE JEWELERS’ CIRCULAR at the 
time. The entering of the pleas before 
Magistrates Herman, Collins and Edwards 
is the latest development in the case. 
The defendants will appear for trial on 
March 26. 











“A Splendid Number” 





(From the New Haven Journal-Courier.) 


THE JEWELERS’ CIRCULAR-WEEKLY, one of 
the oldest and most successful and bril- 
liantly conducted journals in its field, is 
out with a splendid number in the celebra- 
tion of its 48th anniversary. There are 
306 pages, in all the larger part of which 
are devoted to special articles concerning 
gems, jewels, beautiful and world-famous 
productions in pottery, silver and gold and 
to high class pictures illustrating these ar- 
ticles. There are also fine illustrations of 
noted personages, chiefly women, famous in 
old world history for the princely jewels 
they wore. It is in all respects an extaror- 
dinary and brilliant anniversary issue. 








A jeweler at Greenville, Ga., was re- 
cently arrested on a charge of complicity 
in a counterfeiting scheme recently un- 
earthed in Atlanta, Ga. According to local 
officers and Atlanta detectives, the man 
confessed not only to engraving a plate for 
the alleged counterfeiter, but to knowing at 
the time the use to which the plate was to 
be put. 
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JEWELRY MADE FROM COINS 


Federal Government Stops Mutilation of 
Coins Which Were Being Made Into 
Charms and Lockets 


ProvipeNce, R. L., March 3.—An oft de- 
bated and much mooted question among 
the manufacturing jewelers of this city and 
vicinity has been the liability, if any, in- 
yolved in the using of United States coins 
made up into jewelry of any description. 
The matter has been considered at frequent 
periods by the manfacturers, but during 
the past week a very forcible answer was 
given by representatives of the Federal 
government that is far from pleasing to, at 
feast, such concerns as have been engaged 
or were about to enter into the making of 
“eoin” jewelry. 

Through an investigation that has been 
conducted by Thomas J. Callaghan, in 
charge of the Providence district of the 
United States Secret Service, it was found 
late last Tuesday afternoon, the authori- 
ties state, that one of the leading manu- 
facturing jewelry concerns in this city has 
been violating the Federal statutes by mu- 
tilating United States coins to make lockets 
of them. The violation is punishable, ac- 
cording to the District Attorney’s office, by 
five years imprisonment, or a fine of $5,000, 
or both. 

The company in question, it is said, has 
been making watch charms or pocket piece 
lockets from silver half-dollars and trade 
dollars of United States coinage. Owing 
to the fact that the violation came from 
ignorance of the law and with no intent to 
defraud, the company, the name of which 
has not been given out, will probably escape 
with a warning and the confiscation of the 
mutilated coin. | 

Mr. Callaghan, assisted by Deputy United 
States Marshals John C. Moran and John 
J. Daly, on Tuesday afternoon seized more 
than $80 worth of the mutilated coins. 
Some of them had been made into charms 
while others had simply been split as a 
preliminary to the manufacture of the trin- 
kets» Mr. Callaghan stated that these coins 
would be turned over to the Treasury De- 
partment, and that it was possible that the 
firm might receive the value of the silver 
after it is melted down. It is more than 
likely, he said, that there would not be any 
prosecution, at least, not at the present 
time. 

The manufacturers are said by the au- 
thorities to have explained that the com- 
pleted trinkets, made from the half-dollar 
pieces, sold for $1.75 each, and those made 
from the trade dollars for more. This was 
taken by the authorities to show that no 
intention to defraud the Government was 
meant, the violation consisting entirely in 
the mutilation of the coins. The possibil- 
ity of passing such a piece as a proper 
coin, even if a person did desire to ex- 
change something worth $1.75 for a 50- 
cent value, is also slight, as the hollow- 
ness of the piece robs it of “ring” or proper 
weight. 

In giving details of the matter Mr. Cal- 
laghan said: “The pieces are clever sam- 
ples of fine jewelry handicraft. They were 
made by splitting the original coin, solder- 
ing a new and slightly wider milled edge on 
the one half, and hinging the other half 
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on to a thin frame which fitted into the 
hollow formed by the first half and the 
projecting milled edge. The ‘cover’ half 
was made small enough to set down flush 
with the edge of the ‘box half,’ and the 
whole piece when closed could not be told 
from a solid coin, except by weight and 
ring. Pressure on a certain spot.on the 
edge of the cover snapped it open. The 
interior provided a place for a small photo- 
graph. 

“The half-dollars used were the coins is- 
sued in commemoration of the Columbian 
exposition in Chicago in 1893. They are 
not now in general circulation, owing to 
the tact that most of them have been saved 
as souvenirs and curios. Although a legiti- 
mate coin of the United States, they are so 
different in appearance that they would at- 
tract notice. 

“The larger size lockets were made from 
trade dollars, bearing dates between 1875 
and 1878, which were issued for trade with 
Asiatic countries. They differ from the 
present silver dollars in having their weight 
and fineness stamped on them, with the 
legend ‘trade dollar. This weight, 420 
grains, and the ‘900 fine’ percentage of sil- 
ver, makes them worth about 75 cents. 
Members of the concern informed the au- 
thorities that they had been making lockets 
of coins in a similar manner for the past 
20 years. They disclaimed any knowledge 
that the making of the pieces was a viola- 
tion of the Federal statutes.” 








Death of Jeremiah R. Bowlin 


ProvipENCE, R. I., March 3.—Jeremiah R. 
Bowlin, one of the most expert and best 
known chasers of jewelry and silverware in 
this vicinity, and his wife Susan E. Bow- 
lin, died within 24 hours’ time on Monday 
and Tuesday at their home, 28 Greenwood 
St., in the village of Auburn, from pneu- 
monia. Each was about 70 years old. 

After serving an apprenticeship in a large 
silverware establishment in Connecticut, 
Mr. Bowlin came to this city and was em- 
ployed by various manufacturing jewelry 
concerns and later opened a shop of his 
own where for more than a quarter of a 
century he employed a number of hands on 
chasing sent to him from the different 
shops. About 10 years ago Mr. Bowlin 
gave up his shop with the intention of re- 
tiring, but after a short time wearying of 
inactivity he took up his work again, com- 
ing to Providence for the work and doing 
it at his home. He carried his product 
back and forth in a satchel. 

Mr. Bowlin was engaged in his work up 
to a few days previous to his death. During 
the inclement weather of about 10 days ago 
he contracted a severe cold which was fol- 
lowed by an attack of grippe and this, de- 
veloping into pneumonia, caused his death 
on Tuesday. His wife, who had been in 
poor health for several years, was taken 
ill with pneumonia a day or two after her 
husband’s attack and in her enfeebled con- 
dition sank rapidly, passing away Monday 
night, a few hours before his demise. Mrs. 
Bowlin left one sister, but so far as could 
be learned Mr. Bowlin had no living rela- 
tives. 








John Mann has opened a new jewelry 
store at Marengo, Ia. 


- schedules 
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BANKRUPTCY PAPERS FILED 





Edward L. Ettlinger, Trading as the Quality 
Ring & Novelty Co., in Financial 
Trouble 


PROVIDENCE, R. I., March 3.—Edward L. 
Ettlinger, doing business as the Quality 
Ring & Novelty Co., manufacturing jewel- 
er, rear of 95 Pine St., this city, filed a 
voluntary petition in bankruptcy in the 
United States District Court for the Dis- 
trict of Rhode Island, a few days ago. The 
show that the total assets 
amounted to $551.35 and the liabilities ag- 
gregated $7,463.98. Judge Arthur L. Brown 
adjudged the petition a bankrupt and sent 
the matter to the Referee in Bankruptcy, 
Nathan W. Littlefield, who has given notice 
that the first meeting of the creditors will 
be held at his office, Room 47, at 87 Wey- 
bosset St., on Thursday, March 8, at 10 
o'clock, when claims will be proved and a 
trustee appointed. 

‘The schedules show that there are two 
secured creditors—H. J. Astle & Co., Provi- 
dence, on machinery, etc., $1,257.22, and 
Workingmen’s Loan Association of Provi- 
dence, $200; total, $1,457.76. There are 
about 40 unsecured merchandise creditors, 
those for amounts of $100 or over, includ- 
ing the following: C. S. Bush Co., $158.55; 
the Henkel Co., $401.80; E. E. Smith Co., 
$502.85; J. J. Sommers Mfg. Co., $479.14; 
Ward, Fisher, Carpenter & Phillbrick, 
$105.35; Widger Mfg. Co., $273.24; H. J. 
Astle (notes), $3,216; E. H. Lohrman, 
$250. The total assets are given as $851.35, 
of which it is claimed that $300 are exempt, 
leaving assets of $551.35. 

The Quality Ring & Novelty Co. was es- 
tablished by Edward L. Ettlinger in June, 
1915. He had prevously been interested 
with two brothers for several years as the 
Ettlinger Mfg, Co. Last Fall Mr. Ettlinger 
became financially embarrassed and a meet- 
ing of his creditors was held early in De- 
cember, at which time he made a statement 
concerning his affairs. According to this 
statement he had liabilities of $7,183, of 
which $2,709 was in accounts payable; $3,- 
216 in notes payable, and $1,257 on a lease 
on his machinery. He claimed that his as- 
sets aggregated $3,090, consisting of cash, 
$32; accounts receivable, $157; about $2,- 
000 in machinery, tools, fixtures, etc., and 
stock on hand amounting to about $3,000. 

At the creditors’ meeting Mr. Ettlinger 
made an offer in settlement by three notes 
for 33 1/3 per cent each, payable in 6, 
12, and 18 months from Jan. 1, 1917, with 
interest at 6 per cent. It is understood that 
a majority of the creditors had agreed to 
accept the settlement, but that inability on 
Mr. Ettlinger’s part to meet his obligations 
forced him to file his voluntary petition in 
bankruptcy. 








The Flannery Bros. drug and jewelry 
store, Elk Point, S. Dak., was entered one 
night recently and goods amounting to 
$300 were stolen. The robbers entered the 
store through a rear window. The cash 
register had been forced open, but only $2 
in cash had been taken. Jewelry worth 
$75, about $200 worth of silverware and 
$50 worth of toilet articles were stolen. 
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Injunction Denied in “Friendship” Bracelet Suit 





United States Circuit Court of Appeals Hands Down Important Decision in 
the Action of the Eisenstadt Mfg. Co. Against J. M. Fisher & Co. 

















Boston, Mass., March 3.—In a decision 
handed down here Tuesday the United 
States Circuit Court of Appeals decided 
against the Eisenstadt Mfg. Co., the Mis- 
souri concern, in its appeal for an injunc- 
tion restraining the J. Mz Fisher Co., of 
Attleboro, from continuing unfair competi- 
tion with what is known as a “friendship 
link. — 

The decision, after pointing out that the 
ailegea grievance in this case is not for 
infringing a trade-mark, trade name or 
patent, continues : . 

“The proceeding is directed against the 
sale of a trade article of manufacture, and 
the relief sought is an injunction and an 
accounting upon the ground of unfair trade 
competition. The particular article is an 
elongated bracelet link, so formed that it 
can be strung upon a narrow ribbon, and 
the fancifully advertised idea in connection 
with the links has been that they are so 
adapted that they may be assembled and 
become a ‘friendship bracelet,’ and to the 
end that the juvenile sentimental impulse 
mav more surely and speedily yield to the 
maelstrom of all show window attractions 
the fascinating bob-o-link bird. so much 
talked about in juvenile books, is employed 
to do its work, and it is said in the ad- 
vertisement that ‘It’s a bird of an idea that 
is winging its way all over America.’ 

“This is not a case which is governed by 
rules obtaining in trade mark, trade name 
or patent cases, where the attractive and 
distinctive features of the trade mark or 
name is one situation, and the novelties 
of the patentable device in the other are 
features to be protected, and where the one 
who originated the idea of the attractive 
marks or patentable design or of patent- 
able device or combination being first in 
the field under trade mark, trade name 
and patent law is entitled to protection. 

“The idea of accumulative signet tokens 
of adornment to become a friendship brace- 
let, like the old idea of the monogram coin 
bracelet, was old; and thus, so far as we 
can see, the situation was such that the 
defendant had as good a right to advertise 
the sentimental idea and employ it in the 
trade as the plaintiff. The idea of the 
friendship bracelet thus formed being old, 
the plaintiff by advertising could not gain 
the right of monopolizing the idea of com- 
bining links and friendship into an attrac- 
tive whole, because independent of protec- 
tive patent, or of attractive trade mark or 
name, his remedy in the field of competitive 
trade would have reference to the particu- 
lar article of manufacture. 

“While one’s trade should be protected 
against all unreasonable and unfair com- 
petition, it after all remains that the nor- 
mal condition in the commercial field is 
freedom of the right to trade, and as the 
exceptional right of monopolizing trade 
must be clear and substantial, insubstantial 
and frivolous fancy calculated to stir and 
move the juventile mind into paying more 
than the thing is worth, courts of equity 


will not look very far to find grounds for 
disturbing normal trade equilibrium. 

“We cannot see that the particular link 
or the fact that it was made by a particular 
party was the consequential element in- 
ducing trade. On the contrary, it was the 
old conception skilfully advertised that 
stimulated impulse and promoted trade. 
We therefore see nothing in the case to 
justify the conclusion that the defendant 
was representing its goods as goods of the 
plaintiff.” 








CREDITORS’ PETITION FILED 





Bankruptcy Action Started Against the 


Sundlun Jewelry Co., Providence, and 
Offer of 40 Per Cent Considered 


ProvipENCE, R. I.. March 3.—A creditors’ 
petition in bankruptcy was filed in the 
United States District Court for the Dis- 
trict of Rhode Island on Wednesday after- 
noon, against Arthur Sundlun and Walter 
Sundlun, doing business as the Sundlun 
Jewelry Co., wholesale jewelers, at 57 Eddy 
St., this city. It is alleged that the de- 
fendant concern had “transferred the sum 
of $200 to one of its creditors, Lugerman 
& Morrison, Inc., of New York, with the 
intent to prefer them over other creditors.” 

Judge Arthur L. Brown appointed 
Horace M. Peck, secretary of the Manufac- 
turing Jewelers’ Board of Trade as receiver 
under a $10,000 bond and ordered the mem- 
bers of the firm to appear in court at 10 
o’clock Wednesday, March 7, to show cause 
why their company should not be adjudged 
bankrupt. 

The petitioning creditors are the Rex 
Mfg. Co., af this city, by its treasurer, Rob- 
ert E. Budlong, Jr., $4,500; L. E. Freeman 
Co., of North Attleboro, by Herbert J. 
Straker, president, $1,000, and J. H. Peck- 
ham & Co., of North Attleboro, by its at- 
toraey, Edward C. Stiness, $895; total, 
$6,395. In the accompanying petition for the 
appointment of a receiver it is stated that 
the concern has assets consisting of ma- 
chinery, tools, fixtures and stock of jewelry, 
amounting at least to $20,000. 

This business was started about Aug. 1, 
1912, by Arthur Sundlun, who had formerly 
been employed by a large cloak and suit 
house in New York city. Walter Sundlun, 
who was previously employed as a sales- 
man by various jewelry manufacturers of 
Attleboro, became a partner shortly after- 
wards and the two have since conducted 
the business, it is understood, with money 
furnished to a considerable extent by their 
father. 

A general meeting of the firm’s creditors 
was held at the rooms of the Manufactur- 
ing Jewelers’ Board of Trade in the Turks 
Head building a few days ago at which 
time it was stated that the liabilities 
amounted to approximately $63,000 while 
the assets aggregated, $24,062, which in- 
cluded merchandise inventoried at $18,563. 
As this statement showed a discrepancy 
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amounting to about $55,000 as compared 
with the statements of the firm made on 
Jan. 8, 1916, of which no satisfactory ex- 
planation could be made it was voted that 
a thorough investigation of the affairs of 
the concern be made and a creditors’ com- 
mittee consisting of Robert E. Budlong, Jr., 
Herbert J. Straker and Louis Lehr was ap- 
pointed to conduct the investigation. 

At a meeting of the creditors held Tues- 
day of this week the committee of investi- 
gation reported that “The condition of the 
books is such that the discrepancy between 
debtor’s statement of Jan. 8, 1916, and their 
condition today cannot be determined with- 
out the services of an expert accountant.” 

The committee in its report says: “While 
the committee were making their investiga- 
tion, the debtors made an offer of 30 per 
cent. payable in cash and notes. The com- 
mittee indicated to the debtors’ attorney 
that they would recommend the acceptance 
of an offer of 50 per cent. After several 
interviews, the debtors agreed to offer .40 
per cent. in full settlement, payable as fol- 
lows: Fifteen per cent. in cash and five 
notes for 5 per cent. each, maturing in 
four, eight, 12, 18 and 24 months, bearing 
interest at 6 per cent. per annum and to be 
satisfactorily endorsed. 

“The committee have decided to submit 
the 40 per cent. offer as the best that is 
obtainable, believing that it will net the 
creditors a much larger amount than could 
be obtained through a wind up of the firm’s 
affairs in the bankruptcy court.” 








JEWELRY AS A NECESSITY 
President of Jewelers’ Guild of Philadelphia 


Quoted as to Use of Jeweler’s Products 
Throughout One’s Life 


PHILADELPHIA, Pa., March 1.—J. Warner 
Hutchins, 1328 Walnut St. and president 
of the Jewelers’ Guild, was quoted last 
week in a daily newspaper as follows: 

“The product of the jeweler is necessary 
in almost every branch of our life today. 
Civilized man cannot eat food without 
knives and forks supplied by the jeweler. 
The table service, the innumerable big and 
little things that go to make the dinner ta- 
ble attractive, must be supplied by him. 
This applies not only to the dining room, 
but to all the home. The jeweler’s touch 





. 1g seen everywhere. 


“He is just as necessary in every field of 
modern man’s social organizations. The 
wedding ring and the engagement ring are 
his work, his contribution to accepted cus- 
toms. The home can be furnished only 
with his help. Almost every celebration or 
holiday calls upon his work to mark it. 
Christmas Day, birthday anniversaries—the 
jeweler’s product plays the major part. 

“And the public realizes this never more 
than at the present time, when the business 
of the jewelry trade has grown to the 
greatest proportions it has attained in the 
past 20 years.” 








The funeral of David Sheets, who for 
many years conducted a jewelry store at 
Penns Grove, N. J., was held from the 
residence of his niece, Mrs. Charles Mor- 
ris, Salem, recently. The deceased was 77 
years of age. 
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DEATH OF DEXTER B. POTTER 


Prominent Lawyer Who Was Associated 
With the Manufacturing Jewelry In- 
dustry for Years Passes Away 


Provence, R. I., March 3.—Dexter B. 
Potter, for many years identified with the 
jewelry industry of this city, either directly 
or indirectly as stockholder, trustee or at- 
torney of several manufacturing concerns, 
died at his home on Congdon St., Tuesday 
morning. He was in his 78th year and had 
heen in failing health for some time. He 
was one of the oldest and leading mem- 
bers of the Rhode Island bar and was the 
best known in local and financial circles 
from his 20 years as president of the Provi- 
dence Telephone Co. In 1906 he was chosen 
president of the American Enamel Works 
of this city and had held that position ever 
since. In addition he was a director in 
banks and other business enterprises. 


His most active associations with the 
jewelry industry was from 1902 when for 
several years, he was trustee and manager 
of the E. L. Logee Co., manufacturers of 
badges, jewels, etc., conducting the busi- 
ness after Mr. Logee’s death in 1908 until 
it was finally disposed of in March, 1915, 
and the business incorporated. The suc- 
cessful adjudication of the business favor- 
able to the estate and heirs of the late Ed- 
gar L. Logee was largely due to Mr. Pot- 
ter’s executive ability. 

Dexter Burdon Potter was born in Scitu- 
ate, R. I, on Aug. 23, 1840, a son of the 
Rev. Jeremiah and Mary A. (Salisbury) 
Potter. He was a descendant of Robert 
Potter, who came to this country from Cov- 
entry, Eng., in 1634 and settled in Lynn, 
Mass., removing to Portsmouth, R. I., and 
and later taking up his residence in War- 
wick, R. I. Robert Potter was one of the 
colonists who bought from the Indian 
chieftain, Miantonomi, the land which now 
constitutes the county of Kent, R. I. 

Dexter Potter was the second of four 
children and received his early education at 
home, in the public schools, the River- 
point Classical Seminary, and at the East 
Greenwich Academy. Upon graduating 
from school he became a teacher and fol- 
lowed this profession for several years. In 
1865 he took up the study of law and was 
admitted to the bar on Dec. 4, 1868. Three 
years later he was admitted to practice be- 
fore the United States Court. For nearly 
30 years he gave all his time to active prac- 
tice in the courts of this State and attracted 
much prominence as a trial lawyer and a 
conveyancer. 


He was hardly out of school when he 
entered actively into politics being a mem- 
ber of the Republican town committee, of 
the school committee, a trial justice and 
town moderator of Scituate. In 1868 he re- 
moved to Coventry and for five years was 
moderator of that town. In 1871 he was 
elected from the town as Representative in 
the General Assembly and was re-elected 
as Representative or Senator every year un- 
~ til 1880, being Speaker of the House over 
four regular and two special sessivms. He 
had been elected a director of the Provi- 
dence Telephone Co. in 1890 and, in 1896 
he became its president. Last year, after 
the New England Telephone and Telegraph 
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Co. had absorbed the Providence company, 
Mr. Potter declined the presidency and be- 
came a director and was elected as counsel. 

For many years he was a member of the 
executive committee of the Providence Bar 
Club, and also president of that associa- 
tion as well as being a prominent member 
of the Rhode Island Bar Association and 
president for one year thereof. He was 
prominently identified with the Masonic 
fraternity, being a Past Master of Manches- 
ter Lodge, Landmark Chapter of Royal 
Arch, St. John’s Commandery, Knights 
Templar and was Grand Marshal of the 
Grand Lodge of Rhode Island and served 
as District Deputy Grand Master. 

Mr. Potter was a member of several 
clubs, among them being the Providence 
Art, University Hope, Turks Head and 
Squantum Association; also of the Rhode 
Island Historical Society, the Sons of 
American Revolution, the Rhode Island 
School of Design, the Providence Chamber 
of Commerce, the corporation of the Rhode 
Island Hospital and of the Homeopathic 
Hospital of Rhode Island. He was twice 
married. 


AUCTION LAW UPHELD 


Buffalo Jewelers Get Conviction of Violator 
Who Sold Jewelry After 6 P. M. 


BurFaLo, N. Y., March 1—The mem- 
bers of the Buffalo Retail Jewelers’ Asso- 
ciation have succeeded in securing their 
first conviction in their campaign against 
jewelry auction sales not conducted in ac- 
cordance with the city ordinances. Judge 
Hartzell, in city court, yesterday fined An- 
thony J. Gregory, a clerk in Benjamin 
Kimmel’s jewelry store in Main St., near 
S. Division St., $10 for violating the ordi- 
nance against auction sales after 6 P. M. 

The attorney for the defendant, in his 
plea for suspended sentence, promised that 
the offense would not occur again. Under 
these circumstances the court imposed the 
small fine, emphasizing that the case should 
be a warning to others that the auction 
sales of jewelry must be held in accordance 
with the present city ordinances. Judge 
Hartzell said if a similar case is again 
brought before him a severe penalty would 
be imposed. 

At the trial were Alfred O. Bald, repre- 
senting the New York Retail Jewelers’ 
Association, and William F. Ehmann and 
Mr. Cohen, representing the Buffalo Retail 
Jewelers’ Association. 
after the interests of the jewelers and co- 
operated with the corporation counsel in 
the prosecution. 

At the last meeting of the Buffalo Re- 
tail Jewelers’ Association the members de- 
cided they had reasons to believe the jewel- 
ry auctions along Main St. were not being 
conducted according to the city ordinances. 
A complaint in this matter was therefore 
lodged with the police. During the police 
investigation it was found that Gregory, 
defendant, without a license, had sold goods 
after hours. 

Patrolman William Madigan arrested 
Gregory after buying a pair of cuff links at 
auction, he testified. His bid was only 25 
cents, but it was the highest. The sale oc- 
curred about 9 o’clock at night, the testi- 
mony showed. 











They ably looked ° 


67 


Gregory is not one of the licensed auc- . 


tioneers employed by Kimmel, it was testi- 
fied. He was filling in for one of them 
during the dinner hour, he said. The sale 
was made without the knowledge of the 
proprietor, Gregory said, and he made a 
further plea for leniency on the ground 
that he was paid only $12 weekly wages. 
He said it was a store method to try to 
hold crowds of prospective customers by 
offering blind boxes to arouse their curi- 
osity. These boxes contained various arti- 
cles and were sold to the highest bidder. 
When the blind boxes failed to stimulate 
sales, Gregory offered the cuff buttons and 
the patrolman snapped them up with a 
quarter bid. Then he arrested the clerk. 

William F. Ehmann testified at the trial 
that the Buffalo Retail Jewelers’ Associa- 
tion succeeded three years ago in having 
the old city council pass an ordinance for- 
bidding jewelry auctions after 12 o'clock, 
noon. It was recalled that Judge Hartzell 
some time ago, in trying a case under this 
old ordinance against Kimmel, declared 
the ordinance unconstitutional. On account 
of the importance of the former case, it was 
carried to the Supreme Court, to the Ap- 
pellate Division: and to the Court of Ap- 
peals, and each time Kimmel was success- 
ful. The retail jewelers, therefore, were 
outpointed under the old law and all their 
efforts were thrown to the winds. About 
a year and a half ago they succeeded in 
having certain auction licenses revoked. 

As a result of the conviction of Greg- 
ory yesterday, the local association and the 
police department are more - determined 
than ever that the ordinance regulating 
jewelry auctions shall be observed to the 
letter. The jewelers say they are delighted 
with the outcome of the case and will vig- 
orously renew their fight against auction 
houses, in case they persist in ignoring the 
ordinance in question. 








DINNER TO REAGAN 





Morris Eisenstadt, St. Louis, Host at Spread 
in Honor of President of Jobbers’ 
Association 


St. Louis, Mo., Feb.. 29.—Morris Eisen- 
stadt Mfg. Co., gave a dinner at the Mer- 
cantile Club Monday in honor of Joseph 
E. Reagan of Indianapolis, President of the 
National Wholesale Jewelers’ Association. 
The guests were F. W. Drosten, Herman 
Mauch, Otto Pfeffer, F. L. Steiner, W. F. 
Kemper, J. Reed Elliott and H. S. Aller. 
Samuel Bauman and Samuel Kober -were 
expected but were prevented from attend- 


ing. 
Business conditions from the wholesale 
and retail standpoint were discussed. 


There was informal discussion also of the 
convention of the American National Re- 
tail Jewelers’ Association, to be held: in 
St. Louis in August, and those present ex- 
pressed their intention of seeing to it that 
the delegates have the time of their lives. 








Harold Du Bois, a former employe of 
Willard Levee, Little Falls, N. Y., wiil 
soon open ‘a new jewelry store in the Fail- 
ing flat in that city formerly occupied by 
the City Lunch. Mr. Du Bois is the son 
of Myron Du Bois, a veteran jeweler. 
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WE DEAL IN REAL PEARLS ONLY 


We also have the finest collection of all kinds of Precious Stones, including the RAREST GEMS 
IN DIAMONDS, RUBIES, EMERALDS and SAPPHIRES. And, of course, we have all the 
regular goods in the above lines. Also carry a complete line of Mounted Goods. 
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~« Charles T. Dougherty Co., Inc. “22 pc 


2039 § 
Successors to Osmers-Dougherty Co. 
MANUFACTURING JEWELERS 


291-293 Seventh Ave., New York 


Oriental Pearl Necklaces in Various Sizes. 
Seed Pearl and Platinum Jewelry of every description. Special Order Work. 
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Designing, Special Order Work and Repairing Solicited. 
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DEATH OF ADAM BROWN 





New York Diamond Dealer Dies at the Age 
of Seventy-five Years 

After having seen over half a century’s 
service in the diamond business, Adam 
Brown, a diamond dealer, died on Sunday, 
Feb. 25, in the Sunshine Sanitarium, Bath 
Beach, Brooklyn, N. Y. 

Mr. Brown, although 75 years of age, en- 
joyed the best of health until about a month 
ago. continuing his diamond brokerage 
business at 74 Broadway. He became sick, 
and was immediately removed to the sani- 
tarium in Bath Beach, where it was hoped, 
despite his age, he might recover. A com- 
plication of diseases resulted in his death. 

Mr. Brown became afhliated will the dia- 
mond business about 1865, and continued 
in the trade until the time of his death. 
He was born in Germany 75 years ago, and 





ADAM BROWN 


THE LATE 


when five years of age came to America 
with relatives. During the Civil War he 
served in the First Regiment, New York 
Volunteers, and after the close of the war 
started in the diamond business near the 
site where his offices were maintained. The 
business will be discontinued. 

Funeral services were held from his late 
home, 558 7th St., Brooklyn, and inter- 
ment was in Washington cemetery. 

Deceased is survived by three daughters 
and three sons. 


OPPOSE LABOR BILL 











Manufacturing Jewelers Object to Proposed 
Legislation Restricting Women Work: 
ers to Forty-eight Hours a Week 


ATTLEBORO, Mass., March 1.—A large 
number of manufacturing jewelers from 
Attleboro and North Attleboro entered ob- 
jections last Wednesday night to the social 
welfare committee of the legislature con- 
cerning a bill restricting the hours a woman 
might work to 48 a week. 

Senator Joseph W. Martin, Jr., of North 
Attleboro, in opening the case for the jewel- 
ers, declared that they wished to protest 
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against the bill. The'question he said was 
one for federal action, if any at all, in order 
to keep the States on an equal basis, He 
did not believe it was wise for Massachu- 
setts industries to be handicapped in their 
competition with those located in Rhode 
Island, New York and New Jersey, espe- 
cially in regards to the jewelry manufac- 
turing industry. 

Charles T. Paye of the Paye & Baker 
Mfg. Co., went into details concerning the 
effect of such a law upon the jewelry in- 
dustry. The women employed in _ the 
jewelry industry did not want this bill, he 
stated. He urged the committee not to for- 
get that in passing restrictive laws quite 
frequently nine people were hurt where one 
was helped. William L. King of E. D. 
Gilmore & Co., of Attleboro, spoke along 
similar lines. 

Woodward Booth, secretary of the New 
England Manufacturing Jewelers’ and 
Silversmiths’ Association, recorded his or- 
ganization as being opposed to the bill. 

Among those present at the hearing were: 
Carl Hempel, Lester Holbrook, Theron 
Curtis, Wallace Franklin, Howard Ballou, 
E. L. Gowen, Amos Blackinton, Harvey 
Clap, Arthur Briggs, J. E. Straker, Charles 
Thomas, Chas. P. Keeler and Maurice I. 
3aer. 

A letter was read from. Mayor Harold E. 
Sweet of Attleboro opposing the bill. 








CIVIL WAR VETERAN DEAD 


Major John Lockhart, Philadelphia Silver- 
smith, Passes Away After a Short 
Illness 


PHILADELPHIA, PA., Feb. 28.—Major John 
Lockhart, 84, one of Philadelphia’s oldest 
silversmiths, last surviving officer of the 
old 72nd Pennsylvania Regiment and hero 
of the battle of Gettysburg, was buried here 
today. The funeral took place from the 
residence of Mrs. R. W. Hamilton, 1706 N. 
42nd St., where the veteran had made his 
home for about 22 years. Bronchial trouble 
and infirmities of old age caused his death 
after only a week’s illness. 

One week ago, when Captain Thomas 
Longacre, 40th St. near Brown St., was 
laid away, Major Lockhart was left the 
sole surviver of the brave officers of the 
old 72nd. The major was then so ill that 
news of his old comrade’s death was kept 
from him. 

To the very last Major Lockhart carried 
three bullets received at Gettysburg. 
Many years after the action in which he 
was so desperately wounded one of these 
balls was located near the heart by means 
of the X-ray. It was lodged in the muscu- 
lar wall protecting the heart and so close 
to the organ that an operation was out of 
the question. At times the veteran suffered 
excruciating pain from these bullets, none 
of which could be removed without risking 
his life. 

Major Lockhart was born in New York 
city, of Scotch parents, but spent most of 
his life in Pennsylvania. He learned the 
trade of silversmith under a man named 
Kreider, of Philadelphia, but when the 
North and South came to blows he aban- 
doned that and enlisted as private in the 
72nd. After serving throughout the strug- 
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gle and narrowly escaping a soldier’s death 
at Gettysburg, he was mustered out as 
major of volunteers. Later he was private 
secretary to Governor Beaver, of Pennsyl- 
vania, and still later was superintendent of 
grounds and buildings at Harrisburg under 
Governor Pattison. 

Major Lockhart was a widower and is 
survived by three nieces—Miss Ida McCall, 
Mrs. Jerry McFerran and Mrs. Jacob Diet- 
rich, all of this city. He was a member of 
the Loyal Legion, which sent a deputation 
to the funeral. 








DEATH OF E. R. PASTRE © 


Veteran Clock Maker Answers the Last Calf 


After 38 years of service in the employ 
of the Ansonia Clock Co., Eugene Raymond 
Pastre died Sunday, Feb. 25, at his late 
home, 1511 Eighth Ave., Brooklyn, N. Y., 
from pneumonia. 

Mr. Pastre was born in Auvergne, 
France. He was 68. years of age and was 
affliated with the clock industry about 47 
years. He came to this country 47 years. 
ago and immediately established himself as 
a manufacturer of clocks and fancy brass 
novelties, under his own name, at 67 
Greene St., New York: After conducting this 
business for nine years, he became affiliated 
with the Ansonia Clock Co., in the capacity 











THE LATE E. R. PASTRE 


of superintendent of the company’s case 
finishing department. He continued in this 
capacity up to the time of his death, suffer- 
ing only about a month’s illness. 

Mr. Pastre was said to be the first one 
to perfect a silver for the backs of mir- 
rors and for a time was the only one who 
successfully carried on this industry. 

Funeral ~~ services were conducted 
Wednesday afternoon at his late home and 
interment was in Greenwood Cemetery. 

Deceased is survived by his widow, Mrs. 
Eugenie Henry Pastre, a son, Anthony, a 
daughter, Mrs. Augustine Tooth, three 
grandchildren and a brother, Louis. 








Death of John Smyth 

PHILADELPHIA, Pa., March 5—The fu- 
neral of John Smyth, retail jeweler on Bal- 
timore Ave., was held this afternoon from 
an undertaking establishment. 

Mr. Smyth died Feb. 28 at the residence 
of his brother-in-law, Charles Halt, in this 
city. 

For years Mr. Smyth was in the jewelry 
business on South St. His father, David 
P. Smyth, was a jeweler before him, and 
his wife’s brother, Harry Halt of Moun 
Holly, . is_ a. jeweler. 7 . 
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Brooches Were Never 
More Popular! 


Get your share of the real brooch business by showing 
your customers unusual brooches. 

“Hower” you ask. 

The illustration partially answers you. The rest of 
your answer will be found in the many new brooch de- 
signs now being developed by the Wheeler organiza- 
tion. 

This brooch is one of the newest. The picture does it 
an injustice. Pleasing as it may seem to you from this 
illustration, it is nothing compared to what your pleas- 
ure will be when you see the brooch itself. 

The cost—no more than you pay for the ordinary 
brooches and the quality plus style helps you make a 
sale. 


HAYDEN W. WHEELER & CO., Inc. 


Manufacturers—Importers 


2 Maiden Lane (HY) New York 


Factory: Brooklyn 
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In addition to a large stock of 


Well Matched Pearl Necklaces 


We carry an important assortment of 


LOOSE PEARLS 


Available for additions to necklaces 


WORMSER & MAYERS, Ine. 


576 Fifth Avenue New York 








CHICAGO OFFICE | Telephone 
31 North State St. Bryant 2580 
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ALFRED ROSENZWEIG DEAD 





Pneumonia Claims New York Jeweler Who 
Was Associated With the Trade for 
About Forty Years 

After about 40 years of continuous serv- 
ice in the jewelry trade, Alfred Rosenzweig 
died Sunday, Feb. 25, at his late home, 566 
W. 16lst St., New York, after a short ill- 
ness from pneumonia. 

Mr. Rosenzweig started in the jewelry 
business as an office boy, in the employ of 
Garson & Lederer, John St. jewelers, when 
only 12 years of age. When he was 18 
years of age he started in business for him- 
self as A. Rosenzweig, but a few years later 
admitted his two brothers, Max and John 

a Rosenzweig to the firm. The firm then 
became known as Rosenzweig Bros. The 
organization of this firm dates back 35 
years, and at that time the jewelry firm was 
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THE LATE ALFRED ROSENZWEIG. 


located at 20 John St., and later removed 
to 54 Maiden Lane. Up to a year ago it 
was at 51 Maiden Lane. The firm was 
dissolved about a year ago, by mutual con- 
sent, and Mr. Rosenzweig, after a few 
months’ needed rest, became affiliated with 
Wiener & Oppenheimer, 35 Maiden Lane, 
and continued as eastern representative 
for that house until the time of his death. 

On Feb. 20 he returned from Roanoke, 
Va., while on a business trip. He com- 
plained of having a severe cold and took 
to his bed, and after five days’ illness 
passed away. 

Alfred Rosenzweig was 54 years of age, 
and devoted all his life to the interest of 
the jewelry trade. Members of the trade 
who knew him will revere his memory 
because of his straightforward, pleasing 
and courteous manner. 

Mr. Rosenzweig was a member of Strict 
Observance Lodge No. 94, F. & A. M., and 
was also a member of the B’Nai Brith 
Lodge. 

Funeral services were held at his late 
home Tuesday morning, Feb. 27,with the 
above named lodges attending. Rabbi Max 
Reichler officiated at the funeral services. 
Interment was in Bay Side Cemetery. _ 
Deceased is survived by a widow, who 1s 


a daughter of Leon Hirsch, the watch im- 
porter, three children and three brothers, 
Joseph, a lawyer of 99 Nassau St.; Max, a 
diamond dealer of 71 Nassau St., and John 
J., who resides at 542 W. 112th St. He 
also leaves a brother-in-law, M. S. Roden- 
berg of Dunn & Rodenberg. 


BOARD OF APPRAISERS UPHELD 











An Interesting Decision by Court of Cus- 
toms Appeals on Unfinished Metal 
Chain Suitable for Use in the Manu- 
facture of Jewelry 


The jewelry trade will be interested in a 
decision handed down during the past week 
by the United States Court of Customs 
Appeals in Washington, involving the 
classification for dutiable purposes of fox- 
tail, rope, tombac and snake chain, im- 
ported at Providence, R. I., by the French 
Import Co., et al. This merchandise, con- 
sisting of unfinished metal chain in long 
lengths, valued at not above 30 cents per 
yard, was classified by the Customs officials 
as materials of metals suitable for use in 
the manufacture of jewelry. Duty was ac- 
cordingly levied at the rate of 50 per cent. 
ad valorem under Par. 357, of the Tariff 
Act of 1913. 

The importers, as outlined in full in 
THE JEWELERS’ CiRCULAR at the time, pro- 
tested against this classification and 
claimed that the chain in question was 
properly dutiable as manufactures of 
metal, at the rate of 20 per cent. ad valorem 
under Par. 178, of the Tariff Act of 1913. 

The issue was heard before the Board of 
United States General Appraisers, and a 
decision was rendered in which the claim 
of the importers for the lower duty was 
overruled. The French Import Co., et al., 
then carried the case to the higher. cus- 
toms tribunal in Washington. In the 
opinion of the court, written by Judge 
Smith, the decision of the Board of United 
States General Appraisers is affirmed. 
This means that this class of merchandise 
used in the manufacture of various articles, 
including women’s hand-bags, must pay 
duty at the 50 per cent. ad valorem rate, 
rather than at the 20 per cent. rate, as 
claimed by the protestants. 

The importers contended before the 
board and the Customs Court that the pro- 
vision under which the goods were classi- 
fied, does not cover all materials of metal 
suitable for the manufacturing purposes 
therein mentioned. But only suitable ma- 
terials as are separate or in the form of 
strips or sheets. 

They claimed through their attorney, 
Frank A. Page, that chain cannot be said 
to have the form of strips or sheets, and 
that, as the chain in controversy was not 
separate in the sense that it was an indi- 
vidual unit, the importation was not duti- 
able as assessed. Judge Smith writes: 

The expression “individual unit,’”’ as importers 
use it, may mean either a part of that which was 
once a strip, or sheet, or any material so far 
advanced as to evidence that it is designed to be- 
come a part of some particular article. But on the 
record as it stands, one thing or the other counts 
for nothing in support of the appellants case, 
unless they have established their major proposi- 
tion that the last clause of Par. 357 is restricted to 
such suitable materials as are separate or in strips 
or sheets, and that we think they have failed to 


do. In conclusion Judge Smith says: 
The goods under consideration were returned by 
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the Appraiser as materials of metal for the manu- 
facture of jewelry, and the correctness of that 
return is confirmed by those witnesses for the im- 
porters who testified that chain of the kind under 
consideration is sold to manufacturing jewelers 
and used in the manufacture of jewelry. Certainly 
we can find nothing in the record which would 
warrant the conclusion that suck chain is used 
for any purpose other than that indicated by the 
return of the collector. The testimony submitted 
to the Board does show that the merchandise is 
sold to the jeweler in 100-meter lengths, and that 
no such lengths are used in the making of any one 
article. That, however, establishes at most chain 
such as that imported is cut by the jeweler to 
shorter lengths in the process of converting it into 
articles and is entirely consistent with the idea that 
the chain in question is chiefly used in the manu- 
facture of jewelry. 

Whatever other material may be suitable for a 
specific purpose, it is certain that that must be so 
considered which is either chiefly used therefor or 
is so far advanced by processes of manufacture 
that it is definitely committed thereto. As the 
record shows that the chain here involved is chiefly 
used by manufacturers of jewelry for the making 
of jewelry, such chain must be considered as a 
material suitable for that use, and it is therefore 


dutiable as assessed. See Cadwalader v. Waban- . 


ajer, 149 U. S. 532; Magone v. Wiederer, 159 
U. S. 555. 


The decision of the Board of General Appraisers 
is affirmed. 


MINIMUM WAGE FIGHT 


Sixty Retail Stores in Memphis, Tenn., - 
Closed — Unions Demand That 
Agreements Be Signed 

Mempuis, Tenn., March 3.—Sixty retail 
stores were closed in Memphis today, 
marking the climax of the minimum wage 
fight now being waged by the retail clerks’ 
association. The placing of the Bry-Block 
Mercantile Co., a department store, on the 
unfair list by the union Friday night was 
directly responsible for the closing order 
issued by the associated retailers. No vio- 
lence occurred, no arrests were made and 
disorders were not thought of. 

The stores were all protected by an in- 
junction, which restrained labor organizers 
from destroying the property of the mer- 
chants as an’ added precaution. Mounted 
police kept the crowds moving while squads 
of patrolmen guarded the various stores 
paying particular attention to those having 
large plate glass fronts. The present con- 
dition is the result of a fight being waged 
for the adoption of the minimum wage law 
in Tennessee. Retail merchants state they 
agree to all the demands of the unions, and 
in no way oppose the proposed minimum 
wage law, while the unions demand that in 
order to guarantee to their clerks their 











_good faith they sign an agreement to this 


effect, the seriousness of the “close up” or- 
der may be reckoned when it is conserva- 
tively estimated that between $25,000,000 
and $30,000,000 invested in stocks and 
property is idle and business demoralized. 
Local merchants state that over 90 per cent. 
of their employes are loyal to them, and 
the close up was a great surprise to “hun- 
dreds of clerks who came to work Satur- 
day morning. 

The following jewelers were protected 
by the injunction issued by Chancellor 
Heiskell: Julius Goodman, Geo. T. Brod- 
nax, Inc.; W. C. Graves & Bro., Bailer 
Jewelry Mfg. Co., Crescent Jewelry Co., 
and all stores were closed during the day. 
At the close of a meeting of the Retail 
Merchants’ Association Saturday evening it 
was announced that all stores would be 
re-opened Monday morning. 
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Coral Necklaces 


Up-to-Date Fashion 


Pink Shades 
White with Pink Tint 


Graduated and Uniform 
All Sizes 













Write for a Memorandum 
Selection 


BORRELLI & VITELLI 


401 Broadway NEW YORK 
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LENOX (2 CHINA 


LENOX 


SPECIAL FEATURE 





Exhibition of exclusive lamps 
complete with shades for in- 
terior decorating. 


At the Wolcott Hotel, 4 West 
31st St., New York City, until 
March 31. 


LENOX, INCORPORATED 


TRENTON, N. J. Walter S. Lenox, Pres. 





























Spring Jewelry 





Coral and Shell Cameo Brooches and Ladies’ 


Rings are in great demand this season. 


Large assortments and new patterns always 


on hand. 


We use only perfect Cameos; same having 
been selected by the best experts in the 
line. 





Send for Samples. Loose Cameos sent on 
approval upon request. 





A. BATTILORO 


71 Nassau St., New York 


Main Office and Factory: Torre del Greco (Italy) 
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ENDORSE PUBLICITY PLAN 





Cincinnati Wholesale Jewelers’ and Manufac- 
turers’ Association of the Chamber of 
Commerce Passes Resolution Favor- 
ing Eisenstadt Plan 


Cincinnati, O., March 3.—The Cincin- 
nati Wholesale Jewelers’ and Manufactur- 
ers’ Association of the Chamber of Com- 

















ARNO DORST WITH 
POTATO 


ELI GUTMANN PRESENTING 
RING SET WITH 


merce, met in special session Thursday 
afternoon at the Chamber of Commerce to 
consider the publicity plan offered by the 
Associated Jewelers of America for popu- 
larizing the wearing of Jewelry. The at- 


JEWELERS’ 


tendance was large and the matter carefully 
considered. 
The following resolution was presented 


by George Gruen, and was unanimously 
carried: 
RESOLVED: That the Wholesale Jewelers’ and 


Manufacturers’ Association of the Cincinnati Cham- 
ber of Commerce hereby endorses the general pub- 
licity plan for national advertising of jewelry as 
annourced by the Associated Jewelers of America 
in the printed plan circulated by the temporary pub- 
licity committee of that organization, and further, 
that the trade investigation committee of the Whole- 
sale Tewelers’ and Manufacturers’ Association of 
the Cincinnati Chamber of Commerce immediately 
this subject to the membership of the 


present 








GOLD RING SET WITH A POTATO. 


Wholesale Jewelers’ and Manufacturers’ Associa- 
tion of the Cincinnati Chamber of Commerce for 
their subscriptions. 

After the business session the members 
adjourned for a social hour to the roof 
garden, where moving pictures were taken 
showing Eli Gutmann, last year’s president 
of the association, presenting Arno Dorst, 
the president, with a solid gold ring set 
with a potato. Mr. Gutmann made a neat 
speech and Mr. Dorst replied in a humor- 
ous vein, in the course of which he said that 
he would plant the eight eyes of the potato 
and reduce the high cost of living. next 
year. 
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FIGHTING DIAMOND CLUBS 


Alleged Lottery Schemes to Dispose of 
Jewelry, Cut Glass, Etc., Under In- 
vestigation by Many Gov- 
ernment Agencies 
at Chicago 


Cuicaco, March 1.—It was erroneously 
stated in these columns last week that the 
United States Diamond Importing Co. had 
quit business. The article should have said 
that they had gone out of the “Diamond 
Club” business. State grand jury investi- 
gation of the methods of “business clubs” 
which operate to the extent of upwards of 
$6,000,000 annually is now under way. Pre- 
liminary evidence is, being gathered by 
George Emmicke, Assistant State’s Attor- 
ney, assisted by Detective Sergeant Edward 
Goggin. With the State investigation 
gaining headway, Elias P. Vicker went be- 
fore Judge Hayes in the Municipal Court 
last Thursday to make a test case of his 
complaint against Paul M. Korshak, who 
conducts a “jewelry club” in the Masonic 
Temple. J. S. Blumenthal, attorney for 
Vicker, asked that Vicker’s payments to 
Korshak be returned under the law which 
provides the return of money paid into lot- 
teries. 

“We are fighting for principle,” said Mr. 
slumenthal. “The amount is only $26.27. 
Vicker paid that money to Korshak on the 
assurance he would get $30 worth of 
jewelry when the payments were made.” 

The State intends to proceed against 
these concerns under one section of the 
lottery law of Illinois, which reads: 

‘“‘Whoever sets up or promotes any lottery for 
money, or by lottery disposes of any property 
of value, real or personal, or under pretense of 
sale, gift or delivery of any other property, or 
any right, privilege or thing whatever, disposes 
of, or attempts to dispose of any real or personal 
property with intent to. make such disposal depend- 
ent upon or connected with any chance by dice, 
lot, number, game, hazard or other gambling de- 
vice whereby such chance or device is made an 
additional inducement to the disposal or sale of 
said property, and whoever aids by either printing 
or writing or is in any way concerned in- the set- 
ting up, managing or drawing of such lottery or 
offers or attempts to dispose of property by any 
such chance of device, shall for each offense he 








CINCINNATI JOBBERS AND MANUFACTURERS 


WHO ENDORSED PUBLICITY 
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marines. 


lapidaries. 
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London 
26 Holborn Viaduct 











Jewelry Trunks ana Cases 


Send for Catalogue 


Crouch & Fitzgerald 


177 Broadway, New York City 
154 Fifth Avenue 14 W. 4th Street 
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HAT beautiful blue-green 
Beryl, Aquamarine, first 
cousin to the Emerald, has 
created a demand that is con- 
stantly on the increase. 

The year 1917 
tions of ‘“‘going big’’ on Aqua- 


There are practically no 
foreign cut stones available. 

Our shop service is limited 
because of the scarcity of good 


Orders are filled in the se- 
quence in which they are re- 


Be forewarned. A word to 
the wise is sufficient. 


“Buy from the Cutters” 
AMERICAN GEM AND PEARL COMPANY 


14-16 Church St, New York 


FROM MINES TO MARKET 
SV MUNUNNNLNINILUNUILUUUNALUAULUULLUULUULGUUOEUELULLUO 





gives indica- 


Paris 
39, Rue de Chateaudun 


STVOAUICUUUUAEUUANUOGQGNOQUCUOCUUUUAUOGN4NCAOUEAARUUAOAONOVOONEOTOHOUOGE0FU0 00000 0000000000000000000000000000000000000000000000000000000 











JEWELERS’ 
SHOW CASES 





Our Small ROSEWOOD MOULDING 


STEEL LINED CASE. We Challenge 
the World to Produce a Better Case. 


F.C. JORGESON & Co. 


159 to 167 ANN ST., CHICAGO 
Makers of all kinds of 
JEWELERS’ FIXTURES 
Write for our Catalogue 
Our Motto: The Best of Everything 
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| European Plan | 
| throughout. 
Prices moderate. | 


























Jred Mensfiela ————' | 
Mem. Proprietor. 


















45-47-49 John Street 
New York 



























IMPORTER OF 
Precious and 


Semi-Precious Stones 
41 Union Square, NEW YORK 


AMBRECHT & CO. 


ARTISTIC 
HUB AND DIE CUTTERS 


| Tel. 1517 John 60 Nassau St. 


For Expert Workmanship 
SEE US 






































Black Onyx, 
Coral and’§ 
Mourning 
Jewelry 


ONYX BEADS—CAMEOS 


Memo. Orders Filled — Repairing done on Coral, Jet and Onyz 


DOUBRAVA & CO., 61 MaldenLane, N.Y. 
AMBER BEADS 


























March 7, 1917. 


00, and upon second con- 


ding $2,0 
fined not excee in the County Jail 


yiction shall be incarcerated, 
not more than one year. 


Mr, Emmicke gleaned a good idea of the 
operations of these clubs by the complaints 
that were registered. Women who had 
been preyed upon by persistent solicitors at 
their doors, told their story of having paid 
m more than they could afford and then 
having gone to the office of these concerns 
and asked for value for their money, and 
were told they would have to pay in $30 be- 
fore they could get anything for their 
money. . 

Mr. Emmicke instructed Detective Ser- 
geant Goggin to make a detailed report 
of every complaint received by him at the 
central detail and to turn over all the evi- 
dence he accumulates to him. 

With the enlistment of State’s Attorney 
Hoyne in the battle against the “business 
club” all forces of the government and 

‘State prosecution bodies are working to 
bring to justice men who have been oper- 
ating to large profits in violation of the 
federal and State criminal statutes. 

Allied with State’s Attorney Hoyne in 
the battle is Federal Judge Landis, who is 
at present conducting an inquiry into the 
United States Diamond Importing Co., 


Mallers building, which formerly operated . 


a “diamond club” on a large scale. N. C. 
Moore, postal inspector, is gathering evi- 
dence to see if the concerns have been using 
the mails, with the end in view of obtain- 
ing federal indictments under a section of 
the criminal code which forbids the use of 
the mails to further a lottery or gift enter- 
prise. 

Chief of Police Schuettler, First Deputy 
Westbrook, the detective bureau and every 
captain of police in the 45 stations of Chi- 
cago also are working hand in hand for the 
obliteration and prosecution of the “club” 
operators. 

The agitation against watch, jewelry, dia- 
mond, cut glass and china clubs was started 
by the Chicago 24-Kt. Club. 








JACKSON JEWELERS’ ASS’N. 





New Organization Formed in Michigan’s 
Capital City Which Will Look After 


State Convention 


Jackson, Mich., March 1.—At a luncheon 
held today at the Otsego hotel the retail 
jewelers of this city organized a local chap- 
ter of the State Retail Jewelers’ Associa- 
tion. M. H. Bell, of Kalamazoo, secretary 
of the State association, delivered an inter- 
esting address before the initial gathering 
of State jewelers. 

R. S. Lockhart was elected president of 
the local organization, while the other offi- 
cers chosen were: Carl M. Heglund, secre- 
tary, and J. C. Moyer treasurer. 

The State convention of the Retail 
Jewelers’ Association will be held in this 
city the first week in May. The following 
chairmen were named for the various com- 
mittees for that occasion: Reception, R. S. 

hart, assisted by all of the jewelers 
and their wives; entertainment, Carl M. 
Heglund ; banquet, W. W. Bugg, and pub- 
licity, C. F. Holland. 

Arrangements for holding the first State 
convention will be started shortly. 





THE 


JEWELERS’ 
“JAC HORN” ARRESTED 





Chicago Police Arrest Man for Operating 
Confidence Game, Who May Be 
Wanted in Other Cities 


Cuicaco, March 1—A man known as 
“Jac Horn” alias “J. C. Harris” alias “J. 
C. Zeventhal” was arrested last week 
charged by Maurice L. Rothschild with 
operating a confidence game. He is held to 
answer the charge of the grand jury and is 
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more capable and give you better service 
than I with my limited experience in as- 
sociation work and unfamiliarity with its 
details, but I felt that your good will was 
with me and feel that it has been given me 
during the succeeding years, in which I 
have held office. With my handicapped 
position in return, I have given to the 
position the very best ability that I pos- 
sessed with an eye single to the best in- 
terests and advancement of the association. 

There are now several very important 





“TAC HORN,” ARRESTED AT CHICAGO. 


in the county jail, not being able to give 
bonds. 

A man giving the name of Jac Horn 
swindled several diamond dealers here 
about a year ago. He is also supposed to 
have swindled diamond dealers in other 
large cities. 

Jewelers having any information about 
this man and his activities in the past are 
requested to wire or write to Herman 
Stern, care of the Masonic Temple Vaults, 
Chicago, IIl. 








Letter of Thanks From E. M. Schwenke to 


Jewelers of Minnesota. 


New RICHLAND, Minn., Feb. 26, 1917. 
To THE JEWELERS OF MINNESOTA: 

In retiring from the office of secretary of 
the Minnesota Retail Jewelers’ Association, I 
wish to express my deep gratitude to the 
officers and members of the association for 
the many favors shown me during the past 
five years. 

The fine tribute you have paid to me, in 
so handsome a gift as the beautiful loving 
cup received at the recent jewelers’ banquet 
has so overwhelmed me as to make words 
inadequate to express my thankfulness. 

I feel as deeply indebted to the national 
secretary, A. W. Anderson, for the kind 
things he said about me at the meeting and 
in his presentation address later at the 
banquet. These kindly acts will ever retain 
a cherished place in my memory. 

The privilege of meeting and becoming 
better acquainted with the individual mem- 


bers of this and the national association is — 


to me one greatly appreciated. It has truly 
been a great pleasure and an inspiration in 
my work, making life all the more worth 
while. 

When you showed your confidence years 
ago to honor me in electing me as secretary, 
I realized that some one else might be 


matters pending; the work begun by the 
Minnesota Secretaries Bureau, legislation, 
and others pertaining to the association 
which I should have liked to have seen 
through, my heart being wrapped up in 
these matters—and this is the one regret I 
have in leaving the office. I believe these 
things that were begun were of great im- 
portance to the jewelers, both individually 
and collectively, if pushed to a successful 
conclusion, and there is every reason to 
believe they will be and will prove bene- 
ficial to all. 

I wish to congratulate you on your selec- 
tion of my successor, Earle A. Barker, 
Bemidji, Minn., who I know will lend 
dignity and prestige to the association and 
who is entitled to your every confidence as 
a brother member always held in the high- 
est esteem. 

It is my earnest plea to non-members that 
they will favor Mr. Barker with their ap- 
plications for membership. I cannot urge 
them too strongly to lend their hearty sup- 
port to the cause the association represents. 
Will you consider as you should that this 
association is the only one that is looking 
out for your interest? I sincerely hope so. 

If you knew what you are missing you 
would respond at once, and inject into the 
association your share of enthusiasm and 
genuine “pep,” and imbibe from others with 
whom you rub elbows at the meetings the 
same qualities. Fraternally yours, 

E,. M. ScCHWENKE. 





The Spencer Jewelry Co., now in the 
Conover building, Dayton, O., has an- 
nounced that it has leased the storeroom 
at 25 E. 5th St., now occupied by the 
Reliable furnishing store, and as soon as 
the present tenant has disposed of its stock 
the room will be remodeled as a modern 
jewelry store. | 
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Something Out of the Ordinary 


_ Originality has always been the “big idea” behind the success of R. L. & B. 
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Colorado Jewelers Gather at Denver 





Annual Convention of State Ass’n Held Feb. 27 and 28—Winter Weather and 
Night Sessions Do Not Prove Popular. 























Denver, Colo., March 1.—The Colorado 
Jewelers’ Association held their ninth an- 
sual convention Tuesday and Wednesday 
evenings of this week in the Chamber of 
Commerce building in Denver. : Night ses- 
sions only were in the nature of an experi- 
ment, as was the holding of the convention 
‘, Winter instead of in July as heretofore. 
It has demonstrated that a Summer meet- 
ing will be more satisfactory and produce 
better results so far as attendance goes. 
The short program for each evening proved 








CHAS. J. DOERSAM, RETIRING PRESIDENT. 


long enough and enthusiasm was not lack- 
ing. 

The opening session was called to order 
at 8 o'clock Tuesday evening by President 
Charles J. Doersam, who welcomed the 
members in ‘well chosen remarks, followed 
by a brief review of the work during the 
year, or rather since the July convention. 
He was followed by Secretary-Treasurer 
W. C. Hansen, who read his financial re- 


port. President Doersam then announced 
the appointment of the following commit- 
tees : 

Auditing—lred TF. Syman and Jes I. 
Hansen. 


Resolutions —J. C. Fred Weiss 


and Fred Syman. 


Bloom, 


Nominations —H. H. Frumess, Wm. 
Voigts and O. B. Melia. 
The executive committee will be ap- 


pointed by the newly elected president. 

A telegram was read expressing the re- 
gret of National President Evans and Sec- 
retary Anderson at their inability to attend 
the convention. 

A splendid address was then delivered 
by J. C. Bloom on “The Value of Co-opera- 
tion.” He spoke as follows: 


ADDRESS OF J. C. BLOOM, 


Mr. President and Fellow Jewelers: 
I have been selected by your officers to talk to 
you in my humble way on the value of co-opera- 


tion. This is a very broad subject and I doubt 
if 1 can do it justice, but will endeavor to give you 
my views as clearly as I can. You all know the 
value of united effort. Those of you who joined 
our local association which was organized last 
Fall know some of the things that we accomplished 
by co-operation. Among these are doing away 
in great measure with the retailing by wholesalers. 
I believe, with the exception of one only of the 
wholesalers, the rest of them did not retail. This 
was a great feather in our cap for co-operation. 
Then, with possibly one exception, we did away 
with the fellow who comes in just at Christmas 
time to open up and get part of the harvest that 
we wait for the entire year. In this one case we 
happened to be just a few days too late or we 
would have stopped him. This gave us the informa- 
tion that next time we will have to start earlier 
and in so doing will not have to contend with 
this same thing the coming season. This can be 
done only by co-operation. Without co-operation 
you cannot expect to win anything. +4 

We expect, with the co-operation of the Denver 
Civic and Commercial Association, to eliminate 
the placing of orders for the school class pins, 
rings, programs, engraving, etc., with out-of-the- 
State concerns. The several organizations of our 
commercial bodies have taken this matter up in 
assisting us to do this, and particularly the Manu- 
facturers’ Association, who have been untiring in 
their efforts to have us come into our own. They 
have used the columns of their magazines as well 
as special committees to have this brought to a 
successful end. 

Through co-operation we have gotten the promise 
of the school board and school heads to do every- 
thing in their power to prevent re-occurrences of 
this same practice in the future, 

Through co-operation we have wiped out the 
business injuring and public defrauding practice of 
auctions, There have been no auctions in Denver 
for the past three years. This in itself shows you 
the value of co-operation. 

Through co-operation we have eliminated the pest 
of trading stamps and premiums. 

With co-operation we can eliminate the farce as 
practiced’ by some merchants, the paying of com- 
missions to boosters for bringing in trade. 

Through co-operation we can eliminate the ugly 
and unbusinesslike manner of the time guarantees 
and the offer to buy back merchandise sold by the 
jewelers. This has been done in other lines of 
business. 


Through co-operation we will get the passage of 
the Stephens Bill to legalize fixed selling prices, 
so that the unscrupulous dealer will not use a 
staple article with a fixed price to deceive the pub- 
lic and in that way try to establish the idea that 
they undersell all other dealers, while in fact they 
use this means to push on to the unsuspecting 
public inferior goods at exorbitant prices. 

We will also be able to do away with fraudulent 
advertising if we co-operate ahd assist the Ameri- 
can Fair Trade League in its efforts to have passed 
by Congress the Stephens-Ashurst Bill now pend- 
ing before that body. 

Through co-operation we will be able to do away 
with the distasteful and unprofitable pest of free 
engraving. You will all see this in my way some 
day and be of the same mind that I am, and make 
this a profitable instead of a money losing depart- 
ment in our business. No other line of business 
does so much or is expected to do so much for 
nothing as is the jeweler, and to whom is the 
blame due?—the jeweler himself alone. 

After a very exhaustive investigation I found 
that in certain sections, through co-operation, the 
jewelers made a very profitable investment in Co- 
operative advertising. Im one instance, I have been 
informed, they increased their business 20 per cent. 
the first year, and the second year nearly 50 per 
cent., stimulating their business and bringing it 
back to its own. I am further informed that their 
next campaign is going to be bigger, greater and 
more extensive and far reaching than has been any 
previous campaign, showing the value of co-opera- 
tion. ‘ 

In another section I found that through co-opera- 
tion they have been successful in eliminating the 


retailing by the wholesaler as well as the fake 
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sales and sales by their own members—so harmful 
and disastrous in effect. 

I also found the value of co-operation in that 
in those sections that the jewelers are now selling 
their goods at a profit and particularly their silver- 
ware. Through co-operation 1 found that these 
same jewelers have done away with the bad practice 
of giving a card or letter to a customer and send- 
ing him to a jobber. The merchant went to the 
jobber or competitor, got the goods on memorandum 
and showed them in his own store, so that the 
customer knew nothing of the jobber. 

Demands backed up by numbers or co-operation 
are always respected. Knocking is eliminated where 
all pull together through co-operation. Protection 
of the public confidence in the jewelers is promoted 
by co-operation. 

Now, friends, in conclusion I would say let us 
all make up our minds to co-operate in such a way 
that the value of co-operation will manifest itself 
so forcibly that we will say: ‘“‘We should have 
done this years ago and profited to the extent chat 
we are now doing by this united effort.” 

Tf we care for this so little that we will not co- 





FRED F. SYMAN, PRESIDENT-ELECT. 


operate to protect and promote the interests of our 
business we shall lose and deserve no sympathy. 

Think it over and see if the value of co-operation 
is not wonderful and success producing. 


After a short discussion of current topics, 


the meeting adjourned until Wednesday 
evening. 

The address by W. W. Hamilton on 
“The Relation of the Wholesaler to the 


Retailer’ at the closing session was well 
received. Mr. Hamilton said: 


ADDRESS OF W. W. HAMILTON, 


It is with a great degree of pleasure that I speak 
to you this evening, not as individuals, but as a 
body of men come together to discuss ways and 
means of improving and bettering conditions of 
trade and solving the problems of our business. 

What is taking place collectively in business in 
the United States today is after all only a big 
scale example of what goes on in any particular 
business on any day. The scale is bigger, but the 
operations are the same. The nation as a whole is 
merely a huge producing factory with a multitude 
of departments. As a unit the nation does business 
with other producing and buying nations. In addi- 
tion, the war has closed down our competing fac- 
tories and marts of trade. Within, it has forced 
readjustments and a reconsideration of policies 
and methods that were bound to come. The na- 
tional movements for greater efficiency in manu- 
facturing and distribution, for greater economy and 
less extravagance, a readjustment between price and 
the relation business and the economic and polit'cal 
factors which touch business, all have their covnter- 


part in the everyday problefms of the individual 
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What Am | 


and 
What Do I Stand For? 


I am the W. W. W. policy! 


I stand for all that is good in modern merchandizing. 
I stand for one price—one term—one discount. 


I stand for honest goods, marked in plain figures (not 
characters), so a child can buy as safely as a man. 


I stand for the golden rule, which preaches the gospel of 
treating others as you would like to be treated. 


I stand for national advertising. 


I stand for the upbuilding and uplifting of the whole jewelry 
business. 


I stand for the policy of not merely selling the jeweler good 
rings—but helping him sell them. 


I am the W. W. W. policy—the most modern, progressive 
and beneficial policy that has ever been offeréd the 


jeweler. 


White, Wile & Warner 


Makers of nationally advertised 
rings in which the stones do stay 


BUFFALO, N. Y. 
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: the successful solving of these col- 
wasiness. problems will depend upon the skill 
and wisdom with which they are met and settled 
in the individual factory and store. 

We are every year learning more and more about 
the true science and art of business. We are be- 
ginning to realize the tremendous power of co- 
operation—that 1s, co-operation among merchants, 
jobbers and manufacturers; team play, and a good 
understanding between sound politics and sound 
business, and, above all, frank and mutually help- 
ful relations between those who have goods to sell 
and the great public that wants to buy. ; 

Originally the producer sold at retail from his 
front door the products he turned out in the shop 
in the rear of his premises, Then, as demands 
became more complex and facilities more bountiful, 
he specialized on either making or selling; became 
either a manufacturer or a retailer. Then, to 
bridge the increasing number of obstacles separating 
the consumer from the primary markets, middlemen 
of a necessity sprang up. 

The jobber is not a factor which has forced 
itself into the plan of distribution in business, but 
is a factor which of necessity developed and has 
grown to such an extent that it plays an important 
and necessary part in the life of business, and 
cannot be eliminated unless the great plan of dis- 
tribution in which it has grown up undergoes a 
total revision and a factor equally as efficient de- 
velops in its place. 

The wholesaler gathers from the manufacturers 
the cream of their stocks and assembles it into one 
complete, comprehensive stock from which the re- 
tailer can make his selections economically without 
overbuying on any particular line. These stocks 
being centrally located, the retailer can quickly 
and conveniently fill his special orders from them, 
also take care of orders for goods which he might 
be out of, as the wholesaler always stands ready to 
send a selection package on memorandum to his 
trade, which is a decided economic advantage. 

The jobber, with his wide variety of lines, can 
afford to go into the average-size town and supply 
the retailer’s wants, while, it is evident, the manu- 
facturer could not afford to do so, because the 
average retailer could not normally purchase 
enough of any one or two lines to make it profit- 
able for a manufacturer to call on him. 

The intelligent wholesaler realizes that his ex- 
istence depends upon the retailer, and he must 
of necessity take a personal interest in his cus- 
tomer and cannot profitably oversell him or sell 
him merchandise which might prove _ unsalable. 
The retailer also finds his jobber of great value 
in times of necessity when the unforeseen comes 
up and it is necessary for him to have a little 
longer time on his bills or material assistance. 
The average retailer can recall instances when 
his jobber has helped him tide over the rough 
spots. The retailer is in constant touch with the 
jobbers with whom he does business, which nat- 
urally causes a certain personal feeling to spring 
up, which facilitates this condition. Guarding the 
customer’s welfare like this, of course, means con- 
sidering the jobber’s own interests as well, as the 
wholesaler’s customer’s success is his also. ‘“‘No 
trade is a good trade unless both parties profit.” 

The jewelry craft is an art and must be put 
on a high standard. Hundreds and thousands of 
men and women are carrying watches and wear- 
ing jewelry and diamonds which are only half as 
valuable as they are able to pay for. To the 
greater majority of these it would have been 
possible to sell] better merchandise, which would 
have given more pleasure and greater satisfaction 
than the cheaper goods. We should strive to 
create a desire for the best, and it is in selling the 
best that we get our standing and prestige with 
the trade. It is poor business to sell a cheap 
article, even though a larger percentage of profit 
can be made. A $10 article sold at 50 per cent. 
yields as great a profit as a $5 article sold at 
100 per cent. and gives double the satisfaction to 
the buyer and adds a proportionate amount of 
prestige to the merchant, and increases the cus- 
tomer’s confidence in him. 

A girl at $5 a week behind the counter of a 
department store can sell cheap jewelry or an 
Ingersoll watch for $1, but it requires a salesman 
to sell that same customer a $50 or a $100 watch 
or a valuable piece of jewelry. 

Another element of success in a jewelry mer- 
chant is his ability to buy and his readiness and 
ability to pay. Good buying is necessary to the 
success of a merchant and soon determines his 
survival. Strange to say, many jewelers overlook 
an equally important factor in permanent suc- 


cess—that of meeting his obligations promptly. I 
know wholesale merchants 


who rate the credit 
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standing of their customers largely on their ability 
to discount their bills, realizing that in this day 
of expert methods it is only a matter of time 
when the dealer who fails to avail himself of 
his cash discounts must pay the penalty of ulti- 
mate failure, especially if he is a borrower and 
pays interest. 

Another silent partner in a successful career 
is economy. Waste is the downfall of many other- 
wise good merchants. Liberality is not waste. 
It is all right and often good business to be a 
good fellow, but not on the other man’s money, 
or your own, in fact. It is quite as much of 
an art to know how to spend money as it is to 
make it. Spend it like a prince, but get 100 
cents worth of value received for every dollar 
you spend. The lack of intelligent economy in 
the conduct of their business and the personal 
habits of many merchants are leaks that mean 
ultimate failure to many. 


Another important factor in the conduct of a 
modern successful business is up-to-date adver- 
tising. This in itself is an art, and much atten- 
tion should be given to securing publicity for 
the ware you sell. 

Another and very important factor necessary to 
the successful jeweler is hard work. Constant 





W. C. HANSEN, RE-ELECTED SECRETARY. 


and never ceasing labor is a price which must 
be paid to attain success, I have never forgotten 
a saying which was given me when I was a boy: 
“Hard work is the price asked for success, and 
it can be purchased with no other kind of cur- 
rency.” 

In conclusion, I wish to say that the fact that 
the wholesaler’s relation to the retailer is an ad- 
vantageous and profitable one is being proven 
more and more every day, as this is a day for 
testing, as the expression goes, the guts of busi- 
ness—a day when every man, every concern, 
every method, must show just how much genuine 
fiber it has. Today all businesses, big and little, 
old and new, are stripping off the pads of pleas- 
ant pretense and are taking merciless measure of 
their naked, net worth. Shams are being punc- 
tured and laid bare; wrong policies and weak- 
nesses are being X-rayed. The ‘business world 
is sifting the chaff out of its wheat; separating 
its dreams and delusions from its assets and 
realities. For the able and resourceful, it is a 
time of opportunity, a time for the building of 
sounder and stronger foundations; a time for the 
elimination of waste and weakness; a time of en- 
lightenment and new business precautions. 

The jeweler who is going to make the greatest 
success is the man who handles mainly fine and 
high class merchandise that no crisis of the future 
will shatter or shake. And out of it all comes 
new knowledge that means power, and the job- 
ber’s survival as a relative of the retailer will be 
the best proof of his importance as such. 


Short talks were also made by Chas.  B. 
Lewis, O. B. Melia and others on advanc- 
ing prices and probable further increases 
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and the scarcity of various articles, includ- 
ing material. 

Then followed the election of the fol- 
lowing officers, which by resolution was 
made unanimous: President, Fred F. 
Syman; vice president, Frank P. Allen; 
secretary-treasurer, W. C. Hansen (re- 
elected.) 

In his speech of acceptance, Mr. Syman 
strongly pleaded for the earnest and hearty 
co-operation of every member and stated 
that he not only wished but would expect 
Suggestions at any and all times touching 
upon matters that would make for the 
building of a still better and highly effici- 
ent working organization. 

The appointment of delegates to the Na- 
tional Retail Jewelers’ Association annual 
meeting was left to President Syman. 

The following resolutions were unani- 
mously adopted: 


The Resolutions 


RESOLVED, That we endorse the Stephens price 
maintenance bill now before Congress and urge 
its passage. 

— 7 + 

RESOLVED, That we endorse the Fraudulent Ad- 

vertising bill and urge its passage. 
o * — 


REsoLvep, That we endorse the work of the 
American Fair Trade League in its efforts to have 
the several bills now before Congress enacted 
into laws. 

— a * 

RESOLVED, That we donate towards the fund for 
the assistanceof the American Fair Trade League 
in their efforts to accomplish the work they have 
undertaken. 

* ° * 

RESOLVED, That we declare ourselves in favor of 
a standard flatware scale of prices. 

+. a na 


ReEsotveD, That we favor and will support the 
efforts of the American National Retail Jewelers’ 
Association in getting exclusive merchandise and 
designs, particularly flatware, for the retail jewel- 
ers only. 

_ * — 

RESOLVED, That we favor the efforts now being 
put forth for the publicity movement in advertis- 
ing jewelry. 

* * i 

RESOLVED, That we are heartily in accord with 
the efforts now being put forth to place the retail 
jewelry business on a higher plane. 

ve = as 


RESOLVED, That we ask the National association 
to define what is considered a jeweler, for the 
guidance of the manufacturers and jobbers and 
the protection of the retail jeweler generally. 

a e * 


RESOLVED, That we express our sincere thanks 
to those wholesalers who assisted us and refrained 
from retailing, as they had promised. 

+ * * 

RESOLVED, That we extend our thanks to the 

Denver retail association for their kind treatment 


and assistance to us, also for the use of their 


rooms for our convention. 
- * + 
REsotvep, That we endorse the work done and 
the untiring efforts exerted by the officers of the 
National association for the success of the jewelry 
trade in general. 
im e 
Resotvep, That in view of the fact that the 
Denver local association has met with such great 
success in promoting the welfare of the jewelry 
trade, we recommend other cities in the State to 
form local organizations and co-operate for mutual 
benefit. 








James Ewing, Chester, Pa., who had 
been in Bridgeton, N. J., two weeks as a 
jeweler for E. C. Paris & Bro., fell dead 
about 6 o’clock one afternoon recently as 
he was going up the steps of the veranda 
at his boarding house. Mr. Ewing had suf- 
fered from heart trouble and while he had 
been in Bridgeton two weeks had worked 
but a few days. 
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Our Spring line is out of the ordinary. Such 
attractive designs are sure to please you 
and your customers. We sell to retailers 
only, so there is but one profit between you 
and the manufacturer. 


We make 14k 1/10 Gold Filled: 


Fobs Vest Chains Neck Chains 
Bracelets Waldemars Bead Necks 
Link Buttons Dickens Brooches 


We are also manufacturers of 10 and 14k Gold: 


Brooches La Vallieres 
Link Buttons Scarf Pins 


OUR PEARLS ARE GUARANTEED TO STAY PUT 


Pendants 
Bar Pins, etc. 


Write for Prices and Samples 


L. J. ANSHEN COMPANY 


144-158 Pine Street, Providence, R. I. 
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Trade Mark 


A staple line that is artistic. 


WATCH US GROW! 


All goods stamped with our trade mark. 
Ask your jobber to show our goods. 


Macpherson-Simmonds Co. 


86 Page Street, Providence, R. I. 
New York Office, 9 Maiden Lane 
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ESTABLISHED 1892. 


? 
The Morrison and Company $ 
1917 Illustrated Catalogue 
FULL OF BARGAINS 
is ready for mailing. 
i EST GOODS 
a THE HE LOWEST 


at positively 
RICES. 

wie want every Jeweler and 

tician to have one. 

OF you desire to save money 
on your purchases, write for our 
Catalogue today and be con- 
vinced. 

MORRISON AND COMPANY 
o Gordon & Morrison, 


Wholesale Jewelers and Opticians 


210-212 W. Madison St., Chicago, Illinois 


t 
“The Most Reliable and Lowes 
i price House in America. 


Successors t 
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Trade-Marks of the Jewelry 


and Kindred Trades 


The Jewelers’ Circular Publishing Co., 11 John Street, New York. 
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PASSING OF THE FORD CO. 


Directors of Long-Established and Well- 
Known New Haven Concern Take 
Final Steps to Discontinue 
the Business 
New Haven, Conn., March 3.—The auc- 
tion of the stock of the Ford Co., one oi 
the oldest and best known jewelry concerns 
in the east, has been completed and in 
order to properly wind up the affairs of 
the concern the directors of the corpora- 
tion as trustees under order of the court 
will proceed in accordance with the Con- 
necticut statutes. To this end George H. 
Ford, Charles W. A. Buell and Willis H. 
Butrick, directors and stockholders of the 


corporation, have signed and acknowledged 
an agreement that the corporate interests 





GENERAL GEO. H. FORD. 

of the corporation shall be terminated pur- 
suant to the provision of the statute laws 
of Connecticut. 

The application having been heard, it has 
been ordered by the court: 

(1) That all claims against said corpora- 
tion must be presented to the directors or 
trustees of said corporation at their place 
of business, 960 Chapel St., in the city of 
New Haven, on or before the first day of 
June, 1917. 

(2) That said directors and _ trustees 
within two weeks after the date of this or- 
der shall send a written notice of the pro- 
posed dissolution of said corporation and 
of this order to every known creditor of 
said corporation, by mail, postage prepaid, 
warning him to present his claim and stat- 
ing to whom and at what place such claims 
must be presented. by mailing to him at 
his address, postage prepaid, a copy of this 
order. 

(3) That said directors and trustees shall 
also publish in the New Haven Journal- 
Courier, a newspaper published in the State 
of Connecticut, and having a circulation in 
the town and city of New Haven, a copy 
of this notice, once a week for three suc- 
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cessive weeks, beginning on the 25th day 
of January, 1917. 

(4) That all claims not presented to said 
corporation within the time herein limited 
shall be barred, and that any claim so pre- 
sented and disallowed by such directors and 
trustees shall be barred unless the owner 
thereof shall commence an action to en- 
force the same within four months after 
such trustees shall have given him written 
notice of its rejection. 

General Ford met with injuries in a rail- 
road accident in February, 1916, in conse- 
quence of which after a business career of 
90 years, he is obliged as far as possible to 
relinquish business responsibilities. 

General Ford began his business career 
with B. Benjamin. He was made a partner 
in 1869 and when Mr. Benjamin died in 
1873 became sole proprietor. 

The year 1891 was the 60th anniversary 
of the business, and it was marked by note- 
worthy changes. The George H. Ford Co. 
was established with General Ford as presi- 
dent and Frederick L. Tibbals as secretary 
and treasurer. The company at that time 
erected the splendid plant which it has since 
occupied. 

Several years ago J. C. Lewis was made 
secretary of the concern, Mr. Tibbals re- 
maining treasurer. 








COMPLAINT DISMISSED 





Appellate Division Upholds Finding in 
Favor of Pawnbroker in Suit to Re- 
cover Stolen Goods 


The Appellate Division of the Supreme 
Court on Friday upheld the decision of 
Supreme Court Justice Goff dismissing the 
complaint of Victor A. Picard, New York, 
in his suit against Thomas Simpson, pawn- 
broker, to recover $1,590 he was compelled 
to pay to redeem a pearl necklace of 520 
grains, and worth $10,000, which was stolen 
by one Harry W. Shattuck. 

Picard sued on the ground that the neck- 
lace had been given to him by Thomas A. 
Karnes to sell, and that he had a special 
interest in the necklace for that reason. The 
defendant contended that it accepted the 
necklace from Shattuck without any knowl- 
edge that he had no right to pawn it, and 
issued a ticket for $1,500. It was alleged 
that the necklace came into the possession 
of Shattuck lawfully and that he hada 
right to pawn it. 

The testimony showed that when Shat- 
tuck heard the plaintiff had the necklace 
to sell he made many efforts to get pos- 
session of it to show to an alleged cus- 
tomer, and finally got it at the plaintiff’s 
place of business, 141 Fifth Ave. In ob- 
taining the loan on the necklace from the 
defendant Shattuck represented that he was 
acting for a client. Shattuck was arrested 
thereafter and as a result of the publicity 
the defendant’s general manager advised 
the plaintiff that the necklace had been 
pledged with the defendant. Shattuck was 
thereafter convicted of grand larceny. 

The defendant brought his defense under 
the Factor’s Act, which in part, reads as fol- 
lows: “Every factor or other agent * * 
who shall be entrusted with the possession 
of any merchandise for the purpose of sale 
* * shall be deemed to be the owner 
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thereof, so far as to give validity to any 
contract made by such agent with any other 
person, for the sale or disposition of the 
whole or any part of such merchandise, 
for any money, advanced * * by such 
other person upon the faith thereof.” 
According to a representative of Blandy, 
Mooney & Shipman, attorneys for the de- 
fendant, the act applies where one has been 
entrusted with the possession of goods for 
the purpose of sale, even though the en- 
trusting is brought about by a trick or de- 
vice and the person to whom they were 
entrusted intended at the time to steal them. 


E. ROBINSON 


DEATH OF PHILIP 





Veteran Jewelry Salesman Dies at the Age of 
Seventy-four Years 

After a week’s illness, Philip Eugene 
Robinson died at his late home, 194 Clinton 
St., Brooklyn, N. Y., Wednesday, Feb. 28. 
Mr. Robinson was 74 years of age and had 
been connected with the jewelry trade for 
about 40 vears. For the past 16 years he 
was employed as a salesman with William 
Barthman, 174 Broadway, New York, and 
prior to this was employed as traveling 





THE LATE P. E. ROBINSON 


salesman with the Aikin-Lambert Co., 10 
Cortlandt St., for 10 years. He also was 
employed at one time as a representative of 
T. W. Adams & Co., now out of business. 
Prior to that time he was connected with 
Jacob Bonnett, who had offices on John St. 

Mr. Robinson was highly regarded be- 
cause of his clean-cut, straightforward 
manner and because of his gentlemanly, 
courteous treatment of all with whom he 
came in contact. He was born in New 
York, and was the son of the late James P. 
and Evelyn L. Robinson, and during the 
Civil War served in a New York Regiment 
of Volunteers. 

At one time Mr. Robinson was in busi- 
ness for himself. He was a Free Mason 


_ and was never married. 


Funeral services were private and were 
conducted last Friday, at 2 Pp. m., at the 
residence of his sister, Mrs. Frederick P. 
Leavens, and interment was in Greenwood 
Cemetery. His only survivor is his sister. 
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‘gcagai IS a Business Asset to be 
GAaAl able to identify Trade- 
—J marked Articles of Jewelry, 
Sidious and kindred lines. 








ORDER A COPY OF 


Trade-Marks:tJ ewelry 
and Kindred ‘[rades 


AND GIVE THE RIGHT KIND OF 
SERVICE TO YOUR CUSTOMERS 


Contains over 6500 trade-marks, trade names and titles of 
_ flatware and toiletware patterns, indexed in three indexes 
and classified in departments for quick reference. Size 7 x 
103% inches, 326 pages, bound in linen cloth. Includes 
articles on trade-mark subjects as Historical Sketch of 
Makers’ Marks, Summary of London Hall Marks and 
Digest on Trade-Mark Law, etc. 
The life of “Trade-Marks of the Jewelry and Kindred 


Trades” with its supplement is approximaiely ten years. 





Price $5.00, including the Supplement 
when issued, or $6.00 in combination 
with a year’s subscription, $2.00, to 


THE JEWELERS’ CIRCULAR. 
Express Charges Paid. 


The Jewelers’ Circular Publishing Co. 
11 John St. New York 
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DEATH OF L. G. H. ETTLINGER 
Manufacturer of Jewelry Boxes a Victim of 
Pneumonia 


Louis G. H. Ettlinger, senior member of 
the firm of Louis Ettlinger & Sons, manu- 
facturers of jewelry boxes, at Graniteville, 
S. L, with a New York office at 65 Nassau 
St. New York, died last Wednesday, Feb. 
28, at his late home, 415 Richmond Ave., 
Port Richmond, S. I, in his 59th year, 
from pneumonia. 

Mr. Ettlinger was general superintendent 
of the factory at Graniteville, S. I., which 
his father established in 1854, and had been 
affiliated with the jewelry box manufac- 





THE LATE L. G. H. ETTLINGER. 


turing industry practically all his life. He 
started his apprenticeship in his father’s 
factory at an early age. 

The New York office of the firm was first 
located at 80 Nassau st. and in 1896 it 
was moved to the present address, at 65 
Nassau St. The business is to be contin- 
ued under the same name by the surviving 
brother, Fred V. Ettlinger. 

Mr. Ettlinger was a faithful member of 
the Dutch Reform Church of Port Rich- 
mond for many years. At the funeral ser- 
vices, which were held last Friday at the 
late home of the deceased, Dr. O. L. F. 
Mohn of that church preached the service. 

Deceased is survived by a widow and one 
daughter, Miss Maud Ettlinger. 








AN UNUSUAL DEFENSE 





-N. Y. Jewelry Manufacturer Interposes 
Counter Claim of $10,000 to Suit by 
Former Foreman for Breach 
of Contract 

Unusual defences are made by Milton 
Rosenberg, jewelry manufacturer of 37 
Maiden Lane, New York, in his answer 
filed in the Supreme Court to a suit by 
Israel A. Posner for damages for breach 
of contract of employment as foreman in 
the defendant’s shop. 

Mr. Rosenberg, through his attorney, 
Saul H. Immergluck, admits in his answer 
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that he signed the contract of employment 
with Posner on Oct. 14 last, and alleges 
that on Jan. 13 the plaintiff left his em- 
ployment voluntarily and without provoca- 
tion, and abandoned the employment him- 
self, 

As a special defence to the action, 
Rosenberg says that during the week 
prior to the plaintiff's abandonment of 
his job all the defendant’s employees were 
out on strike because of the treatment ac- 
corded them by the plaintiff, and refused 


to return so long as plaintiff remained in, 


charge. Posner was “constantly in fear of 
bodily harm and required a bodyguard go- 
ing to and from business,” the defendant 
says, and because of his fear of harm, and 
on the defendant’s promise not to hold him 
to the performance of his contract, the de- 
fendant was released from liability. 
Rosenberg alleges further that the plaintiff 
promised to perform his duties faithfully 
in taking general care of all the employees, 
distributing and assigning the work, and 
giving instructions, but he gave such in- 
structions that the work was not performed 
properly, and furthermore that because of 
the erroneous instructions “great discon- 
tent was stirred up among the workmen so 
that they refused to work so long as the 
plaintiff remained, and went on strike for 
a full week.” Mr. Rosenberg says that the 
plaintiff did not have executive ability to 
handle men, was “irascible and bad-tem- 
pered,” and a great amount of time was 
wasted in the shop because of dissensions 
due to plaintiff’s actions. The business was 
damaged $5,000 in this manner, the de- 
fendant says. 

The answer asks $5,000 addition, or a 
total counter claim of $10,000, on the 
ground that when the plaintiff was seeking 
the engagement he represented that 
he had been foreman for many years with a 
large factory, was experienced in the manu- 
facture of gold and platinum jewelry, and 
had technical knowledge and executive abil- 
ity to handle a large factory, and that he 
was thoroughly familiar with the manufac- 
ture of dies. It is alleged that these repre- 
sentations were false and made for the 
purpose of inducing defendant to hire the 
plaintiff. Glaze & Fine are attorneys for 
the plaintiff. 








KILLED IN TRAIN WRECK 


Charles Levine Meets Sudden Death When 
Heavy Freight Telescopes Mercan- 
tile Express 

Charles Levine, salesman and general 
manager for his brother, Abraham Levine, 
dealer in carbon and bortz, 35 Nassau St., 
New York, met with a horrible death on 
Tuesday, Feb. 27, when a fast freight 
smashed into the rear end of the Mercan- 
tile Express on the Pennsylvania Railroad 
on which Mr. Levine was returning home. 
The accident occurred at Mount Union, Pa., 
station, 43 miles east of Altoona. Twenty 
people were killed and several others seri- 
ously injured. 

The body of Mr. Levine after being 
identified was brought to his home, 202 W. 
112th St., New York, from which place he 
was buried last Thursday. Funeral serv- 
ices were held in: the Chapel of Mount 
Lebanon Cemetery, with Dr. Spiegel 
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officiating. Following the religious service, 
Masonic services were also held by 
Guardian Lodge, of which Mr. Levine was 
a member. The body was later interred in 
Mt. Lebanon Cemetery. 

The death of Mr. Levine was a severe 
shock to his family and his many friends 
in the trade. When the accident occurred 
he was returning from a business trip taken 
in the interest of his firm. The express 
train upon which Mr. Levine was traveling 
had stopped at the Mount Union Station and 
members of the crew were testing an air 
brake when, without the slightest warning, 
the heavy fast freight smashed into the rear 
car of the passenger train. 

None of the passenger coaches left the 
track, but six of the freight cars were 
hurled down a 40-foot embankment. The 
three sleepers were so badly twisted and 
smashed as the result of the impact that 
little headway could be made in reaching 
the dead and injured until after the arrival 
of several relief trains. After several hours’ 
work 20 bodies were extricated from the 
wreck. The injured were sent to the Blair 
Memorial Hospital at Huntington, 12 miles 
away. 

Mr. Levine was born in Paterson, N. J., 
29 years ago, where he received his early 
education. One of his first positions was 
with Zach A. Oppenheimer, 68 Nassau St., 
where for several years he was a book- 
Keeper. About four years ago he became 
affliated with his brother, who also con- 
ducts the Acme Diamond Tool Co., as a 
salesman and general manager. At the 
time of the accident Abraham Levine was 
in Brazil, but upon receiving news of his 
brother’s death left immediately for home. 

The deceased is survived by a father and 
mother, two sisters and one brother. 








WHOLESALERS’ CONVENTION 


Referendum Vote of Members of National 
Wholesale Jewelers’ Association Names 
Cincinnati for Next Annual Conven- 
tion on April 25-26-27 


CINCINNATI, O., March 3.—Announce- 
ment has been made in the daily papers of 
this city that the next convention of the 
National Wholesale Jewelers’ Association 
will be held here in April. The announce- 
ment comes from the Chamber of Com- 
merce. 








PHILADELPHIA, Pa., March 5.—Announce- 
ment that the convention of the National 
Wholesale Jewelers’ Association will be 
held in Cincinnati April 25, 26 and 27 will 
probably be made by President Reagan 
some time this week. 

Several weeks ago the question of: 
whether the convention would be held in 
Atlantic City or in Cincinnati; was sub- 
mitted to the members by referendum vote 
and to-day National Secretaries T. J. Fern- 
ley and Thomas A. Fernley counted the 
ballots. While they refused to announce 
the vote they declared that the Ohio city 
had won by a sufficient margin to influence 
the decision of the president in its favor. 

A dispatch was immediately sent to the 
president in Indianapolis and it is expected 
that they will make the announcement this 
week. 
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E jewelry trade 
will express lit- 
tle surprise at the de- 
crease in the importa- 
tions of diamonds and other precious 
stones during the month of February as 
compared with January and the latter 
months of 1916, inasmuch as the danger of 
shipping between England and America and 
Holland and America was so vastly in- 
creased as a result of the U-boat activities. 
With the increase in the risk and the cor- 
responding increase in insurance, as well 
as the decrease in the number of American 
buyers abroad, surprise has been expressed, 
not that there was a drop in the importa- 
tions during February (which amounted 
to nearly $3,000,000), but that this amount 
was actually brought into this country. 


The total importations into the country 
can be fairly well gauged from the figures 
at the port of New York which show the 
value of the precious stones that passed 
through the appraiser’s hands during the 
28 days of February, to have amounted 
to exactly $2,962,350, a drop of about 
$2,500,000 from the figures of January 
and about $1,500,000 from the figures of 
December. As compared with February 
in previous years the total shows a drop 
of about $1,800,000 from the imports of 
February, 1916, but an increase of nearly 
$1,200,000 over the figures of February, 1915, 
and about $600,000 over those of February, 
1914. Of the total last month Jewelry 
Examiner Treadwell passed cut precious 
stones and pearls to the amount of $1,952,- 
064, as against $3,550,669 a vear ago, uncut 
precious stones (dutiable at 10 per cent), 
$901,158, as against $1,162,829 a year ago, 
and the gems for mechanical purposes 
(free of duty) of $109,128, a gain of $39,- 
494 over the figures of 1916. 

With the steamship sailings between Hol- 
land and New York practically suspended, 
there seems to be considerable uncertainty 
as to when and how diamonds are to come 
te this country from the great cutting cen- 
ter at Amsterdam, at least within the near 
future. There is no doubt that we are now 
suffering from an actual curtailment of 
supply without any way of determining 
how long this curtailment will continue or 
how great it is going to be. For this rea- 
son, some of the metropolitan journals last 
week predicted an upward trend in the 
prices of gems in this country, without rea- 
lizing that such a condition would have ex- 
isted even without the curtailment of sup- 
ply here, owing to the labor conditions and 
increase in the price of rough in Europe. 
It will not be surprising if some of the “yel- 
low” journals (who in the past have liked 
to publish sensational stories about the 
“slutting of the diamond market”) now turn 
around and on the other hand, when the 
real facts become known, start sensational 
stories of.a diamond famine in America 
because of a distinct shortage of certain 
sizes, grades and qualities of stones already 
apparent. 

The situation is a peculiar one and calls 
for distinctly conservative statements by 
the jeweler to his customers. While dis- 
couraging any sensational stories of dia- 
mond “famines” in the country, the jewel- 
er should not hesitate to let his customers 
know the reasons why diamonds may cost 
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more here and why it may be impossible 
for him to get the exact, stones that are 
wanted. 

A comparison of the figures of February 
just passed with those of February of 
previous years since 1897 can be made from 
the following table: 


Feb., Cut. Uncut. Total. 

ee $1,952,064 *$1,010,286 $2,962,350 
i ee re 3,550,669 1,232,463 4,783,132 
EB is ccecees 1,220,551 *564,487 1,785,038 
SPE sedvesi< 1,927,861 *427,567 2,355,428 
NOES i 6 dividean 3,217,213 1,082,222 4,299,435 
OE Rkduccduvs 2,310,846 477,411 2,788,257 
SR eeiiccecusa 2,451,259 588,292 3,039,552 
i 3,145,509 585,594 3,731,103 
SOO 6666 60's 2,348,012 568,698 2,916,710 
i ee 175,859 24,573 200,443 
ae 3,456,284 819,016 4,275,300 
ae 1,999,475 1,067,560 3,067,036 
Se ewa eee oss 1,732,965 674,123 2,407,089 
se Pe 1,170,436 637,943 1,808,379 
Rn oo 1,036,783 646,577 1,683,360 
ee eee 1,023,154 434,177 1,457,331 
Ae 1,171,313 604,760 1,776,073 
Sided ceaes 533,796 44,244 578,040 
esa ca 737,180 482,802 1,219,983 
a 338,309 629,473 967,782 
ES 43,696 156,141 199,737 





*Including free gems for mechanical purposes. 





OLLOWING the 
editorials which 
have appeared in this 
journal from time to 
time upon the tendency of the ordinary 
newspapers to publish misinformation 
about the gem and jewelry trade, we have 
received complaints from jewelers in many 
sections as to some one or more articles 
published in their local papers. Some of 
these writers ask us to take the matter up 
with the local editor or ask if there is any 
way to get their State association to act 
upon it and “do something.” The com- 
plainants seem to forget, or at least seem 
to overlook the fact that they themselves 
were the people to take most effective 
measures to obtain a correction and to 
stop a repetition of the offence. The time 
to act in matters of this kind is immedi- 
ately upon the publication of the article, 
and the people to act are those most af- 
fected by it and in closest touch with the 
publishers of the paper in which it appears. 
Word comes from our correspondent in 
Grand Rapids, Mich., to the effect that an 
inexperienced editorial: writer on the Grand 
Rapids Herald recently wove a lengthy tale 
around the subject, “Diamonds Passe.” 
This appeared in that paper and aroused 
a considerable amount of unfavorable com- 
ment among the jewelers, but here the 
right action was taken. No time was spent 
in lamenting the harm done or trying to 
find out what organization could be made 
to pass resolutions denouncing the paper 
and asking the editor to make amends. 
Instead, a committee representing the Re- 
tail Jewelers’ Association waited on the 
managing editor of the paper publishing 
the offending story. The story was in- 
vestigated, its falsity was proved to the 
satisfaction of the editor and the writer 
of the article found his services dispensed 
with. 

It is safe to say that this man will write 
no more articles on the subject of gems 
without investigating his “facts,” and that 
the paper that published it will hesitate to 
accept stories relating to jewelry unless it 
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aim. 

We have reached our high stand- 
ard as a loose diamond house by 
insisting on handling diamonds 
of the best quality,viz., fine color, 
best cutting and utmost bril- 
liancy. It will mean more to your 
future growth than a full page 
advertisement inserted weekly. 
Get the habit now and notice 
results. 
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can be shown that the facts have bee 
verified by people in the jewelry busied” 
_ It is to be hoped that hereafter when 
jewelers suffer from articles which mis. 
represent the conditions in their trade th 

will follow the example of their brother 
n..chants in the vicinity of Grand Rapids 
and take immediate steps to put a stop to 
the nuisance and make the offender suffer 
for his lack of accuracy. 





Coins May Be HE story from 

Destroyed But Providence of 

Not Mutilated the proceedings 

brought by secret 

service agents against a manufacturing 
jewelry house that had been making lockets 
from coins, again calls attention to the 
statute of the United States, which seems 
to be so little understood by the jewelry 
trade at large. This statute makes it a 
crime to fraudulently deface, mutilate, im- 
pair, diminish, falsify, scale or lighten not 
only the gold and silver coin of the United 
States but any coins which are by law 
made current or are in actual use and cir- 
culation as money within the United States, 
whether they be legal tender or not. 

Some jewelers have an idea that because 
they put valuable work upon a coin and 
increase its value while lessening the 
weight of the bullion, they are not violating 
the statute. This has been clearly shown to 
be a fallacy in the action of the Treasury 
Department and its agents in Providence. 
The statute forbids any mutilation or 
lightening. It makes no difference whether 
or not the value of the coin has been in- 
creased or lessened. To cut out part of 
a silver dollar and put platinum therein, 
even if it makes it worth 20 times the 
original dollar would technically be a vio- 
lation of the statute as long as the original 
metal was left in the shape of a coin. 

On the other hand jewelers have often 
been too timid about the destruction of 
coin, feeling that the statute forbids them 
to do this. They have an absolute right to 
melt up and destroy the coin of the United 
States provided they destroy its form as 
coin and change it from coin to bullion. 
It is the partial destruction, the using up 
of some of the metal and still leaving the 
coin in the form of coin that is dangerous 
and makes the man doing it subject to 
prosecution. In other words, if you want 
to use United States coins, melt them up 
and destroy them as coins; otherwise leave 
them alone. 
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W. A. Towner, Jr., formerly with the 
International Silver Co., is now with 5S. 
Wyler, 6 E. 46th St. 

‘ Among the out-of-town visitors in this 
city during the past week was George 


Chillas, manufacturers’ agent, Montreal, 
Canada. While here, Mr. Chillas did con- 
siderable buying and made his headquarters 
at the Hotel Belmont. 

William Goldenberg, manufacturer of 
platinum mountings, 49 Maiden Lane, has 
formed a partnership with Mr. Rosen- 
streich, and about May 1 will move to the 
eighth floor of 49 Maiden Lane, where the 
firm will occupy room 800. 

Some time on Tuesday, Feb. 27, a down- 
town dealer in precious and semi-precious 
stones either lost or mislaid a package of 
cabochon Siam rubies weighing 303 carats. 
It is possible that the owner was showing 
his wares to some dealer and before leav- 
ing neglected to put the package back in his 
pocket. Any information regarding these 
stones may be sent to THE JEWELERS’ Cir- 
cuLaR, 11 John St. 

Charles T. Evans, president of the Amer- 
ican National Retail Jewelers’ Association, 
Utica, N. Y.; George A. Brock, vice-presi- 
dent of the association, Los Angeles, Cal., 
and Arthur A. Everts, a director of the as- 
sociation, Dallas, Tex., were in New York 
during the past week on business in con- 
nection with the association, and were 
among the visitors to the office of THE 
JEWELERS’ CIRCULAR. 

A judgment for $771 has been entered 
in the City Court against Lucios, Inc., in a 
suit of the Longacre Land Co. The plain- 
tiff alleged that on March 26, 1914, the de- 
fendant leased the store adjoining the 
northwest corner of Broadway and 42nd 
St. to 1922 at $9,000 a year until 1917 and 
$9,500 for the remainder of the term. The 
suit asked $750 for the rent of June, 1916. 
The defendant by Adolph Hirsch Rosen- 
feld alleged that the plaintiff leased the 
store to Max Gelula, who now occupies it, 
and that defendant was not in possession 
of the premises in June, 1916. 

A suit by Dreicer & Co. against Rudolf 
Hecht involving gems worth $28,297 has 
resulted in a judgment for $1,740 against 
Mr. Hecht in the Supreme Court. The 
complaint alleged that between June and 


December, 1913, Mr. Hecht bought goods 


of the amount stated, including the fol- 
lowing: Pearl stud, $1,000; pearl neck- 
lace, 69 pearls, 327 grains, diamond clasp, 
$17,500; pearl scarfpin, $1,750; two pearl 
studs, $1,500; emerald and diamond ring, 
$1,100, and a pink diamond ring, $1,500. 
The complaint alleged that on June 26, 
1913, Hecht pawned the necklace at Mc- 
Allenan’s for $5,080, and on Aug. 15 
Pawned a bracelet with Charles Lang & 
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Co., for $425, and a sapphire and diamond 
ring for $775; Dreicer & Co. alleged that 
other articles purchased were pawned on 
various dates, and that on Dec. 19, 1913, 
the defendant delivered all the pawn tickets 
to the plaintiff, and plaintiff agreed to re- 
deem the goods and credit the defendant 
with the selling price and charge against 
him the cost of redeeming the articles. The 
plaintiff sued for $7,018, and after the ac- 
tion was brought defendant paid $6,500, 
leaving due the amount for which judg- 
ment is entered. 

At the office of United States Marshal 
Thomas D. McCarthy in the Post Office 
building, this city, last Friday, an assort- 
ment of pearls believed to have been the 
property of a Parisian jeweler now fight- 
ing in the trenches, which were smuggled 
into this country after the outbreak of the 
war by an Armenian describing himself as 
Yervant Messia, was sold at public auction. 
The Government received $15,450 for the 
jewels. Included in the assortment were 
two necklaces, which brought $9,950, and 
one black pearl which went for $1,175. The 
collection, which consisted of 201 gems, 


was valued, it is said, by the appraiser at’ 


$18,589. The jewels, it is claimed by the 
Government, were secretly imported into 
this country by Messia, who arrived here 
on Nov. 9, 1914, as a passenger on the 
steamship Rochambeau. Authorities were 
not aware of the fact that the jewels had 
been smuggled into this country until about 
a year later when the pearls were seized. 
Members of the Pawnbrokers’ Sales 
Dealers Association, Inc., held their regu- 
lar semi-monthly meeting last Thursday 
night in Parlor C of the Hotel McAlpin. 
About 25 members were present when 
President Ascher Kleinman called the meet- 
ing to order at 8.30 ep. m. Among the re- 
ports received at the meeting was one from 
the dinner committee, which showed that 
plans had been completed and everything 
was in readiness for the holding of the first 
annual banquet of. the organization. The 
initial affair of the association ‘will be held 
in the Green Room of the Hotel McAlpin 
on Wednesday night, March 14. It was 
reported at the meeting that a number of 
prominent guests were expected to attend 
the banquet, and judging from the demand 
for tickets the affair promises to be a big 
success. Attendance at the banquet will 
not be confined to members of the associa- 
tion. Any local pawnbroker interested in 
the work the association is doing will be 
welcome. A nominal charge is being made 
for the tickets, which may be procured 
from Joseph Wittenberg, 40 Third Ave. 
Following the report of this committee a 
number of interesting discussions were held 
and the question of “stop orders” was taken 
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up. This subject was explained thoroughly 
by Benjamin Swartz, counsel for the asso- 
ciation, who pointed out how these “stop 
orders” which are issued by the police, 
should be dealt with. A general discussion 
on the different phases of the second-hand 
dealers’ ordinance was also in order, after 
which the meeting was adjourned. 


Sigmund Edelberg, watchmaker at 1431 
Broadway, received a considerable amount 
of unpleasant notoriety through the news- 
papers during the past week owing to the 
fact that he had caused the arrest on an 
elevated station of a 16-year-old girl, Fran- 
ces Kelly, on the charge of stealing a wal- 
let from his pocket. The girl was brought 
downtown to a police station and held all 
one night, and the following morning 
the charge was dismissed in court when Mr, 
Edelberg did not appear. The newspapers 
for several days “roasted” the jeweler 
for what they called his hasty action in 
making the accusation without giving his 
side of the case. In an interview with Mr. 
Edelberg, at his place of business, 1431 
Broadway, he gave the following statement 
to a JEWELERS CIRCULAR reporter: .“As I 
was traveling on an Ninth Ave. ‘L’ train, 
on Friday, Feb. 23, during the rush hour, 
I felt a jostling by my fellow passengers, 
which was out of the ordinary jostling on 
a crowded platform. On my right was the 
young lady in question, whom I was con- 
tinually being jostled against. The con- 
tinual jostling made me think that a band 
of pickpockets was working. At 104th 
St. station the young lady left the train, 
and just at this point I discovered the loss 
of my pocket book, which contained $20 
in bills and was in the right-hand trouser 
pocket, nearest the young lady. I immedi- 
ately suspected the girl, and seizing her on 
the platform of the station asked that she 
be searched. At this point C. C. Lindsay, 
161 W. S5lst St., a fellow passenger, in- 
terrupted and insisted that she be searched 
at a police station. I saw that this was 
the sentiment of the crowd and aquiesced 
to accompany the girl to a police station. 
At the police station the girl was arrested, 
to be searched at a later hour. Friday 
evening I returned to the police station and 
was informed by the lieutenant in charge, 
that after being searched by a matron of 
the police department no pocketbook was 
found on her. I was under the impression 
that this was the end of the case, as I saw ° 
there was no hope of recovering my lost 
pocketbook. I went home, entertaining 
no idea that the girl was to be held over 
night in the station, but thinking that she 
would be freed. Contrary to the reports 
in local newspapers, I did not insist that the 
charge against the girl be pressed.’ Last 





(New York Notes continued on page 93.) 
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week, Mr. Edelberg received a letter 
from a friend of the girl, to the effect 
that a suit would be started immediately 
by the girl against Mr. Edelberg for $10,- 
000, for false arrest. 

M. J. Peikes, of M. J. Peikes & Son, 16/7 
Canal St. has left for an extended trip 
through the west. 

Albert Pretzfelder, of the firm of Bayer 
& Pretzfelder, 5 E. 17th St., has left on 
his annual Spring trip to the Pacific Coast. 

The 14-Karat Club of New York will 
hold a collation and dance at Reisenweber’s, 
50th St. and Columbus Circle, on the even- 
ing of March 24. 

The retail jewelry business of J. Brun- 
ner’s Sons now located at 212 Broadway 
will be moved on or about May 1 to new 
quarters at 75 Nassau St. 

George A. Wobie, Brooklyn, chairman of 
the membership committee of the New 
York State Retail Jewelers’ Association, has 
been enjoying a trip to Florida. 

Roy W. Johnston and Samuel Secken- 
dorf announce the formation of a part- 
nership under the firm name of Johnston & 
Seckendorf, to manufacture platinum 
jewelry. The business will be conducted 
at 9 W. 45th St. 

At the recent annual meeting of the An- 
sonia Clock Co., 99 John St., Russell A. 
Cowles was elected president. Mr. Cowles 
has purchased the controlling interest in the 
company from Arthur Curtiss, James 
Dodge and Cleveland Dodge. 

Mr. and Mrs. M. Friedman celebrated 
their 10th wedding anniversary at their 
home, 999 Aldus St., Bronx, recently. Mr. 
Friedman is a member of the firm of 
Schneider & Friedman, 19 Eldridge St. 
There were 15 couples present. 

Henry Goldblum, who has been in the 
employ of Sidney Kaufer, diamond im- 
porter at 71 Nassau St., for the past five 
years, has been admitted to an interest in 
the business, which will hereafter be con- 
ducted under the style of Sidney Kaufer 
& Co. 

Miss Jeanette Sessler, daughter of Henry 
Sessler, proprietor of the College Loan Of- 
fice, 2123 Eighth Ave., was married recently 
to Dr. Joseph S. Goldwag. The ceremony 
took place in Temple Anche Chesed, Har- 
lem, and was followed by a dinner at the 
Tuxedo. 

William Loeb & Co., formerly at 33 
Union Square, have removed their offices 
to 9-11 Maiden Lane, where they have 
more spacious quarters. F. M. Ellis, for- 
merly with the S. & B. Lederer Co., will 
represent the firm in Philadelphia, Balti- 
more, Washington and the eastern terri- 
tory. Mr. Ellis will also have charge of 
the New York office. 

Notice is hereby given that the firm of 
Hill & Schmidt, composed of Austin M. 
Hill, Jr., and Gustave Schmidt, heretofore 
doing business at 71 Nassau St., has been 
dissolved by mutual consent on March 2. 
The business will be continued by Gustave 
Schmidt and Charles Kaufman, as Gustave 
Schmidt & Co., 71 Nassau St. 


JEWELERS’ 


A charter of incorporation was filed at 
Albany, N. Y., last week authorizing Aron- 
son & Posner to conduct a manufacturing 
jewelry business in this city. The capital 
is $2,000 and the incorporators are Ben- 
jamin Aronson, 1483 Vyse Ave. I. A. 
Posner, 981 Tiffany St., and Nathan Yocha- 
lem, 956 Fox St., all of the Bronx. 


Garfunkel & Cammarata have opened a- 


factory and office at 142 Fulton St., where 
they plan to manufacture 10 and 14 karat 
la Vallieres, brooches and rings, for the 
trade. Messrs. Garfunkel & Cammarata 
have had about 16 years’ experience in the 
trade. They have a spacious factory with 
all the necessary facilities for turning out 
high grade jewelry. 

At the service held last Friday in mem- 
ory of the late Henry B. Howland, presi- 
dent of The Independent, Dr. George F. 
Kunz, of Tiffany & Co., spoke on behalf 
of the American Scenic and Historical 
Preservation Society, with which organiza- 
tion the deceased was connected. The serv- 
ices were held at the National Arts Club, 
14 Gramercy Park, this city. 

The Nusystem Jewelry Mfg. Co., Inc., is 
the name of a concern which has obtained 
a charter of incorporation at Albany, N. Y., 
to engage in business in this city. The cap- 
ital is $5,000, and the incorporators are 
Samuel Wizonsky, 310 S. 3rd St.; Eliza- 
beth De Leeuw, 1263 82nd St., both of 
Brooklyn, N. Y., and N. H. Kramer, 51 
Chambers St., New York city. 

W. L. Gardner, a dealer in American 
pearls at Davenport, Ia., has been in the 
New York market during the past week. 
Fishing for pearls, he reports, will begin 
in about two weeks. Because of the fact 
that shells are selling at $50 per ton, thou- 
sands of fishermen will go to work earlier 
than usual this Spring and the largest out- 
put of shells and slugs ever known is pre- 
dicted. 

Oliver G. Fessenden and Percival Wilds, 
temporary receivers for the S. Cottle Co., 
announced last week that a formal meeting 
of the creditors of this concern will be held 
at the offices of Sackett, Chapman & 
Stevens, 154 Nassau St., on Wednesday, 
March 7, at 2:30 p. Mm. As previously re- 
ported in these columns, an involuntary 
petition in bankruptcy was filed on Jan. 2z 
against the S. Cottle Co., 33 W. 46th St. 

“The Twenty-Five,” a club composed of 
some of the most popular men in the 
wholesale jewelry business, has taken a 
new lease of life. A meeting was recently 
held at the Hotel McAlpin, at which time 
a regular organization was. formed with 
the following officers: President, F. Cooper 
Stone; secretary, George Swift Trow; 
treasurer, William G. Rattey. The mem- 
bership is limited to 25 and there is a wait- 
ing list. 

Members of the trade interested in the 
regulation of auctioneers received word 
last week that a bill had been introduced 
in the State Senate by Senator Lawson and 
gone to third reading, in which provision 
is made to turn the licensing of auctioneers 
over from the Board of Aldermen, who 
now do it, to the License Commissioner of 
New York. Accompanying the provisions 
relative to auctioneers, however, is one re- 
lating to electric signs. A similar bill was 
introduced in a previous session of the 
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Legislature, but at that it was killed. 

A meeting of the creditors of Samuel 
Aronson, jeweler, 448 Fifth Ave, and 
against whom an involuntary petition in 
bankruptcy was filed recently, was schedulea 
for March 6 at the office of William Allen, 
referee in bankruptcy, 67 Wall St. The 
creditors expected to act upon an offer of 
composition which Mr. Aronson is making. 
This offer is on a basis of 25 cents on the 
dollar, payable in cash when the composi- 
tion is confirmed by the United States Dis- 
trict Court. As reported in these columns 
last week; Mr. Aronson filed schedules 
which show assets amounting to $4,379 and 
liabilities approximating $18,980. 

Hyman W. Sluyter has brought two 
suits in the Supreme Court, one against H. 
W. Sluyter & Co., Inc., for $5,800 and the 
other against Edward Aisenstein and Louis 
Bergman for $3,000. The complaint in the 
action against Sluyter & Co. alleges that 
on April 20 last the parties entered into an 
agreement by which the plaintiff was en- 
gaged as superintendent of the defendant’s 
business and diamond cutter for three 
years at $50 a week. He was discharged, 
he says unjustly, on Jan. 20 last. In the 
second action Sluyter alleges that the de- 
fendants are stockholders, directors and 
officers of H. W. Sluyter Co., Inc., and re- 
cites the agreement of employment made 
with the company. He alleges that at the 
same time the defendants made an agree- 
ment with him to pay him 25 per cent of 
the net profits of the business during the 
time specified and that they “maliciously” 
caused his discharge on Jan. 20 for the 
purpose of depriving him of his share of 
the profits. Harry Stackell is attorney for 
the plaintiff and Isidor Frey for the de- 
fendants. 

Owing to increasing business and the re- 
fusal of the owners of the building to grant 
additional space, the old firm of J. R. Wood 
& Sons, for 15 years located at 170 Broad- 
way, will be forced to vacate the present 
quarters on April 25 and move to new and 
larger quarters in the Silversmiths building, 
15 Maiden Lane, where the firm will occupy 
the entire 13th floor. At present, extensive 
alterations are being made at the new 
location, which will afford the Wood con- 
cern much additional space and better facili- 
ties for carrying on the rapidly increasing 
business. For 60 years J. R. Wood & Sons 
have been located at various addresses on 
Maiden Lane. The firm was also at one 
time at 14 John St. At the office of J. R. 
Wood & Sons it was announced that work 
on the new factory which the firm is now 
erecting in Brooklyn directly adjoining the 
old factory on Atlantic Ave., is progressing 
rapidly. The new factory when completed 
will be a five story structure and will oc- 
cupy the plot of land extending from 1323 
to 1329 Atlantic Ave., inclusive. The fac- 
tory will be fitted with all the most modern 
equipments and will be fire proof through- 
out. The new building will be a great im- 
provement over the old one and will afford 
the Wood concern more than double the 
present space. Part of the new building 
will be devoted to the manufacturing of 
mountings, cuff buttons, etc., while the en- 
tire top floor will be devoted to diamond 
cutting. 





(New York Notes continued on page 95.) 
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Do you realize that, as the result of a Special Investigation made along Industrial 
Lines, BALTIMORE is pronounced to be one of the Best Cities in America for manufactur- 


ing purposes? 





Ready for Easter ¢ 


The Easter business ranks next to 


that of Christmas, and grows larger 
each year. To get the cream of it your stock must 
appeal to the discriminating taste of your customer. 


OUR Spring line for 1917 embodies just these es- 


sentials. 


If you have seen it—you know—if you haven't, be 
sure to wait for it—or send in your order. 


PTWELRY £52 





Baltimore 


Announcing 


“ESKA” No. 3 


The newest addition to the ESKA Family 
Runs and Alarms for eight days 


N O. Thirty Hour Back-Bell. Alarm $1 50) 


° Retails for 
N O. : a Intermittent Back Bell Alarm $2 00 
No. 3. Eight Day 


Retails for 
Samples and quotations on request 


Retails for $3.00 
Eska Mfg. ——— 
BALTIMORE .... . 











SEND THAT DIFFICULT REPAIR JOB TO, 


MICHAEL CAPLAN 


Manufacturing Jeweler 
5 S. HOPKINS PLACE 


We do General Repairing and Fine Gold and Platinum Work 
Write for Price List or Estimate 





LEADING SUPPLY HOUSE 


OF BALTIMORE 


LARGEST STOCK IN THE CITY 


YOUR EVERY WANT SUPPLIED 


Wholesale Dealer in Watch Materials, Tools, Jewelers’ and 
Engravers’ Supplies 


JOHN A. TSCHANTRE | 


28 E. BALTIMORE ST. 

















Third Edition 





Trade Marks ofthe Jewelry and Kindred Trades 


soLD TO JEWELERS’ CIRCULAR svusscripers onzLy 
The work showing actual facsimile reproductions of Trade Marks 


First Edition 1890 


Second Edition Ig04 


Third Edition Igl5 





: One year’s subscription to the JEWELERS’ 
Price $5, Express Paid cciiar $2.00 for fifty-two issues. 








Combination Price $6 for both 











Order Now—Render Quick Service to Your Customers by Knowing the Marks 


THE JEWELERS’ CIRCULAR PUBLISHING CO., 11 John St., New York 
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James H. Hart, a well known retired 
retail jeweler of Brooklyn, celebrated his 
sth birthday March 2, and the occasion 
was the subject of a congratulatory article 
in the Brooklyn Times, which published a 
brief sketch of his career. 

George M. Hoenig, formerly a member 
of the firm of Warneke, Hoenig & Hay, 
Inc., will continue the manufacture of dia- 
mond mountings and mounted jewelry. 
His factory is located at Newark, N. J., 
and the New York office at 37 Maiden 


€. 

Frank C. Osmers, a manufacturing 
jeweler, 15 W. 44th St., gave his employes 
a luncheon Saturday at Marchesi’s Restau- 
rant, 158 W. 46th St., in honor of the first 
anniversary of the concern. Among the 
speakers were Sergeant William Finkel- 
meier, superintendent of the jewelry fac- 
tory; Alexander Maebert, superintendent of 
the watch department, and Otto P. Osmers, 
manager of the office. The employes pre- 
sented Mr. Osmers with a handsome floral 
horseshoe as a token of esteem. 

At the regular monthly meeting of the 
Retail Jewelers’ Association of Greater 
New York and Vicinity, which will be 
held on Wednesday, March 14, at Peck’s 
Restaurant, Fulton St., H. L. Fogleman 
will address the members on “Business 
Management and Salesmanship.” It is 
planned to invite the clerks and salesmen 
in the employ of members to attend the 
meeting and receive the benefit of the 
speaker’s remarks. The meeting, as usual, 
will be proceeded by an informal dinner. 
A number of local wholesalers will also be 
asked to attend and discuss plans for the 
coming State convention. 

William R. Phelps and David M. Perry, 
who comprised the firm of Phelps & Perry, 
3 Maiden Lane, recently dissolved, have 
lost their appeal in the Court of Appeals, 
in the action brought against Dennis 
Charles McQuade to recover jewelry val- 
ued at $241.70. They obtained a judgment 
at the New York trial term, which the 
appellate division, first department, re- 
versed and is now sustained by the highest 
court. McQuade bought the goods of Wal- 
ter C. Gwynne, who fraudulently obtained 
jewelry valued at $818 by false representa- 
tions from the firm. Gwynne, who is now 
serving a prison term for jewelry swindles, 
bought the goods on credit and represented 
himself to be another man by the name of 
Gwynne, who was financially responsible. 
The firm investigated the person they be- 
lieved their customer to be and gave him 
credit. The court holds that there was 
an intention to transfer the title so that 
it passed, notwithstanding the fraud, and 
that McQuade, who was an innocent pur- 
chaser for value, obtained a good title. 








William V. Ehmann has been elected vice- 
president of the Buffalo, N. Y., German Dea- 
coness’ Hospital, one of the largest insti- 
tutions of its kind in this city. 
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TRADE CONDITIONS. 


Since the supply of many stones most in de- 
mand for use in jewelry come from Germany, it is 
doubtful if conditions, which are now very bad, 
improve in this line. The price of stones has been 
going up for some time, but they could be secured 
by paving the price. Now, however, it is getting 
so that it is difficult to get them at any price. 
Silver is going up continually, though there seems 
to be a considerable demand at the present time 
for silver goods. Manufacturing jewelers are busy, 
but there is a little lull at the present time, from 
the exceptionally good business of the past few 
months. ; 





Harry Schwartz, formerly with Brod & 
Co.. for the past four years, is now con- 
nected with Philip Woolf, manufacturing 
jeweler, 95 Oliver St., as a traveling sales- 
man. 

Frank C. Shinn, of Shinn, Gibson & Ball, 
532 Mulberry St. has left for a trip 
through the middle west in the interest of 
his concern. He reports business as good 
in that field. 

Charles Arena has been visiting the trade 
in Philadelphia for La Secla, Fried & Co., 
manufacturing jewelers at 97 Chestnut St. 
Nathaniel F. Kazlow has been added to the 
sales force of this company and is now on 
his first trip. This includes visits to the 
trade in the south and on the Pacific Coast. 

A contract has been signed for the erec- 
tion of a refinery and garage building by 
the Trautz Refining Co. It will be situ- 
ated at 10 and 12 Delancey St. The struc- 
ture will be of brick, one story high and 
will cover a ground area of 50 x 60 feet. 
It will cost $5,000. 3 

Frank Schmitz, president of Schmitz, 
Moore & Co., 407 Mulberry St., will soon 
make a month’s visit in Indiana. Charles 
F. Moore, of the concern, will return 
shortly from a trip through the south in 
the interest of his concern. Jules F. Mayer 
is just completing a trip through the mid- 
dle west for the company. 

A business show was held by the Rotary 
Club of Newark at the Robert Treat Hotel 
here last week. The display covered the 
entire floor of the ballroom and was in it- 
self a miniature exposition. Only one 
member of any line of business may belong 
to a local club. Each member exhibited his 
own line at the show. Jean R. Tack is the 
jeweler member. 


At the meeting of the Newark Branch 
of the American Electro-Plating Society 
at its laboratory at 49 Bank St., on Friday 
night, there was a discussion of the sub- 
ject, “Hot Nickel Solution,” using as a 
basis of the discussion the paper by Dr. 
Oliver P. Watts, of Wisconsin University, 
published in the January issue of the 
American Electro-Platers’ Mnthly. This 
discussion will be continued at the next 


meeting. At that time there will be a paper 


by O. J. Sizelove on “Plating on Die Cast- 
ing.” There were several visitors at the 
meeting on Friday night, including one 
from Detroit and three from New York. 
The Newark Branch has 50 members. It 
has a well equipped laboratory and con- 
ducts a chemistry class every Monday 
afternoon. This class is in charge of O. J. 
Sizelove. 
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Morris Koenigsberg has returned from 
a stay at Atlantic City. 

Mr. and Mrs. Isidor Kah and daughter 
of Washington were in Baltimore the past 
week, 

Leland Lemkuhl, Oscar Samuels and Joy 
G. Engel planned to go to Washington to 
the inauguration together. 

L. Rosenfeld, formerly of Belair, Md., 
has purchased the store and fixtures of W. 
T. Hayes, 1313 W. Baltimore St. 

Hedley & Smythe have moved to their 
new quarters at Baltimore and Eutaw Sts. 
Their old quarters at Baltimore and Hop- 
kins place will be added to the floor space 
of J. Engel & Co. 

Michael Jones, who was in business here 
some years ago on Freemont Ave., and who 
left here to go in business at Trenton, © 
N. J., was in Baltimore the past week in 
the capacity of a travelling salesman. He 
has abandoned his venture at Trenton and 
gone on the road. 

The Ad Club meeting held last week was 
attended by quite a few jewelers. Nat C. 
Wildmen, director of advertising for the 
Castelberg National Jewelry Co., took quite 
a leading part. Among the jewelers seen 
there were Joseph Castelberg, Leon Levi, 
Jacob Erqel, Harry De Baer and Samuel 
Heller from Washington. 

The Merchants’ and Manufacturers’ As- 


. sociation some weeks ago took up the fight 


against the Mayor’s plan of taxation for 
“Minor Privileges,” as it hit all merchants 
who have created electric signs at great 
cost, and which adds to the life of a busy 
thoroughfare, have gone a little further 
with the fight and last week took their 
fight before the Board of Estimate. Fail- 
ing to have the Mayor abandon his method 
of taxation, they have now appealed to the 
Board of Estimate for a substantial reduc- 


_ tion in the charges imposed for minor 


privileges and likewise a change in the 
principle on which the charges are to be 
imposed. The jewelers are very much 
concerned about this latest scheme for rais- 
ing the tax basis, as nearly every jeweler 
of prominence in the centre of the city has 
an electric sign, clock or the like that will 
come in under the present scheme. 








Death of Freeman C. Hodgdon for Fifty 
Years With the Waltham Watch Co. 


WattHAM, Mass., March 3.—Freeman C. 
Hodgdon, aged 73, for over 50 years with 
the Waltham Watch Co., died last night of 
pneumonia. Deceased was chief of the 
fre department from 1894 to 1896. He was 
a director of the Waltham Co-operative 
Bank, and prominent in fraternal organ- 
izations. Two years ago he and his wife 
celebrated their golden wedding anni- 
versary. His wife, a son and a daughter 
survive. 








The annual meeting of the Massachusetts 
Retail Jewelers’ Association will be held at 
Worcester during the last week in March. 
Plans are under way to make the conven- 
tion a big success. 
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Mr. and Mrs. William Loeb, who have 
been spending the past week in New York, 
registered at the McAlpin. 


F. H. Borden, jewelry buyer for David 
Harley Co., Pawtucket, was a business vis- 
itor in New York the past week. 

At the recent meeting of the Newport 
branch of the British-American War Re- 
lief Fund G. C. McLeish was elected treas- 
urer. 

At the annual meeting of the Edgewood 
Yacht Club, held Wednesday night, Harry 
Fulford, of Fulford & Hobart, was elected 
treasurer. 

J. K. McShane was in New York the past 
week looking for new goods for the jewel- 
ry department of Shartenberg & Robinson 
Co., Pawtucket. 

Jerome M. Fitzgerald was a member of 
the official delegation that represented 
Rhode Island at the inauguration exercises 
at Washington. . 

Charles W. Battey, of Schofield, Battey 
& Co., has the sympathy of the entire trade 
in the recent death of Mrs. Lucy Gill, moth- 
er of Mrs. Battey. 

Clarence L. Watson, of Attleboro, was 
elected one of the directors of the Provi- 
dence Telephone Co. at the annual meeting 
held on Tuesday last. 

Members of the special committee of the 
Providence Chamber of Commerce on 
housing laws include Henry’ D. Sharpe and 
Michael J. Houlihan. 

Louis Sagar and S. Wolk have filed their 
statements at the office of the city clerk that 
they are the proprietors of the S. & W. 
Jewelry Co., 401 Richmond St. 

Louis Lyons, of the Lyons Mfg. Co., ac- 
companied by Mrs. Lyons, was in New 
York the past week on their return from a 
vacation trip to St. Augustine, Fla. 

Mayor Gainer of this city has appointed 
a special committee to investigate the recent 
rises in the prices of the necessaries of 
life, included in which are Joseph Baker, 
Jr.; Howard R. Slade, and George R. Hus- 
sey. 

The regular monthly meeting of the 
board of directors of the Manufacturing 
Jewelers’ Board of Trade will be held at 
the rooms of the association in the Turks 
Head building on Friday afternoon, 
March 16. 

A three-story addition is to be built at 
the plant of the Brown & Sharpe Mfg. Co., 
on Holden and Woodland Sts. It will be 50 
by 100 feet, of brick, with a steel frame, re- 
inforced concrete floors and a tar and 
gravel roof. 

The case of James Cassidy against the 
Gorham Mfg. Co. for relief under the 
Workmen’s Compensation act was heard 
before Presiding Justice Tanner in the Su- 
perior Court on Tuesday and decision giv- 
en for the petitioner. 

George Briggs, treasurer of the J. Briggs 
& Sons Co., who has been confined to his 
house for about a month as a result of in- 
juries occasioned by a fall, is slowly con- 
valescing, and he expects to be at his office 
again in a short time. 
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The petition of Art Hadley et al. for a 
dissolution of the Hadley Co., Inc., was 
heard before Presiding Justice Tanner in 
the Superior Court on Tuesday and a de- 
cree was entered granting the petition and 
dissolving the respondent corporation. 


The Secretary of State has issued a char- 
ter under the laws of Rhode Island to 
John S. Grant, Frederick J. Newton and 
Charles T. Macksch in the name of Craft 
& Newton, Inc., to do a general jewelry 
business in this city, the capital stock being 


fixed at $60,000. 


The case of J. Frank Cooper against the 
Eagle Jewelry Co. in an action on the case 
was heard before Judge Rueckert in the 
civil session of the Sixth District Court on 
Monday. Decision was entered for the de- 
fendant for costs by non-suit of the plain- 
tiff, the latter not appearing. 

President Harry Wolcott and Manager 
Woodward Booth of the New England 
Manufacturing Jewelers’ and Silversmiths’ 
Association went to Boston Wednesday 
evening to attend an important hearing be- 
fore a legislative committee relative to the 
regulation of working hours for women. 

Col. Harry Cutler, of the Cutler Jewelry 
Co., was toastmaster at the annual dinner 
of the Town Criers at the Narragansett 
Hotel on Tuesday evening, Feb. 27. His 
facetious hit at the jewelry industry that 
“the first thing that turns green in the 
Spring is the Christmas jewelry,” occa- 
sioned a good laugh. 

Ralph S. Hamilton, Jr., and Harry Cut- 
ler are members of the organization com- 
mittee on public safety appointed by Gov- 
ernor Beeckman. The following have been 
named as additional members of the ex- 
ecutive committee of the National Security 
League: H. Anthony Dyer, William B. 
Streeter, Michael J. Houlihan and George 
H. Holmes. 

There is said to be a very strong possi- 
bility that Leon and Joseph Samuels, of J. 
Samuels & Bro., Inc. (the Outlet Co.), 
will purchase the franchise of the Provi- 
dence Baseball Club in the International 
League and direct it. The matter will be 
definitely settled within a few days upon 
the arrival of the latter from a _ three 
months’ trip to Honolulu. 

Joseph P. Burlingame, of J. P. Burlin- 
game & Co., was Assistant Master of Cere- 
monies at the “old-fashioned Saturday 
night club run” reunion of the Rhode Island 
Wheelmen Veterans at the Crown Hotel 
last Saturday evening. There were a num- 
ber present who are now staid and promi- 
nent manufacturing jewelers, who trundled 
the wheel in their younger days. 

Articles of association were taken out 
Thursday from the office of Secretary of 
State Parker under the laws of Rhode 
Island by the Amergold Company, Inc. 
Those named in the articles are: William 
H. Saart, of Attleboro, and Francis J. Mc- 
Canna and Benjamin H. Jackson, of this 
city. The capital stock is $50,000, all of 
which is to be common. The company will 
locate in Providence and will engage in the 
jewelry business. 

A charter has been issued under the laws 
of Rhode Island by the Secretary of State 
to Edgar M. Docherty, of Cranston; Frank 
R. Budlong, of East Providence, and 
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George W. Bugbee, of Cranston, in the 
name of the William C. Greene Co,, with 
a capital stock of $50,000, to do a general 
jewelry business, with headquarters jp 
Providence. These incorporators have been 
conducting the business for some time as 
co-partners. 


The following were among the jewelry 
buyers reported in this city during the past 
week: Harry Morris, of Morris, Mann & 
Reilly, Chicago; George Williams, of The 
Fair, Chicago; Mr. Bogle, of Bogle Bros. 
White River Junction, Vt.; A. M. Rhode. 
of N. Shure Co., Chicago; Joseph Mayer, 
of A. Steinhardt & Bro., New York city: 
Miss Anderson, of John Wanamaker, Inc, 
Philadelphia; J. N. Bernstein, of Bernstein 
Jewelry Co., St. Paul, Minn. 


The defendant’s motion for a new trial in 
the case of the State against Louis Fein- 
gold was heard by Judge Doran in the Sy- 
perior Court on Tuesday and the motion 
denied. Feingold was tried and found 
guilty on the charge of receiving a lot of 
diamonds knowing the same to have been 
stolen and was given a jail sentence. The 
diamonds, which it was claimed that he re- 
ceived, were stolen at Fall River from a 
Boston jeweler who was stopping in Fall 
River. 

Albert Bussey, 61 years of age, an expert 
watchmaker, who has been employed for 
18 years with Bernice B. Gray, 294 N. Main 
St., died suddenly last Monday night. He 
had not been feeling very well for several 
days and Monday he retired early at his 
100m, 144 N. Main St. Occupants of an 
adjoining room, hearing his_ unnatural 
breathing, called a physician, but before the 
latter’s arrival Mr. Bussey died. A medi- 
cal examiner found death due to natural 
causes. | 

Several suits on promissory notes were 
filed in the Superior Court one afternoon 
recently by Rensselaer L. Curtis, receiver 
of the Atlantic National Bank of this city, 
which suspended business in April, 1913. 
Robert E. Budlong, Jr., is the defendant on 
one note for $1,850, made Feb. 17, 1913, 
by Berkander & Co., at that time a manu- 
facturing jewelry concern of this city. In 
the allegations filed by the receiver it is. 
stated that Mr. Budlong, the defendant, 
was sole proprietor of Berkander & Co. 
and that he endorsed the note to the plain- 
tifff. The suit is brought to recover $1,000, 
the balance that it is alleged remains due 
and unpaid on the note. 

The Providence branch of the American 
Electro-Platers’ Society held its regular 
mecting last Wednesday evening, a majori- 
ty of the members being present. The 
branch discussed the advisability of being 
represented at the next convention, to be 
held early in July at St. Louis, Mo., and 
finally elected J. McDonough, Albert J. 
Lemrise and G. Weigand as delegates to 
the convention to represent the local 
branch. It was voted to present the name 
of Dr. Albert W. Claflin, of Claflin & Co., 
of this city, for honorary membership. 
After the transaction of business had been 
completed the members listened to an in- 
teresting and instructive talk on “Analysis 
of Metals,” by James Breslin, of Tuft’s 
College. A general discussion of this sub- 
ject and a general question box followed. 
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Orin W. Clifford was in Boston last 
week in the interests of the Webster Co. 


James P. Black returned last Thursday 
from a three weeks’ trip through Maine. 

The Whiting & Davis Co. Tennis club 
held a dance last Friday evening in the 
town hall. 

Joseph Swift, of Swift & Fisher, was 
confined to his home several days last 
week by illness. 

Mr. Cummings, of J. L. Brandeis & Sons, 
Omaha, Nebr., was in town last week call- 
ing on manufacturers. 

John E. Tweedy, a well known jeweler, 
presented 18 boys with memberships in the 
y. M. C. A. during the recent membership 
contest. 

Two bowling teams from the J. E. Stur- 
dy’s Sons’ Co. rolled last Thursday even- 
ing. The teams representing the bench 
hands won two of the three strings from 
the toolmakers. 

The new North Attleboro postoffice 
building was opened to the public last 
week. G. K. Webster donated $7,000 to- 
wards the purchase of the site which made 
the handsome building possible. 

Orin W. Clifford, John A. Rose and H. 
Alton Hall, who are all jewelers, were 
nominated at the Republican caucus on 
Monday evening for selectmen. There 
was no opposition to the three men, who 
have filled the positions for a number of 
years. 

John L. Thompson, of the firm of Thomp- 
son & Remington, has announced that he 
will be candidate to the constitutional con- 
vention from the district including the At- 
tleboros. Mr. Thompson is well known in 
the jewelry trade, and it is expected that 
he will be elected. 











The ween of the Thomas Co. will 
hold their annual dance on April 19. 

The inventory of the estate of the late 
George L. Sweet, a traveling salesman, 
shows real estate to the amount of $7,074 
and $7,975 personal property. 

Plans are under way for the forming of 
a business men’s military training class in 
the city. Harold E. Sweet and George 
Sykes are jewelers who are interested in 
the movement. 

In the case of Harvey A. Prew, manu- 
facturing jeweler in the bankruptcy court 
session held last week in Taunton several 
claims were approved and Attorney Ralph 
C. Estes was appointed trustee. 

Among the jewelers who spoke at the 
annual Finberg banquet to the boys of the 
Y. M. C. A. last Tuesday evening were: 
Joseph Finberg, H. E. Sweet, E. D. Gil- 
more, W. L. King, E. A. Remington, A. S. 
Ingraham and George Nerney. 

The continued case of alleged larceny 
against William FE. Richards, the local 
manufacturing jeweler, was continued in 
the district court last week when it came 
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to trial owing to the fact that the attorney 
for the prosecution was unable to appear 
in court at that time. 

Referee Clifford P. Sherman, at a session 
of the bankruptcy court last Wednesday, 
decided that all claims in the matter of the 
Attleboro Novelty Co. and of Lydia D. 
Peck and George J. Kelley that were in 


proper form and reasonably agreeing with. 


the schedule, should be approved with the 
understanding that any of the creditors 
who desired ‘to reopen the merits of them 
later might do so. Both Mrs. Peck, who is 
a woman of 72 years, and Mr. Kelley were 
first in the real estate business and later 
went into the jewelry business under the 
name of the Attleboro Novelty Co. The 
claims of the creditors amount to between 
$30,000 and $40,000. Of these $14,000 are 
for the Novelty company and the rest for 
other enterprises. The assets amount to 


$6,000 or $10,000. 








Rochester, N. Y. 





The members of the Rochester Retail 
Jewelers’ Association will hold a meeting 
Thursday, March 8. 

Dalton & Mott, 75 Main St. E., are hold- 
ing a sale of their entire stock and fixtures. 
The firm will consolidate with Ellery A. 
Handy at 25 Clinton Ave. S. The new 
firm will be known as Handy, Dalton & 
Mott. 

F. W. Roys, 493 Main St. E., has sold 
his stock, furniture and fixtures to A. H. 
Rose. A new line of jewelry and silver- 
ware was purchased by Mr. Rose when he 
took over the business. Mr. Rose was for- 
merly in the jewelry business at Hollidays- 
burg, Pa. 

Morris B. Rosenthal, senior member of 
Rosenthal, Present & Co., died Tuesday at 
his residence, 622 Munroe Ave. The de- 
ceased is survived by his widow, Mrs. B. 
Lindner Rosenthal, his mother, two sisters 
and four brothers. Mr. Rosenthal was a 
member of Genesee Falls Lodge, 507 F. & 
A. M., Lodge 24, B. P. O. E., and the 
United Commercial Travelers’ Association, 
The funeral took place Thursday afternoon 
from 32 Chestnut St. 

A man who conducted a jewelry store 


‘here deserted his wife and three children, 


leaving for parts unknown. He was de- 
clared a bankrupt last January. Chief of 
Police, J. M. Quigley, received notice 
Wednesday morning from Scranton, Pa., 
that the police there had arrested the man 
on a charge of abandonment of his wife 
and children. ‘It was intended that he 
should be brought here, but the Federal au- 
thorities took a hand in the affair. It is 
said that this is not his first offence. When 
arrested in Scranton he was found living 
at the Central Hotel. Another warrant 
was issued for violation of the Mann White 
Slave Act. When he was locked up in a 
cell he tried to commit suicide. His wife 
and children are living on Lewis St. this 
city. 








Captain Eduard F. Otto, Company C, 
Second Indiana, who in private life is a 
jeweler at Crawfordsville, Ind., has been 
appointed by Governor Goodrich as Quar- 
termaster General of the Indiana National 
Guard with the rank of major. 


CIRCULAR-WEEKLY 











John Irion, 77 years old, of New Albany, 
Ind., a brother of Matt M. Irion, -Market 
St. jeweler, died in New Albany last week 
of dropsy, following an illness of 10 days. 
He is survived by three daughters. 


A man who was recently arrested and 
held over to the Grand Jury on a charge of 
passing bogus checks on local jewelers and 
other merchants was indicted on four 
charges by the Grand Jury, one being on a 
forgery charge. 

Contracts have been let for remodeling a 
three-story store room at 420 S. 4th St., 
which H. H. Newmark, recently leased in 
order that he might extend his jewelry, 
art and novelty store. The improvements 
will cost $5,000. 

Guy Barnett, of the jewelry corporation 
of Blakey, Bass & Barnett, Hopkinsville, 
Ky., having found that the confinement of 
a retail store was injuring his health, has 
disposed of his interest in the company and 
will travel for a wholesale concern from 
now on. 

Matt Irion, Market St. jeweler, was one 
of the members of a special coroner’s jury 
which inquired into the causes for a recent 
grade crossing accident in which five peo- 
ple were killed and 30 injured when an 
electric street car was struck by a freight 
train. 

The Saul Jewelry Co., Chattanooga, 
Tenn., capital $5,000, has filed a charter of 
incorporation, naming J. T. Conroy, E. C. 
Johnson, M. F. Mitchell, R. H. Williams 
and George Lancaster. The new company 
has purchased the jewelry business of Fred 
Saul, at 2 W. 9th St. John T. Conroy, 
formerly connected with the G. W. Meyer 
Jewelry Co., has assumed active manage- 
ment. 

Shortly following the death of George T. 
Brodnax, of Memphis, Tenn., president of 
George T. Brodnax, Inc., jewelers, the 
stockholders held the annual meeting, 
which had been postponed on account of 
the president’s illness. At this meeting W. 
W. Deupree, treasurer, was elected to also 
fill the office of president. Other officers 
are Frank F. Hill, vice-president, and Otto 
Wagner, secretary. The directors to serve 
during the year from Feb. 1, 1917, to Jan. 
31, 1918, are Frank Hill, R. P. Cary, W. W. 
Deupree, Otto Wagner and E. P. Capede- 
vielle. 

Mrs. Helen Barnett Howe, 24 years of 
age, wife of Thomas Mitchell Howe, of 
the firm of T. J. Howe & Co., large Fourth 
Ave. opticians, died of tuberculosis on Feb. 
27. Mrs. Howe’s health had been failing 
for several months, but no one suspected 
the end was so near. Following the even- 
ing meal she suddenly collapsed, and the 
physician upon attending found she was 
dead. Besides her parents, Mr. and Mrs. 
Frederick A. Barnett, and her husband, 
she is survived by a sister and a four-year- 
old son. Mr. and Mrs. Howe had been 
married a little over five years. 








H. C. Carpenter, Sterling, Kans., will 
leave for Russellville, Ark., where he will 
purchase a jewelry store. 
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FIXTURES FOR/;/SALE 


At One Third of 








Cost 


on account of having sold our lease, which 
necessitates Our moving into new quarters 
where we will confine our business to dia- 
mond and gold jewelry, eliminating silver, 
cut glass and other bulky goods, we have 
decided to dispose of our 


Mahogany Fixtures 


Will Sell for $5,000.00 


This is a great opportunity to secure 
the highest grade fixtures at less than 
one-third of what they could be dupli- 
cated for today. 


Eugene V. Haynes Co. 





Fntire Solid 





Cost $15,000.00 


49 Whitehall St., 
ATLANTA, GA. 









































Trade 








SPECIALTIES—Ladies’ 





Articles, 14K and Sterling Mounted; Imported Novelties. 


Mark 


A Few of Our New Spring Numbers 


1805A A handsome model in Imported Moire, Sterling 
trimmed frame with inside pocket, pennants of 
contrasting silk edged with Steel beading and Steel 
bead tassels. 
1980 Clever little hand Purse in Striped Silks, Mocha 
or Leathers. 
4436 Ladies’ Cigarette Case with Mirror, also small 
pocket on outside for Puff or Handkerchief, made 
in colored Silk and Brocades, 


A visit to our establishment will repay the trade who 
want smart and exclusive styles in Ladies’ Hand Bags, 
Men’s Leather Articles and Leather novelties. 


KRAUS Sf REEVER R LAME 


ae 2 ARTISTIC LEATHER GOODS—EXCLUSIVE MOUNTINGS 
: Men’s Leath 
oo 29-33 West 38th Street New York 


With or without Imported Watch. 


Manufacturers of 























ELK TEETH 


Every size, shape and nature-colored to be had. 
All genuine teeth unmounted. After 15 years 
handling them I have many good shippers right 
from the fields. Can supply any saetery Or manu- 
facturing jeweler on short notice. ave many 
beautiful pairs of nature-colored tips always on 
hand, sent on selection to responsible jewelers and 
manufacturers of emblems. hen ordering name 
about the sizes and number wanted. As low as the 
lowest at wholesale prices. Faceted and cabochoin 
stones of all kinds on memo. All the colors in 
synthetic sapphires of fine quality. Rough gem 
minerals for cutters. Lion, cat and eagle claws. 
Price list free. 


L. W. STILWELL 
Deadwood South Dakcta 





Alva Nelson Nth yore 
Heraldic Engraver 


AUFRALDIG 


aby) s, etc., engraved on 

Cheat me. or fine aadlenaey in the 
Ro, og ~ latest style,. Portraiture is 
Die Work. Seal engraving. 


ee \ Coats of Arms, Crests, Mono 
‘iA 4 steed 
Ka 

















William Bishop & Son 
20 Fulton Street (Est. 1882) NEW YORE 
ENGRAVERS For highest class station 
TP A ehh yy ery. Quality and correct 
STAMPERS styles guaranteed, 


Heraldic Work a Specialty 
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N. P. Mulloy of Waltham has been 


spending a month in Florida. 

Ss. W. Sharmat has been spending a 
week’s vacation at Lakewood, N. J., and in 
New York city. 

The Waltham Clock Co. has issued a no- 
tice to the trade of an advance in clock 
prices, now effective. 

Fred Haggerty, late of the dial depart- 
ment of the Waltham Watch Co., is now 
sealer of weights and measures in Walt- 
ham. 

In the second bowling match between the 
wholesale and retail bowling teams of the 
Thomas Long Co., the retail rollers won 
by 24 pins. 

The Employment Managers’ Association 
of Boston voted last week to enlarge to 
200 members, including representatives of a 
number of jewelry firms. 

The Jewelry Association of Boston had 
its second meeting of the year at the Quin- 
cy House, Tuesday evening, Feb. 27, 
Charles H. Beckwith presiding. 

After conducting a successful engraving 
business for the past three ‘years in the 
Jewelers’ building, Louis Dinsfield closed 
out his business, March 1, to go into the 
dental supply business. 

Fred J. Darby, Jr., who is now conduct- 
ing an engraving business at Manchester, 
N. H., has been visiting his parents in 
Waltham and _ renewing acquaintances 
among the watchmakers of that city. 

Announcements have been received in 
Boston of the annual convention of the 
Maine Retail Jewelers’ Association at 
Portland, March 29 and 30. It is expected 
that a delegation from Boston will attend. 
Louis B. Talbot, the new president of the 
Waltham Dial Association, has appointed 
his committees for the year, and also has 
devised a plan to raise a fund for enter- 
tainments without levying assessments on 
the members. 

A jeweler on Harvard Sq., Cambridge, 
uses a potato as the principal gem in a 
necklace that has a central position in his 
window display of jewels, and attached to 
itis a sign: “The Latest Model in High 
Grade la Vallieres.” 

Employes of the Gilchrist Co. had their 
annual dinner Feb. 26, at Hotel Somerset, 
with an after-dinner entertainment that in- 
cluded stereopticon cartoons of those pres- 
ent and addresses by President C. C. Fer- 
ris, William Jardine, Simon Vorenberg, 
Fred Vorenberg and Sam Vorenberg. 

The New England Watchmakers’ Club 
announces that it has secured these instruc- 
tors for its classes just formed: Balance 
truing and hair spring, Joseph Sundin; 
timing and adjusting, Daniel Gindrat; es- 
capement matching, Bernard Winslow; 
lathe work and jeweling, W. D. Regenass. 
Frank F. Davidson, treasurer of the 
Thomas Long Co., presided at the 27th an- 
Niversary dinner of the Union Rescue 
League, of which he is president. It was 
attended by 650 persons and was held Feb. 
27, in Ford Hall. President C. W. David- 


son of the company was another who took 
Elwin Kingsbury, Ver- 


prominent part. 
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mont representative of the Thomas Long 
Co., spent several days in Boston last 
week, 


The buildings of M. W. Carr & Co, 
Somerville, were barely saved from burn- 
ing, Thursday night, March 1, when fire 
did $20,000 damage to two adjoining man- 
ufacturing plants. The intense heat melted 
the exterior automatic sprinklers on the 
Carr plant, and let down a water curtain 
from the eaves. This was the only thing 
that saved the buildings. 


Harkins, Kirby & Murphy bought an 
automobile last week for the use of R. J. 
Murphy of the firm in visiting the trade 
in New England. A few wholesale jewel- 
ers who have tried sending salesmen over 
this -territory in automobiles have found 
the experiment successful. Howard Wright, 
of M. S. Page & Co., has used one for 
some time in visiting the trade. 


Among the buyers visiting Boston last 
week were: A. E. Pero, Worcester; F. H. 
Lougee, Dover, N. H.; S. O. Randall, 
Abington; Mr. Sinclair, of N. C. Nelson 
& Co., Concord, N. H.; M. F. Charles, 
Reading; Arthur Stern, Lynn; W. L. Per- 
sons, Hudson; Mr. Coburn, of J. B. Varick 
Co., Manchester, N. H.; R. M. Cook, 
Marblehead; R. S. Hunt, Medfield; Will- 
iam Swop, of Swop & Herbst, Lawrence. 

The city council has renewed for two 
months more the traffic regulation prohibit- 
ing surface cars from Washington St. in 
the jewelry district, an experiment tried 
for the first time during the recent Christ- 
mas shopping season, and one in which 
nearly all the larger jewelry concerns were 
keenly interested. The council announced 
that within a month it will give a public 
hearing on keeping the cars permanently 
off Washington St., between Franklin and 
Essex Sts. 

After spending the Winter in Boston, 
Miss Eliza Bucknam of the Smith, Patter- 
son Co., last week reopened her country 
home at Ayer. Edwin Lyons and E. A. 
Gay of the diamond department announce 
a bungalow party at Mr. Gay’s bungalow in 
Somerville, March 20. Charles H. Rams- 
dell of the wholesale department returned 
Thursday from a vacation trip .to Rich- 
mond, Va. Miss Minnie Hill of the gold 
department spent the last two weeks in 
Philadelphia. 

A bill in the Massachusetts legislature to 
substitute the centigrade thermometer for 
the Fahrenheit thermometer as a State 
clinical standard thermometer is regarded 
as the forerunner of a movement to sub- 
stitute for the English system of weights 
and measures the metric system, which 
most of the jewelers here enthusiastically 
favor. The thermometer bill is meeting 
some opposition, but has already been re- 
ported favorably by the committee on mer- 
cantile affairs and the committee on ways 
and means. 

Michael H. Burke, watchmaker, phrenol- 
ogist and philosopher, who conducted one 
of Boston’s few remaining curiosity shops, 
died Feb. 26 at his home, 14 Blue Hill Ave., 
Roxbury, aged 58 years. For years he 
kept a watch repairing shop at Washing- 
ton and Thorndike Sts., which was noted 
for its unique signs and was known to 
thousands as “The Temple of Wisdom.” 
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Two of the notable possessions of the shop 
were a “haunted piano,” and a curious 
white gate guaranteed to stop runaway 
horses. Ten such horses actually were 
stopped with this gate. 











Mr. Lackey, who for several years has 
held the position of watchmaker for Cole- 
man Adler, 722 Canal St., has accepted a 
place with White Bros. Co., 624 Canal St. 

Marko Lukinvich, who for several years 
conducted a jewelry store out on Tulane 
Ave. in this city, has decided to open a 
modern store in Jennings, La. 

S. Coci, who has just opened an up-to- 
date jewelry store at 1834 Dryades St., says 
he is succeeding well and he expects a large 
Faster business. He has installed some 
handsome furnishings and fixtures. 

J. Itzkovitch, 938 Canal St., has con- 
cluded a daily auction sale of two weeks. 
He says the prices obtained average well 
and he is pleased with the results. He sold 
a number of diamonds and fine stones and 
some expensive jewelry. Local auctioneers 
conducted the sales. 

William Cleary, traveling salesman for 
W. E. Taylor & Co., wholesale dealer in 
jewelry supplies, Exchange PIl., left during 
the week on an extended road trip to Flor- 
ida and portions of Alabama and Georgia. 
Mr. Taylor reports an excellent business 
and satisfactory collections. 

Mrs. M. Scooler, widow of the late M. 
Scooler, who for many years was a lead- 
ing jeweler here, celebrated her 82nd birth- 
day during the week and received many 
handsome remembrances at her home, 1211 
Prytania St. Mrs. Scooler is widely known 
to the jewelry trade over the country. She 
is in very feeble health. 

Henry Yoste, Vicksburg, Miss., and Gus 
Temple, one of the leading retail jewelers 
of Bay St. Louis, Miss., spent some time 
here during the week and placed several 
orders. They state the trade in Mississippi — 
is holding its own well and the farmers 
and truckers are prosperous. They are an- 
ticipating a very large business this Spring. 

William Weaver, formerly with William 
Frantz & Co., 142 Carondelet St., has ac- 
cepted a position as jeweler with Fitzger- 
ald Bros., 153 Baronne St. Henry Kocke, 
who was a jeweler for Fitzgerald Bros., 
has resigned his position and gone on the 
road and will buy gold and silver on his 
own account. Mr. Kocke has many friends 
who are predicting he will succeed on the 
road. 

Abraham I. Hirsh has .filed a voluntary 
petition in bankruptcy showing assets of 
$3,442 and liabilities of $4,850. Mr. Hirsh 
first engaged in business about 1903 when 
he operated a small jewelry and novelty 
stand on the sidewalk in front of the prem- 
ises at 509 Canal St. He continued in this 
way up to the early part of 1905, at which 
time he leased the property at 519 Canal 
St., where he operated until October, 1914, 
when his lease expired and he was forced 
to remove. He then located at 523 Canal 
St., remaining there until about May, 1916, 
when he again moved to the present loca- 
tion at 523 Canal St. 
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Sales or Repairs 
Which Do You Prefer ? 


The public takes you at your own estimate and you usually 
get that for which you stand. | 


Look into this. 


Do you buy your shoes from the town: cobbler—even 
though he makes “a specialty of fine repairing?” 


Not by a good bit. 
Continue the investigation. 


Do you buy your clothes from the cleaner and presser? 
Why not? 


Do your wife and daughters buy their new hats and bon- 
nets at the little shop where they make a specialty of “making 
over’ last year’s models? 


They’d laugh at you if you even suggested it. 


Do you think of the machine shop or of the local agent 
when you want to buy a new carr 


If associations count for so much with you then you can 
hardly expect prosperous people to come to you and buy 
new watches if you continually let it be known that your 
specialty 1s watch repairing. 


Suggestion goes a long way and if you'll feature the sales 
of watches—I]linois-Springfield Watches—you, too, will go 
a long way toward developing the most profitable end of 
your business. 


Illinois Watch Company 


Springfield 
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Chicago Notes. 


S. E. Prince, with L. H. Schafer & Co., 
is on a trip through Wisconsin. _ 

“Billy” Lamb writes from Victoria, B. hwy 
that he is on his way to San Francisco. 

ohn Kazakawskas has removed from 
1735 W. 47th St. to 3255 S. Halsted St. 

Frank W. Bruns, representing Chapin & 
Hollister Co., Inc., is visiting the trade in 
Iowa. 

Mrs. M. Koopman, wife of the diamond 
cutter of that name, is visiting friends in 
Jacksonville, Fla. 

George H. Spies, of Spies Bros., Inc., has 
returned from a trip to Central Amerjca, 
Panama and Cuba. . 

Harry E. Jones, western representative 
of the Wadsworth Watch Case Co., is on 
a trip to the Pacific Coast. 

S. C. Eppenstein and wife will take a 
Southern trip this week which will include 
a visit to Palm Beach, Fla. 

Fire broke out in the rear of Klein’s 
Loan Bank, 747 N. Clark St. one night last 
week. The loss was trifling. 

Geo. H. Thomas is back again at 29 E. 
Madison St. where he represents C. A. 
Vanderbilt and H. A. Eicher. 

Charles H. Spencer, general manager of 
the Norris, Alister-Ball Co., was confined 
to his home last week by illness. 

The L. Seligman Jewelry Co. will shortly 
remove from room 806 to much larger quar- 
ters in room 809 Columbus Memorial 
building. 

The Chicago offices of Shiman-Miller 
Mfg. Co., Inc., and the Standard Button 
Co. at 29 E. Madison St., are being en- 
larged. 

M. A. Cohen, representing Rettig, Hess & 
Madsen and the Wolcott Mfg. Co., leaves 
this week for the Pacific Coast via the 
southwest. 

Fred C. Emerson, traveler for Rettig, 
Hess & Madsen, was operated on for ap- 
pendicitis at South Bend, Ind., recently. 
He is reported doing well. 

The National Railway Time Service Co. 
has secured contracts for the time inspec- 
tion service on the Southern Railway and 
the New Orleans & North Eastern R. R. 

After a career of 36 years in the jewelry 
business in Chicago, Nathan Bernhardt, 33 
W. Monroe St., has gone out of business. 
He is connected with the New York Life 
Insurance Co. 

The recent report that the store of B. J. 
Stuart, 8838 Commercial Ave., was robbed 
of $2,000 worth of jewelry, is reported as 
untrue by Mr. Stuart. He says the loss 
will only amount to about $200. 


Sig Thein, who recently went into the 
wholesale jewelry business on his own ac- 
count, is now permanently established in 
room 1508 at 29 E. Madison St. He is 
making his initial trip through Illinois. 

Rothschild Bros. are now comfortably 
Situated in their new quarters on the fifth 
floor of 29 E. Madison St. They occupy 
three times the space they formerly oc- 
cupied on the fourth floor of the same 
building. 

Howard Eddy, western representative of 
the S. B. Champlin Co., Inc., has been lying 
ill with inflammatory rheumatism at the 
Franklin Hotel, Des Moines, Ia., for the 
past four weeks. He hopes to be able to 
travel soon. 

Short-job laborers lost all chance to re- 
cover damages for injuries sustained in 
employment by a decision of the Illinois 
Supreme Court just givén. It holds that 


workmen employed casually do not come - 


within the liability act. 

E. G (Manny) Adler is now a stock- 
holder in the corporation of the Bonner 
Mfg. Co., having recently purchased some 
shares of stock during the recent readjust- 
ment of the corporation’s affairs. Mr. Ad- 
ler will as usual have charge of the western 
office at 29 E. Madison St. 

Abraham Katz, Isidore Weinberg and 
Edward Herman were brought to trial last 
week and were released on parole. In 
April, 1915, the three young men were ar- 
rested for attempting to break into the 


‘office of A. P. Paulsen, western representa- 


tive of Waite, Thresher Co., Inc. 

A. G. Sawyer is the new jewelry buyer 
for the Spiegel, May, Stern Co. and will 
assume his new duties about March 15. Mr. 
Sawyer was for the past three years buyer 
for the diamond and sterling silver depart- 
ments of Moore & Evans. His friends 
wish hint luck in his new. position. 

Ben Hatowski, sick and thinly clad, wan- 


dered away from his home, 830 S. Marsh- 


field Ave., last week, and since that time 
his friends and relatives have been unable 
to find any trace of him. Hatowski is 
about 42 years old and weighs 140 pounds. 
He was formerly in the jewelry business 
here, and is a brother of Boas and Phillip 
Hatowski. 

W. A. Esterquest, office manager for A. 
Hirsch & Co., is the proud possessor of a 
12-size thin model, Elgin watch, enclosed 
in a solid gold hunting case. The follow- 
ing inscription on the inside cap tells the 
story: “Presented to W. A. Esterquest by 
A. Hirsch & Co. in acknowledgement of 
20 years’ services, 1897-1917.” 

Three men recently engineered a holdup 
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of Samuel Barry’s jewelry store at 4551 
S. Ashland Ave. last week, and escaped 
with $300 worth of watches and chains. 
One man entered and asked to see watches. 
Two others waited outside, and later one 
went in. The two within then pointed re- 
volvers at Barry and helped themselves. 


Jan. 22 last Samuel Berkowitz, of Indiana 
Harbor, Ind., was robbed of jewelry to 
the value of $500. The robbery took place 
while he was absent in Chicago buying 
merchandise. Last week one of the robbers 
was arrested in Cleveland, O., and the 
other was arrested in Columbus, O. Both 
were brought back to Indiana Harbor. 
Berkowitz has recovered most of the lost 
property. 

The Business Men’s Association of 
Madison St. has been organized and will 
receive incorporation papers from the Sec- 
retary of State at Springfield in a few 
days. “Our first campaign will be a fight to 
have the city put more lights on Madison 
St.” said C. A. Pratt, who directed the 
formation of the association. The incor- 
porators are: Harry C. Moir, Aaron J. 
Jones, John Z. Vogelsang and Leonard R. 
Adams. 

Charles Haberman, Jr., the seven-year-old 
son of Charles Haberman, was seriously 
injured Monday evening, Feb. 26. While 
playing with some boy friends, young Hab- 
erman climbed to the third story of a house 
undergoing construction. The house had 
no floors laid down and the boy walked on 
the joists. He lost his footing and fell 
from the third story to the cellar, breaking 
both legs. He was taken to the Robert 
Burns Hospital. 

Application of the Illinois Central and 
27 other railroads to enjoin enforcement 
of the Illinois two cents a mile passenger 
rate was denied last week by Associate 
Justice Clarke of the United States Su- 
preme Court at Washington. The action 
followed recent dismissal of the suit by 
Judge Landis. The Inter-State Commerce 
Commission has allowed a slightly higher 
inter-State rate, and the roads would raise 
the Illinois rates to the same figure. 

The Keystone Jewelry Mfg. Co. is the 
title of a new retail jewelry concern located 
in room 712 North American building. The 
concern is composed of H. Applebaum, H. 
Kahn and W. I. Ginsburg, Messrs. Apple- 
baum and Kahn were formerly in the retail 
jewelry business under that name on North 
Clark St., subsequently going into the mov- 
ing picture theatre business. Mr. Ginsburg 
was formerly of Ginsburg & Zussman, 





(Continued on page 106.) 
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BUY IN KANSAS CITY 
The Heart of the U.S. A. 


The following houses will 
~.. supply your wants 












































Farming 








There Are No Mummies Here 


You know what a mummy is. Dead Stuff. Unsalable Goods—the kind you couldn’t give away. 


We are dealers in live, up to snap, gingery jewelry, that sells. Selling “sellable” merchandise is 
our business. And with the goods we sell you comes a service that makes you feel that you are the 
chief consideration. 


“Some Satisfactory Service” 


C. B. NORTON JEWELRY CO. 1016-18 Walnut Street, Kansas City, Mo. 





Edwards-Ludwig-Fuller Jewelry Co. 


(Formerly EDWARDS & SLOANE JEWELRY CO.) 
WHOLESALERS OF 


JEWELRY, WATCHES, DIAMONDS, CLOCKS, SILVERWARE, CUT GLASS 
Catalog on Request TOOLS, MATERIALS, Etc. 


Enamel Ring Mountings, All Platinum Mountings, Platinum 
Inlaid Mountings, Platinum and Gold Mountings 


“Original and artistic designs that will appeal to your customers. People want something out of the 
ordinary. 
We are specializing in this line and are prepared to send convincing designs on request. 
Don’t overlook this opportunity for profitable business, 


MEYER JEWELRY CO. Boley Building, Kansas City 
W. H. JOERS E. O. BAUMGARTEN 


Hoefer Jewelry Company 


WHOLESALE 
WATCHES, DIAMONDS, JEWELRY 


No. 1009-11 Walnut Street Merry Building KANSAS CITY 
































30 Years of Know How 


to make special orders in jewelry, expert repairing and skillful 
engraving of every description on all precious metals and steel. 
Our service is unexcelled. 






PORTER & WISER. CO, 


iG MANUFACTURING JEWE 


ov Uwily KANSAS CITY, MO, 
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Mack M. Burnstine left Monday night 
on a trip through Iowa. 

Edwin Massa, of the Bauman-Massa 
Jewelry Co., has returned from Hot 
Springs, Ark. 

R. O. Bolt, manager of the Mermod, Jac- 
card & King Jewelry Co., has gone to New 
York on business. 

F. N. Sohus, of the A. R. Brooks Mer- 
cantile Co., has been confined to his home 
for a week by illness. 

L. K. Harris, of the Harris-Kober Dia- 
mond Importing Co., has returned from a 
trip through the South. 

Al Fritz, formerly with the material de- 
partment of the Bauman-Massa Jewelry 
Co., has taken a position with the Merry 
Optical Co. 

R. L. Hirsch has sold his jewelry busi- 
ness at Chillicothe, Mo., to R. L. Isher- 
wood, vice-president and secretary of the 
Chillicothe Trust Co. 

David Hyman, formerly superintendent 
of the Hess & Culbertson Jewelry Co., has 
taken charge of the factory of the Gut- 
freund-Arnold Jewelry Co. as superintend- 
ent. 

G. Raymond Noyes has been appointed 
St. Louis representative of the Oneida Com- 
munity, Ltd., succeeding Charles P. Catlin, 
who has been appointed assistant sales 
manager at the home office. 

The following out-of-town jewelers were 
in St. Louis during the past week: E. L. 
Barnard, Alton, Ill.; Robert L. Reed, of 
the Cameron Jewelry Co., Poplar Bluff, 
Mo.; Milton Meyer, St. Charles, Mo.; R. 
E. Perring, Upper Alton, Ill.; A. A. Haf- 
ner, De Soto, Mo. 

Mr. and Mrs. James J. Burke returned 
Thursday from a two weeks’ trip through 
Texas, on which they visited all the princi- 
pal cities. Mr. Burke, who is president of 
the Brooks Jewelry & Optical Co., says he 
found business conditions good but some- 
what affected by war talk. He makes the 
Texas trip once a year. 

The jewelry store of J. E. Korty, at 
Bluffs, Ill., was entered Tuesday night and 
robbed of watches, spectacles, two sets of 
silver spoons, a gross of watch jewels and 
some balance staffs. From the cash draw- 
er $2.50 was taken . An attempt was made 
to open the vault, but it did not succeed. 
Entrance was gained by removing a pane 
of glass. 

George J. Hess, president of the Hess & 


Culbertson Jewelry Co., left Sunday for. 


New York on a buying trip, to be gone 
about two weeks. The Hess & Culbertson 
Jewelry Co. has made a contract with the 
Simpson & Fox Advertising Co. to handle 
the firm’s advertising. Leonard Woods, 
who has been the firm’s advertising mana- 
ger, will remain in another capacity. 

The employes of the Robbins Jewelry Co. 
were the guests Monday night of Mrs. F. 
S. Pickles, proprietress of the business, at 
a banquet at the Missouri Athletic Associa- 
tion, in celebration of the 20th anniversary 
of her entrance into the jewelry business. 
Mrs. Pickles, formerly Mrs. Annette Rob- 
bins, founded the business nine years ago. 
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For 11 years before that she was with the 
F. W. Hoyt Jewelry Co. 

John Oberting, 83 years old, father of 
George and Lawrence Oberting of the St. 
Louis Clock & Silverware Co., died on Feb. 
24 at his home at Smithton, Ill., where he 
had lived for the past 50 years. Lawrence 
Oberting was on a trip through Missouri 
when his father’s condition became critical. 
He was summoned by telegraph from Mi- 
lan, Mo. The funeral was Feb. 26. Law- 
rence has returned to his territory. The 
mother of the two men is also in a critical 
condition. 

The Manufacturing Jewelers’ Association 
was scheduled to have a meeting Tuesday, 
March 6, after THE JEWELERS’ CIRCULAR 
went to press, at the establishment of the 
Bauman-Massa Jewelry Co., President 
Martin Hacker was to make a report on 
the meeting of the manufacturing jewelers 
at Chicago, Feb. 22 and 23, which he at- 
tended, and tell about the strides that have 
been made by the federation of associations. 
He was also scheduled to speak on “Or- 
ganization and Its Benefits.” 

The revenue committee of the Illinois 
House of Representatives, which is making 
an investigation of the tax system of the 
State, has found that in Sangamon County, 
in which is Springfield, the capital, few 
owners of diamonds, jewelry and _ time- 
pieces take the trouble to place them on 
their tax lists. It was found that in Au- 
burn township no gold or silverware is 
listed and the diamonds are valued at only 
$465. In Pawnee township there are only 
four watches and clocks. Ball township 
has 13 watches and clocks. In holdings of 
gold and silver plate Capital township 
heads the list with a valuation of $21,891. 








Canada Notes. 





Williams Brinsmead, Loverna, Sask., has 
been succeeded by R. G. Brinsmead. 

Joseph Blondeau, Quebec, recently sus- 
tained a fire loss, covered by insurance. 

Beacock & Hodges, Mortlach, Sask., have 
dissolved partnership, the business being 
continued by T. A. Beacock. 

Smalley & Co., jewelry repairers of St. 
John, N. B., has been incorporated under 


the style of A. B. Smalley & Son, Ltd. 


G. A. Gray & Co., electro-platers, of Mon- 
treal, have dissolved partnership, G. A. 
Gray continuing the business under the 
same style. 


Among visitors from out of town calling 
on the Toronto trade last week were L. A. 
Jeanneret, Elmira; W. Dixon, Sutton; R. J. 
Rodger, Kingston, Ont., and H. E. Peters, 
Dawson, Yukon. 








Market Prices for Silver Bars 


The following are the quotations of sil- 
ver bars in London and New York as re- 
ported last week: 


New York 

Selling Price, 

Date London. .999 Basis. 
February 27 37% 79% 
Pobruary 2B... ccc’ 37% 79% 
SE don kate ewku an 37% 78% 
I das cewek aw ou 37% 78% 
EE I 4 otdnd ouba wags 37 5/16 78% 
SES ove deeae de 37 5/16 78H, 
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TRADE CONDITIONS. 


Retail jewelers of the Kansas City territory 
are apparently expecting good trade this Spring, 
for their orders, while not especially large, are 
up to a good level, and the class of goods taken 
is high. The oil boom in Kansas and Oklahoma 
is having an appreciable effect in those districts, 
and the general prosperity has not yet been se- 
riously discounted. There are districts of Kansas 
where crops have not been good for two or three 
years, and other districts where there has been 
insufficient moisture this past Winter, But as a 
whole the territory is in good shape. 





Miss Pearl Wedd has bought the W. J. 
Allen jewelry stock at Spring Hill, Kans., 
and is adding to the stock. 


A. W. Pettit, Bonner Springs, Kans., has 
moved his jewelry store to the Kay build- 
ing, a more central location. 

W. Wheeler has opened a jewelry store 
at 106 8th St., Topeka, Kans., where he is 
emphasizing his watchmaking service. 

Harry Clark is acting as salesman in the 
home office of the C. A. Kiger Co. He was 
on the road representing this firm for 
several years. 

H. H. Walker has purchased the jewelry 
store at Bucklin, Mo., and has moved there 
from Standish, where he was the Santa Fe 
agent. 

L. B. Moore, jeweler at Sylvia, Kans., 
recently suffered a loss of about $500, when 
the building in which his store is located 
caught fire from an adjoining building, and 
was destroyed. Most of his stock was 
saved from the fire. 

An imposter whose methods were so 
crude that he almost succeeded, tried to 
work off large checks on Kansas City 
jewelers recently. The man was apparently 
a farmer and his appearance was such 
that he was given attention where perhaps 
a better dressed man would have been sus- 
pected immediately he presented a check. 
C. C. Craven, who was first asked by this 
stranger to cash a check, is not worrying 
over a probably large sale. For at the next 
place, where the man presented a check, he 
was left a moment in the presence of some 
jewelry, and walked away with it. The 
man first went to Craven’s diamond shop, 
and picked out more than $600 worth of 
jewelry, presenting a $2,700 check. Mr. 
Craven turned the check down, but without 
serious suspicion. Shortly afterwards, a 
man entered Ryer’s jewelry store and se- 
lected several pieces of jewelry. Here he 
presented a $600 check, to pay for about 
$300 worth of goods. The clerk laid a 
diamond and a valuable watch aside, but 
left a small ring, valued at $10, on the 
counter, while he went back to ask Mr. 
Ryer about the check. When the clerk re- 
turned, the man was gone with the ring. A 
description was given to the police, but the 
man has not been apprehended. He was 
rather roughly dressed, of ruddy com- 
plexion, was tall, and had the appearance 
of a prosperous farmer who was not ac- 
customed to city ways. He was about 40 
years old. 








J. H. Randall, Soldiers Grove, Wisc., has 
moved to DeKalb, II. 
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TRADE CONDITIONS. 


While most of the local jewelers report that 
business is very satisfactory, there is a growing 
apprehension that there will be a shortage of 
watches and clocks later in the year. The prac- 
tical halting of importations of Swiss watches and 
clocks has brought higher prices and handlers of 
the various novelty lines are fearful that Ameri- 
can manufacturers will not be able to fill both 
their own orders and those ordinarily filled by 
foreign lines. There has been no let-up in the 
demand for diamonds and some heavy trading 
with the Hawaiian Islands is reported. Collec- 
tions are more than satisfactory. 





Fritz Barkan is calling on the country 
trade this week. 

L. J. Wintermantle, Elko, Neb., has been 
calling on the jobbers here this past week. 

J. G. Keppler, Anaconda, Mont., has been 
here for the past month on a pleasure trip. 

O. Hartman, of Hartman Bros. & Co., of 
Portland, Ore., has been in this city for the 
past week. 

Sylvan Wolfsheim, representing Wolf- 
sheim & Sachs, was calling on the local 
trade last week. 

Jesse H. Waterman and Harry J. Levy, 
of M. Schussler & Co., Inc., will go east 
the middle of March on their usual buying 
trip. 

The Mission Jewelry Co., with a capitali- 
zation of $5,000, has been incorporated here 
by L. Rosencrantz, E. G. Easton and C. P. 
Richardson. 

Burr W. Freer, of the Burr W. Freer 
Co., leaves this week on his Honolulu trip. 
He has just returned from calling on the 
southern trade. 

A. A. Simon, a Canadian jeweler and 
brother of Art Simon, of the Simon Jewelry 
Co., of Tacoma, Wash., is here for a stay 
of several weeks. 

M. A. Goldman, who was formerly in the 
jewelry business in Seattle, Wash., and Los 
Angeles Cal., has opened a well equipped 
store on Mission St. between 16th and 17th 
Sts. 

H. P. Adams, local manager for Martin, 
Copeland & Co., will shortly go east to 
attend the annual meeting of the various 
sectional managers of this company in 
Providence, R. I., on March 14 and 15. 

A. J. Francis, of Morgan & Allen Co., 
returned this week from the east after be- 
ing caught in two snow blockades on his 
way home. Alfred Eisenberg also got back 
from the eastern markets, but he came via 
the southern route and escaped any delays. 

R. Cross, who has for a number of years 
been connected with the local office of the 
National Jewelers Board of Trade, has 
severed his connection with this office and 
will take up a new line of work. He is to 
be with the Foster Rubber Co. in the future. 

The Burr W. Freer Co. has completed 
arrangements for handling Shreve & Co.’s 
line of engraved Christmas cards and com- 
plete sample lines will be carried by the 
salesmen of this firm on their next trip. 
They will act as Pacific Coast jobbers for 
this exclusive line. 

Alphonse Judis, of the Alphonse Judis 
Co., is expected back from the east the 
middle of next week. He has been on a 
buying trip lasting several months. An- 


other jobber who will return about the same 
time is William S. Fulton, who is at pres- 
ent in Providence, R. I. 

Lee S. Myers, of R. & L. Myers Co., is 
making the southern territory in the inter- 
ests of his firm. I. Wolf, representing the 
same firm, has just returned for the north- 
ern trip. He reports excellent business 
with general indications pointing to a record 
year in the northwest. Bracelet watches 
are especially in favor in that section. 

A large number of out-of-town jewelers 
were here last week. Among those who 
made the trip were: Max Nord, Santa 
Rosa; I. Meyer, Vallejo; J. B. C. Schmidt, 
San Leandro; W. C. Anderson, East Au- 
burn; A. Seiback, Pittsburgh; A. E. Benoit, 
San Mateo; Joe Cohn, Marysville; C. Gus- 
lander, Willets; Charles A. Daunt, Mo- 
desto, and H. W. Stackpole, San Jose. 

One shortage that is attracting general 
interest here is the lack of cheap alarm 
clocks. The grade which retails at $1 is 
practically out of the market and local 
jewelers who have tried to reorder stock 
with their name imprinted on the face have 
found that this line is to be no longer had. 
The manufacturers say that they have or- 
ders for all they can make without any 
advertising on the face of the clock and 
are refusing to accept any such orders. 


The Mutual Savings Bank building in 
San Francisco is rapidly becoming one of 
the jewelry centers of western America. 
Two new firms have taken quarters there 
this week bringing the number of jewelry 
firms located there up to 29. If a few 
more members of the trade take up their 
offices in this building, the owners may have 
to change its name. Even now, conditions 
are such that an out-of-town visitor can fill 
all of his needs in the jewelry line in two 
buildings here, these being the Jewelers’ 
building at 150 Post St. and the Mutual 
Savings Bank building at 704 Market St. 
The two new firms to occupy quarters in 
the latter structure this last week were 
Silverstein & Stark and Charles Weinshenk 
& Son. This latter jobbing house has just 
been organized. Charles Weinshenk was 
connected with the firm of Mayer & Wein- 
shenk, which firm will in the future consist 
of Morris Meyer and Sydney Weinshenk. 
The jewelers now located in the Mutual 
Savings Bank building are as _ follows: 
L. J. Alkalay, Joseph H. Ames, Charles 
Attinger, Fritz Barkan, M. Berwin, George 
F. Blakeslee, Brilliant Jewelry Co., D. H. 
Bush, California Jewelry Co., Elgin Na- 
tional Watch Co., J. C. Feige, Emil Fisher, 
Joseph Fleischer, W. S. Fulton, S. H. 
Friend, Alphonse Judis Co., Knopfmacher 
& Kaiser, Alfred A. Lazarus, Emanuel Le+ 
vene, M. L. Levy & Co., William J. Lindow, 
National Jewelry Case Co., Rothschild 
Jewelry Co., Roy Watch Case Co., M. 
Schussler & Co., Inc., Silverstein & Stark, 
J. H. Spiro, Charles Weinshenk & Son and 


Julius Wise. 








The jewelry store of Charles H. Jahn, 
Enid, Okla., was recently visited by a win- 
dow smasher who escaped with $38 worth 
of jewelry, including two cheap watches, 
six rings set with reconstructed rubies, and 
two pairs of cuff links. In making the 


break the thief used a brick wrapped up in 
the sleeve of an old shirt. 
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Grand Rapids, Mich. 





TRADE CONDITIONS, 


An unusually heavy demand for jew 
the general strained conditions, * a 
jewelers here. Buying has been very good od 
the past two weeks and the prospects seem 
for continued activity. Particularly is this true 
regarding large diamonds, a number of sales of 
substantial ‘Stones having been recorded, rs 
seems remarkable in view of the fact that th 
prices have been liberally advanced because ; 
the difficulty in securing stones. Novelty ee 
for Snring and Summer is appearing in most . 
the shops and it promises to have an enicilens 
run. Although shipping and freight conditions are 
reported serious in all parts of the country Grand 
Rapids jewelers have suffered but slight incon- 
venience because of it. Orders from New York 
and Boston are invariably delayed a little put 
not to any marked extent. The effect on general 
conditions has not been damaging. 





James Wolf of Cincinnati has been em- 
ployed as a watchmaker at A. Siegel’s store. 

5. Van Der Meulin & Son, jewelers here 
for 35 years, have disposed of their stock, 
and are now contemplating a new location 
at some other point in the State. 

Because of the war conditions it is prac- 
tically impossible for local jewelers to se- 
cure Swiss watches and parts sufficient to 
handle trade. This fact, however, has had 
a tendency to swing many sales to do- 
mestic products. 

Local jewelers, who are members of the 
Grand Rapids Credit Men’s Association 
will father an effort at the 1917 convention 
of the national body at Kansas City to 
bring the 1918 convention to this city. 








Pacifie Coast Notes. 





L. L. Bridge has sold his interest at 
Dinuba, Cal., and will shortly open a store 
at Porterville, Cal. 

The business of Mrs. Yetta Goldwater 
& Son has been moved to Sacramento, Cal. 
They were formerly at Richmond, Cal. 

John T. Chalstran, Corning, Cal., has 
moved into new quarters in the recently 
finished Kaufmann building at that place. 

The “German Girls,” who were showing 
a stock of European jewelry at the San 
Diego fair, have re-opened their store on 
the Pike at Long Beach, Cal. 

Mr. Martin, who has been connected with 
the American Jewelry Co. at Bakersfield, 
Cal., has resigned this position, and in 
future will be connected with L. Eaves & 
Co. at Santa Barbara, Cal. 








Pacifie Northwest Notes. 





L. A. Jarnagin has moved his store from 
Sunnyside, Ore., to Portland, Ore. 

J. O. Watts, Eugene, Ore., has just fin- 
ished the gold footballs, which are to be 
presented to the members of the University 
of Oregon football team. 

A. E. Kessler has purchased the “Port- 
land Agatory” at Gresham, Ore., and will 
engage in a general lapidary business. 

H. T. Love, who has been in the jewelry 
business at Astoria, Ore., for the past 2 
years, is selling out his stock preparatory 
to retirement. 

G. G. Oldfield of Kendrick, Idaho, has 
taken quarters in the Kendrick hotel, and 
will completely remodel the storeroom. 
plate glass front and new jewelry display 
cases will be installed. 
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D. E. Ducklow, Hillsboro, Wis., has dis- 
posed of his retail jewelry store to Samuel 
B. Lillis, Viroqua, Wis. | 

Louis Carteau, representing J. Milhen- 
ing, Inc., Chicago, made his first call on 
the Milwaukee trade last week. 

G. Stanek, of Graffe & Stanek, manufac- 
turing jewelers, Chicago, made the Mil- 
waukee trade during the week. 

Walter Ochiltree, formerly of Appleton, 
Wis, has joined A. W. Smith, Oconto 
Falls, Wis as an expert jeweler and 
watchmaker. 

B. E. Gillet, Hubbell, Mich., spent sev- 
eral hours in Milwaukee on his way home 
from a buying trip to Chicago, and called 
on local jobbers. 

The Kuesel Bros. Co., 208-210 Enter- 
prise building, announces the appointment 
of Roy J. Flath as city salesman. Mr. 
Flath has been with the Boston Store 
jewelry department for some time. 

Ernest Haack, Hustisford; B. Panik, 
Cudahy; Jus. Jappe, Racine; J. B. Kim- 
hall, Waukesha, and George Armbruster, 
Cedarburg, came to Milwaukee during the 
week to buy new clocks at the various job- 
bing houses. 

H. A: Shumate, until now with O. E. 
Tuttle, Marshalltown, Ia., has accepted the 
position of expert jeweler and watchmaker 
for L. A. Baumgarten, Tomah, Wis., suc- 
ceeding Frank Baumgarten, who has joined 
the Government railway mail service, 

L. H. Gollberg, younger brother of Wil- 
liam F. Gollberg, head of the watch re- 
pairing department of the Fink-Boszhardt 
Co., 508 Enterprise building, has enrolled 
as a student in the Drexler School of 
Watchmaking in the Sentinel building, 

A slight loss by smoke and water was 
occasioned in the jewelry and optical store 
of Charles A. Still, Beloit, Wis., Feb, 24, 
when the big Golden Eagle Clothing Co.’s 
store nearby was totally destroyed by fire 
with a loss estimated at $60,000. Mr. Still’s 
business was not interrupted. 

Henry C. Hall, who recently resigned as 
expert jeweler and watchmaker with F. E., 
Williams, Augusta, Wis., has purchased the 
jewelry business at Cornell, Chippewa 
county, Wis., according to reports received 
by Milwaukee jobbers. Mr. Hall was a 
resident of Augusta for more than 11 years. 

C. J. Whitenack, who opened a jewelry 

store at Bangor, Wis., July 1, 1916, has 
sold the business to Whitney Nichols, for- 
merly of Viroqua and West Salem, Wis., 
who took possession on Feb. 15. Mr. 
Whitenack already has moved to Rochester, 
Minn., to re-engage in business. He came 
west from New York State, 

The Milwaukee Manufacturing Jewelers’ 
Association was represented at the mid- 
Winter conference in Chicago, Feb. 22 and 
23, by Edward H. Warnke, of E. H. 
Warnke & Co., 509 Enterprise building; 
Alfred Schulenberg, of Schulenberg Bros., 
217 West Water St., and Louis Bunde, Jr., 
of the Bunde & Upmeyer Co., Mack Block. 

Anton P. Hirzy, Grand Rapids, Wis., 
suffered a slight stroke of paralysis on 
Feb. 22, and is now confined to his home. 
His condition is said to be such as to give 
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little cause for alarm. However, L. R. 
Mroz, one of Mr. Hirzy’s assistants, who is 
taking the course in the Drexler School of 
Watchmaking at Milwaukee, was called 
back to the store to help out. 

Milwaukee retail jewelers are selling 
huge quantities of American flag pins, 
brooches and lapel buttons as the result of 
the wave of patriotism incident to the fur- 
ther complication of international affairs. 
Practically every person in the city is wear- 
ing the national emblem in some form or 
another. Jewelers’ window displays have 
been featuring goods of this character with 
excellent results. 

Louis Bunde, Jr., of the Bunde & Up- 
meyer Co., essayed the role of a vaudeville 
actor on Tuesday night on the occasion of 
the annual benefit of the University of 
Wisconsin Alumni Association at the Ma- 
jestic theatre. Mr. Bunde was a promi- 
nent member of the musical clubs at the 
State university and the regular vaudeville 
bill was supplemented with glee club num- 
bers by the alumni. 

Retail jewelers of Milwaukee have been 
commenting favorably upon a new _ idea, 
which the Milwaukee Journal has intro- 
duced in its Sunday edition in the way of 
publishing illustrated articles telling of the 
latest fads, fancies and foibles in jewelry. 
Publicity of this kind cannot help but in- 
crease the business of the jewelers, accord- 
ing to Henry W. Rank of the Rank & 
Motteram Co., second floor, Iron block, 
who is frequently consulted by the Journal 
in its work of originatting articles on 
jewelry styles. 

More than 100 of the leading credit men 
of Wisconsin attended the second annual 
Wisconsin Credit Men’s conference here 
on Tuesday, Feb. 27, to discuss conditions 
and remedies for evils. Much stress was 
placed upon the abuse of discounts. The 
suggestion was made and favorably received 
that the time has come when the customary 
extension of credit until 30 days after date 
of invoice and delivery be cut in half, and 
established at 15 days. Inasmuch as nearly 
every person receives pay as often as twice 
a month, it is believed that such a reduc- 
tion will not be difficult to establish, from 
the smallest retailer up to the largest manu- 
facturer. No definite action was taken on 
the matter, further than to urge every mem- 
ber of the conference to make the experi- 
ment of putting the idea into practice as 
soon as feasible and practicable. 
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A Correction 





The article entitled “Soldering Raised 
Work,” published in the Anniversary Num- 
ber of THe JEWELERS’ CircuLar, Feb. 7, 
was written by C. C. Richdale and reprinted 
from the Metal Record and Electroplater. 
Owing to an inadvertency due credit was 
not given to the author or the exchange in 
the above-mentioned issue. This error is 
much regretted. 
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At a meeting held last Thursday evening, 
it was voted to hold the fourth annual con- 
vention of the Connecticut State Retail 


Jewelers’ Association at the Hotel Taft, 
New Haven, Conn., March 29. The pro- 
gram is partly laid out and will prove very 
attractive to those who attend the meeting. 
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Evansville, Ind. 
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TRADE CONDITIONS. 


Trade with the local wholesale and retail jewel- 
ers of Evansville has been very good during the 
past month, in fact February showed a nice gain 
in business over the corresponding month of last 
year, and March has started out under most aus- 
picious circumstances. Collections are good. Mer- 
chants are looking for a good Spring and Sum- 
mer trade. General trade conditions in this city 
are good. The various large factories located 
here are heing operated on steady time and in 
some instances they are running overtime. Mer- 
chants express it as their opinion that 1917 will 
bring in a larger volume of trade than last year. 





Local retail jewelers are interested in 
the style show that will be given here later 
in the season. The style shows of the past 
year have always brought large crowds of 
buyers to the city. 

A man who gave his age at 23 years was 
arrested by the police here a few days ago 
while trying to dispose of several watches 
and considerable jewelry. He was re- 
turned later to Henderson, Ky., a few miles 
below here, where he was wanted on the 
charge of robbery. 

Arrangements are being made for the 
opening of a third button factory at Shoals, 


'Ind., and it is expected the new plant will 


be in operation in a few weeks. Shoals is 
a live town situated on White River, and 
the shells used by the various button facto- 
ries at Shoals are taken from the bed of 
this river. 

A local caterer, who was arrested in this 
city about a month ago in company with 
Adam Prochowski, the notorious burglar 
of Chicago, and who was taken to Chicago, 
has been released on bond in the sum of 
$10,000. Prochowski has been denied 
bond. He was wanted by the police on 37 
different charges, and a reward was offered 
for his arrest. A _ caterer is alleged to 
have been a “fence” for Prochowski and 
other noted crooks in this city. For many 
years he operated a cafe here, which was 
the favorite resort of politicians and men 
about town. After Prochowski was ar- 
rested in Evansville and was en route to 
Chicago, he told two Chicago detectives 
that he had $65,000 worth of diamonds in 
a safety box in a certain Chicago bank. 
These diamonds were recovered by the 
police. They are said to have been stolen 
from wealthy residences in and around 
Chicago. 

The mussel protection law that is being 
considered by the present session of the 
Indiana State legislature is being strongly 
opposed at Rockport, Ind., which city has 
one of the largest pearl button factories in 
the State. The proposed law would pro- 
hibit mussel fishing in Indiana waters and 
on the Indiana side of the Ohio River dur- 
ing the period of 10 months in each year, 
and it is pointed out that such a law would 
force many of the button factories in the 
State to close. As it is shells are very 
hard to get, and these factories would not 
be likely to run should the proposed law 
be passed. A _ petition was sent to the 
State legislature from Rockport protesting 
against the passage of the proposed law. 
The pearl button factories at both Leaven- 
worth, Ind., and Rockport, Ind., are being 
operated on steady time, and thus far the. 
factories have not been handicapped this 
year for the want of mussel shells. 











been on a trip 
to the east, is now on his way home. 


Geo A. Brock, who has 


I. Bastheim of the E. Bastheim Co., 
wholesalers, has returned from his buying 
trip in the east. 

It has been announced that the auction 
sale of Luckenbach & Co., 445 S. Spring 
St.. will: be discontinued in a few days. 

R. E. Melville, head of the optical de- 
partment of the E. W. Reynolds Co., a 
wholesale concern, has gone to San Fran- 
cisco for a few days. 

H. B. Miller, who has been with the G. 
D. Davidson Co., 307 S. Spring St., has 
accepted a position with the G. G. Voege 
Co., Salt Lake City, as manager. 

Almon G. Stone, W. 3rd St., who has 
been confined to his room by illness several 
days, is gradually improving. George A. 
Roberts has been taking charge of his busi- 
ness. 

Samuel Pearlin of the Pearlin Bros. has 
taken the- management of that company’s 
new store at 320 W. 7th St. Simon Pearlin 
remains in charge of the store at 342 
S. Spring St. 

J. Levinson, wholesaler in the Title 
Guarantee building, has returned from the 
Arrowhead Hot Springs and is busy open- 
ing and caring for a stock of new goods 
just received. 

Charles E. Perham, San Pedro, has re- 
turned to his store after several weeks’ 
severe illness. He was in a doctor’s care 
in Los Angeles for some time, taking spe- 
cial treatment. 

W. H. Woolard, Whittier, has finished 
remodeling his store and installing new 
fixtures. He has received the congratula- 
tions of many friends on the marked im- 
provement made. 

E. A. George, 611 S. Spring St., has just 
opened a complete jewelry department in a 
large department store at 327 S. Broadway. 
He is also conducting a wholesale depart- 
ment at 305 Bumiller building. 

Among the prominent traveling men here 
now are George F. Miller of the San Fran- 
cisco office of the Gorham Co.; Percy 
Wrayton, representing Durand & Co., and 
William Sunderland, representing the 
Frank M. Whiting Co. 

Mr. Howard, formerly in business in the 
Labor Temple, this city, but who sold out 
and went east three months ago, decided 
that he preferred to live in Los Angeles 
and has returned with the intention of 
again engaging in business here. 

Ray Vercler, who is making a business 
trip around the “Kite-Shaped Track,” is 
accompanied by his wife and intends to 
spend Saturday, March 10, at the famous 
Glenwood Inn, Riverside, where the two 
spent their honeymoon 10 years ago. 

H. L. Gruber, C. H. Clark, C. V. Sher- 
man and C. E. Brain went to San Ber- 
nardino by special train chartered by the 
Elks Club of this city to attend the Na- 
tional Orange Show. After a very enjoy- 
able trip they arrived home at 5a. mM. Sun- 
day. 

“Rudie” 
years was 


Schwarzkopf, who for many 
coast representative of Day. 


THE 


JEWELERS’ 


Clark & Co., but who has been in the real 
estate business recently, has just made the 
sale of 180 acres of very valuable land 
in the big “Lucky” Baldwin ranch, on 
which he is receiving numerous congratu- 
lations. 

The case of Bowman, alias “Thomas A. 
Burger,’ charged with passing worthless 
checks on E. A. George, and J. P. Tait, 
which was set for Feb. 26 in the Superior 
Court, was, on that date, reset to be heard 
April 30. Bowman, who has been held un- 
der $1,000 bail, is still in custody. He has 
applied for probation. 

The following out-of-town jewelers have 
been in this city recently: D. A. Hauk, 
Long Beach; Frank De Arman, Ontario; 
R. A. Moore, Santa Barbara; J. H. Wool- 
ard and E. T. Stoddard, Whittier; Mrs. 
G. L. Dietrich and M. A. Stallmeyer, Ful- 
lerton; B. Hartman and Theodore Rob- 
erts, Anaheim; A. L. Palis and G. B. 
Bower, Upland; Mr. Crowell of the Crow- 
ell Optical Co., Riverside; R. B. Wilson, 
San Bernardino; A. J. Dutton, San Luis 
Obispo; A. Protsch, S. B. Clem, C. J. Mc- 
Cormick, Redondo; J. H. Reid, Santa 
Monica: J. Howard Blanchard, Ocean 
Park. 


Honesty, in the person of a Japanese 
janitor in the employ of Feagans & Co. for 
a number of years, was rewarded last week. 
A woman brought to Mr. Feagans a string 
of pearls worth many thousands of dollars 
to be restrung. When she passed them to 
Mr. Feagans he saw that one of the gems 
was missing, there being an even number 
of them. Her attention was called to the 
fact, but she could not account for the loss. 
The next morning, when sweeping the 
store, the janitor found the missing pearl. 
He took it to Mr. Feagans, who telephoned 
the owner. She came to the store and 
gave the Japanese $100 as a reward. The 
pearl was valued at approximately $5,000. 

O. A. Hartman of the Hartman Bros. 
Co., Salem, Ore., has been spending several 
days in Los Angeles visiting his father, 
H. Hartman of Van Nuys, and his many 
friends in the jewelry business in this city. 
The younger Mr. Hartman went to Salem a 
few years ago, and after occupying a posi- 
tion with the Barr Bros. entered partnership 
with his brother and bought out the Barr 
store. When he returns to Salem he wiil 
be accompanied by his father and both will 
stop at San Luis Obispo and at San Fran- 
cisco en route. The father will spend sev- 
eral weeks in Salem visiting with his wife 
and daughter, who are also there as well as 
his son. Father and son both were for- 
merly connected with the Geneva Watch 
& Optical Co. in this city. 








A youth, giving the name of Michael 
Ricci and his age as 15 years, was arrested 
early one morning recently while in the act 
of robbing the store of N. L. Hansen, 
optician of San Francisco. It is claimed that 
when the officer made the arrest the young 
man had in his possession a bunch of keys, 
with one of which he succeeded in opening 
the door of the Hansen store. It is claimed 
that he stole two cheap watches, a fountain 
pen and a locket and fob, which the police 
maintain were also found in the boy’s 
possession. 
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an 
manufacturing jewelers, at 27 KE. Mon- 
roe St. 

Returns are already coming in fast anq 
large amounts of money will be subscribed 

William Aisenstein, a manufacturers 
agent, has moved from 1105 Mallers byitq. 
ing, to 302 Heyworth building. 

Among the buyers in town last week 
were: E. Bastheim, Los Angeles, Cal,: w 
E. Fischer, Bearastown, Ill.; H. H. Wolf 
Ft. Worth, Tex.; L. M. Gerioe, Davenport. 
la.; J. F. Heinzle, Boonville, Ind.; F. D 
Hupp, Streator, II. 7 

The Chicago offices of D. F. Briggs Co. 
and Hutchison & Huestis, used jointly, has 
been remodeled so that Sylvan and Milton 
Sandfelder, of the former concern, and 
Harry H. Miller, of the latter concern, now 
occupy separate private offices. 

The A. C. Becken Co. has sold its tooj 
and material department to the C. & EF 
Marshall Co., Inc., of Columbus, O. The 
latter corporation will open a branch here 
on May 1 on the premises immediately 
adjoining the A. C. Becken Co. on the 11th 
floor of the Powers Bldg., 37 So. Wabash 
Ave. 

Wm. F. Juergens, president of the 
Chicago Jewelers’ Association, has ap- 
pointed the following members of the as- 
sociation to solicit funds for the publicity 
plan of the Associated Jewelers of America. 
The members selected are expected to take 
care of the buildings assigned to them, viz.: 
Wm. Helbein, Republic building; W. F. 
Drexmit, Jas. Tice, Heyworth building; 
Emanuel Stern, Masonic Temple; Chas. T. 
Ross, Loop clock manufacturers and im- 
porters and retail jewelers; G. V. Dickin- 
son, W. Hoefer, Silversmiths building; 
Fred Mayer, Fred G. Thearle, Columbus 
Memorial building; Stephen H. Bridges, 
Kesner building; G. A. Jewett, Garland 
building; S. H. Hess, Chicago Savings 
Bank building; Robt. Slade, Powers build- 
ing and Goddard building; Chas. F. Mana- 
han, retailers in general. 








Gold Bars Withdrawn 
Exchanged at New York 
Week Ended March 3, 1917. 


The U. S. Assay Office reports: 
Gold bars exchanged for gold coin. ..$832,464.74 
Gold bars paid depositors............ 89,070.98 


Jewelers’ and 


0 eae $921,535.72 
Of this the gold bars exchanged for gold coin 
are reported as follows: 


EE to een bed bs obese eae $169,152,23 
DCE, e20csee0 66¥béseeob ethan 323,943.60 
Ie ee eee 91,303.97 
PED Sh Wee Nabi ie eee cha ee a bee 98,719.87 
DE: steeabbedssviansddewsaceonnes 72,118.78 
EU 0.6 66.06 e484 be0N bed keds snaeee Ge 

ila ae a ha lal ae $832,464.74 








The Essayan Jewelry Co. has been in- 
corporated under the laws of Massachu- 
setts with a capital of $50,000. Hdrold G. 
Essayan, of Brookline, is president and 
treasurer, and Herbert W.. Lewis, Acton, 
Mass., vice-president. Albert Essayan, of 
Brookline, is assistant treasurer and John 
Sanjean, Cambridge, is secretary. The 
business is located at 387 Washington St. 
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retiring from the jewelry business. 

Charles H. Hamer, 2323 Frankford Ave., 
has added a phonograph department to his 
“F X. Lieberman, 35 N. Sth St., has re- 
turned to work after an illness of several 
weeks. 

F. N. Aleebach, formerly at 120 N. 7th 
St. is now located in business for himself 
in Denver, Colo. 

F. W. Schropfer, with F. B. Wallen, 
Camden, N. J., has returned to work after 
a serious operation. 

John Shetler, Jr., 5505 N. 5th St., met 
with an accident while driving his car when 
it and a motor truck collided. 

D. C. Stull, veteran oil man of Province- 
town, Mass., was a visitor in Philadelphia 
last week on his way to Texas. 

Stephen A. MacQueen, who met with an 
accident several weeks ago, is back at his 
store on Walnut St. above Broad. 

Harold Knight, formerly with George B. 
Barrett Co., of Pittsburgh, has joined the 
traveling force of H. O. Hurlburt & Sons. 

Max Pollock, of M. Sickles & Sons, 
started this week on a trip through Penn- 
sylvania. Sol. Sickles is on a_ southern 
trip. 

The nominations for officers and direc- 
tors of the Jewelers’ Club will be made the 
second Tuesday of this month. The elec- 
tion will be held the second Tuesday in 
May. 

E. J. Berlet, of Maxwell & Berlet, Inc., 
has been appointed a member of the Board 
of Directors of the Big Brother Associa- 
tion to succeed the late George Quintard 
Herwitz. 

A fire truck responding to an alarm 
crashed into the window of the jewelry 
store of I. Press & Sons, 8th and Chestnut 
Sts., Monday morning, Feb. 26. Jewelry was 
thrown in the street, but was recovered. 

Visitors to Philadelphia during the week 
included C, F. Lauterbach, of Petersburg, 
Va.; Sol. Levit, of Shenandoah, Pa.; A. E. 
Baylies, of Bristol, Pa.; William Beck, of 
Vineland, N. J., and J. B. Ray, of Consho- 
hocken. 

James Tait, for over 35 years in the op- 
tical business at 1701 Ridge Ave., died at 
his home, 842 Perkiomen St., last Thurs- 
day, and was buried Sunday afternoon. 
Mr. Tait was born in Ireland and came to 
this country 60 years ago. 
| Shrewsbury & Dau. have opened a 
Jewelry store at Germantown and Duval 
Sts. Mr. Dau is the son of the late 
Charles Dau, who for 30 years was en- 
gaged in the same business at Germantown 
Ave. and Tulpehocken St. 

William Fisher, son of Joseph Fisher, 
722 Sansom St., is this week opening a 
wholesale and retail diamond and jewelry 
store at 137 S. 8th St. Mr. Fisher, who 
has been in the jewelry business for more 
than 15 years, started in business for him- 
self in 1914 on the second floor of 722 San- 
som St. 

Louis P. White will be the guest of Louis 
Kisenlohr, member of the Jewelers’ Club, 
on board his houseboat-yacht Elf, in a trip 
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from Miami, Fla., through the rivers and 
lakes of the State to the “West Coast.” 
‘The houseboat was launched on Jan. 6 and 
has been taken to the Florida waters by a 
crew. Mr. White, Mr. Eisenlohr and other 
guests will take the boat on the cruise be- 
ginning about March 13 and will be gone 
about two weeks. Mr. White is slowly re- 
covering from an operation. 


Three young women who pawned 
jewelry stolen by Mark Bieler from the 
store of S. J. Lyons, Frost and York Sts., 
were last week given an opportunity by 
Judge Wessel in Quarter Sessions Court 
to make restitution to the pawnbrokers for 
money advanced on the stolen jewelry. 
They pleaded guilty or were convicted the 
week before and upon their promise to 
make good Judge Wessel permitted them 
to sign their own bail bond for appearance 
in court when wanted. 


An attempt to rob the bulk window of 
the display room of the wholesale depart- 
ment of I. Press & Sons, 909 Chestnut St., 
one morning recently was frustrated by po- 
licemen when they arrested a youth 19 
years old of Boston, Mass. A policeman 
heard the crash of glass when he was 
standing a square away from the jewelry 
establishment. As he ran toward the sound 
of the falling glass he saw a boy run from 
the doorway of the store. He caught the 
young man and after a battle subdued him. 
At the station house several diamond 
rings were found on him. The youth had 
used a glass cutter and wet newspapers to 
make a hole in the display window and 
very nearly made good on his attempted 
robbery. When he was arraigned before 
Magistrate Tracy at the Central police 
station he was held without bail for a 
further hearing. 

The property 1219-21-23 Sansom St., op- 
posite their present factory, has been pur- 
chased by Bailey, Banks & Biddle Co., and 
upon the site there will be erected a 12 
story factory building devoted exclusively 
to the manufacture of jewelry and kindred 
articles. The new building will be an ad- 
dition to the Bailey, Banks & Biddle Co.’s 
present factory, which was erected 13 years 
ago, and which was then thought would 
take care of the entire requirements of 
the company for years to come. Fully one- 
half of the building will be devoted to the 
various processes in the manufacture of 
fine stationery and will be one of the most 
completely equipped plants of its kind in the 
world. Another feature of the building will 
be a thoroughly equipped photographic stu- 
dio with north lights in order that the very 
best photographs of articles manufactured 
by the firm may be supplied to the thous- 
ands of patrons residing throughout the 
United States, Canada and South America. 

Constantly increasing business has re- 
sulted in arrangements being completed by 
1.. P. White, wholesale jeweler, to make his 
fifth move since the establishment of the 
buiness in 1885. The business was started 
as a successor to the firm of Hirst, Moore 
& White, in the small rooms of the office 
building at 631 Chestnut St. Shortly af- 
terward the business was removed to 706 
Chestnut St., which building was later pur- 
chased by the Quaker City National Bank. 
This space proved insufficient after a short 
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occupancy, and a third move was made 
to the second floor at the southeast cor- 
ner of 7th and Chestnut Sts. This was 
in a building well known to the jewelry 
trade, in view of the long occupancy on 
the first floor by the old firm of D. F. Con- 
over & Co. Increased demands for floor 
space and accommodations made the next 
move that to the corner of 9th and Chest- 
nut Sts., where a suite of six rooms was 
altered to make proper accommodations for 
the business. After approximately eight 
years stay the increased needs of modern 
accommodations has resulted in closing for 
the third floor of the newly erected 10 
story fireproof Sheridan building, at the 
southeast corner of 9th and Sansom Sts., 
where double passenger elevator capacity, 
separate freight facilities, and an increased 
floer space approximating 50 per cent will 
afford the background for a thoroughly 
modern and uptodate equipment. The 
building is diagonally across from that in 
which at present located, is equally near 
the centre of the wholesale jewelry and 
optical interests of this city, and fully 
as convenient to all railroad terminals and 
the ferries. The new place will be occu- 
pied before the end of May, but a definite 
date for removal is not fully determined. 








Lancaster, Pa. 





TRADE CONDITIONS. 


While trade among the local jewelers is not 
booming, they are very well satisfied with exist- 
ing conditions. Compared with the same period 
of last year, business shows up much better and 
business generally is expected to be good here 
this Spring. The big Pennsylvania Iron Works, 
idle several years, has just resumed operations, 
and this means a lot of money turned over every 
two weeks to a class of men who believe in keep- 
ing it circulating. 





Robert E. Miller, of the Hamilton Watch 
Co., and wife are home from their wedding 
trip, spent in Japan. 

William Jennings Fraser, Lincoln, Pa., 
and Phares F. Brenner, Safe Harbor, Pa., 
were among the jewelers who lately visited 
Lancaster. 

Benjamin Lichtenstein in recovering 
from injuries received by falling partially 
through an opening in the floor of the N. 
Queen St. store he is soon to move into. 
For over a week he was unable to use his 
left arm. 

F. C. Beckwith, treasurer of the Hamil- 
ton Watch Co., and J. Fred. Seuer, a direc- 
tor of that company, are among the 37 
prominent citizens who constitute the Citi- 
zens committee in charge of a movement 
here to raise $10,000 for the Boy Scouts. 

Frank Riley, late a student of the Ezra F. 
Bowman Technical School, a son of Dr. 
Franklin L. Riley, president of Washington 
and Lee University, of Lexington, Va., has 
left the school and enlisted in the United 
States Marine Corps. His idea is to seek 
a lieutenant’s commission. 

G. William Reisner, manufacturing 
jeweler, has _ received orders for 300 
14-karat gold service pins for the Stand- 
ard Oil Co., for its employes. They are 
finished with a blue and white enameled 
background. He has also received an or- 
der for 75 club buttons for the San Jose 
Club, Toledo, O. 
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August Loch has returned from a trip 
to Florida. 

William Heeren, of Heeren Bros. & Co., 
leaves next week for California, where he 
will spend the next two months. 

A. I. DeRoy and family have gone to 
Florida, where they will remain for the 
rest of the Winter and part of the early 
Spring. 

J. Loughrey Roberts, of the John M. 
Roberts & Son Co., has returned from 
Atlantic City, but is by no means in condi- 
tion to give all of his attention to the store. 
He has been ill now for nearly two months. 

Merchants from out of town here last 
week buying goods included L. V. Herps, 
Verona; David Kleine McKeesport; A. 
Friedman, East Pittsburgh; W. L. Phil- 
lips, New Brighton, and M. E. Noble, East 
Liverpool. 

One day last week a Pittsburgh house 
inserted an advertisement in the daily news- 
papers offering to repair and re-silver mesh 
bags at the rate of $1 each. The result 
was that in three days 700 were brought 
to the establishment. 

S. Simon, manager of the jewelry depart- 
ment of the Rosenbaum Co., left last Mon- 
day for New York and other eastern points 
on a buying trip. This house has declared 
a quarterly dividend of one and_ three- 
quarters per cent. on the preferred stock. 

The annual statement of the Kaufmann 
Department Stores showed net profits of 
$1,021,000 for the year. The total sales 
were slightly in excess of $13,000,000. This 
house has perhaps the largest jewelry de- 
partment of any department store in Pitts- 
burgh, and carries a full line of goods. 

Quite a demand is noted here for gold 
plated American flags and patriotic emblems 
in general. Local establishments have been 
ordering quite a number of them. Large 
business concerns also have started to give 
them away as souvenirs, and it looks as 
though a very large trade will be developed. 

Steps are being taken here to bring the 
next convention of the Advertising Clubs 
of America to Pittsburgh, for it will attract 
15,000 visitors. The Chamber of Com- 
merce is behind the movement. The 
Chamber has a convention fund, for the 
bringing of large numbers of persons to 
this city. 

Arrangements are going forward for the 
Jewelers’ 24-Karat Club banquet to be held 
next month in the William Penn Hotel. It 
is promised that there will be some real 
surprises as to speakers. It will be a Stag 
affair. One of the most prominent mem- 
bers of the jewelry trade will be here to 
relate some of the early reminiscences of 
Pittsburgh, but his identity is being kept a 
secret for the present. 

O. Federbusch, Fairmont, W. Va., was in 
Pittsburgh last week, and announced that 
he will move his business from that city 
to Clairton, Pa. In speaking of this change, 
Mr. Federbusch, who had been in business 
for two years at Fairmont, told THe 
JEWELERS’ CIRCULAR representative’ that 
about 15,000 foreigners were employed in 
the coal mining and other industries of his 
district, and that about 80 per cent. of 
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them had left because of laws regarding the 
sale of liquor. 

J. Alexander Hardy, of the Hardy & 
Hayes Co., is still giving some of his time 
to the collection of a $1,000,000 fund for 
the Young Men’s Christian Association, 
which has nearly reached the goal. Mr. 
Hardy last week obtained a subscription 
for $1,000 from a friend, which is not the 
only large one he has managed to get. 

It has been definitely decided what towns 
will be visited by the Chamber of Com- 
merce trade boosters who will make a trip 
May 15 to 18, in which the trade will be 
strongly represented. The tentative sched- 
ule calls for the following stops: Union- 
town, Pa.; Morgantown, Fairmont, Frag- 
ton, Salem, West Union, Pennsboro, Park- 
ersburg, all in West Virginia; Marietta, 
O.; New Sistersville and Wheeling, W. 
Va., and Washington, Pa., in the order 
named. The purpose of the tour is only 
a social business call, but is conducted on 
the most dignified business lines possible. 

Late on the afternoon of Feb. 26, John 
Bain, jeweler of this city, was robbed of a 
watch worth $20. The man who is said to 
have taken the timepiece entered the store 
on the day of the robbery and asked to be 
shown some watches. While looking at the 
assortment he dropped one of the time- 
pieces and smashed the crystal. He apolo- 
gized and offered to pay for the damage, bur 
the clerk who was attending to him told 
him to return and see the proprietor. Late 
in the afternoon he came back to the store, 
but Mr. Bain refused to allow the man to 
pay for a new crystal. While in the store 
the second time the man also looked over 
some diamond rings and started to leave, 
saying that he would return with his sister 
the next day. The proprietor at the same 
time turned to attend to another customer. 
Before leaving, however, he took the watch 
which he had damaged from the clerk, say- 
ing he would return it to Mr. Bain, wno 
was in another part of the store, but in- 
stead walked out. The timepiece is octagon 
shaped, has a gold dial, an Illinois case ana 
an Elgin movement. The man is described 
as being between 35 and 40 years old, stand- 
ing five feet eight inches tall, and weighing 
about 170 pounds. 











M. A. Hoffstadt, of Hoffstadt-Berson 
& Co., is at Columbus looking after the 
interests of the firm. 

The Leavitt Jewelry Co., with offices in 
the Nicholas biulding, is being removed to 
Detroit, where the concern’s store will be 
located at 29 Grand River, W. 

H. B. Stone and Frank Butterworth are 
both happier men than they have been for 
some time. Mr. Butterworth, who left the 
jewelry store of Mr. Stone a few months 
ago to open up a repair shop for himself 
in West Toledo, recently closed his shop 
and returned to the bench at the Stone 
store in the Wedgewood building. Mr. But- 
terworth had been connected with this in- 
stitution for several years. “Frank’s glad 
to get back and I am glad to have him and 
so everybody is happy,” is the way the story 
was told by Mr. Stone. 
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The J. J. Freeman Co.’s store, 307 Summit 
St., has been in existence for just 40 years 
and this week celebrated its ruby anniver. 
sary. The occasion was celebrated by giy- 
ing a special discount sale for a week, be- 
ginning with Thursday, March 1, which Was 
the date of the birth of the business. Beau- 
tiful floral offerings were received and every 
effort made to assure President Freeman 
that his efforts to give Toledo a real metro- 
politan jewelry store have been appreci- 
ated. Mr. Freeman says he started in bysi- 
ness 40 years ago with just $80 as Capital. 
Today he is the head of one of the finest 
jewelry concerns in the middle west. 








Atlanta, Ga. 





J. Knapp of the Moultrie Jewelry Co., 
Moultrie, Ga., after attending the optom- 
etry examination in Macon Feb. 26, visited 
local jobbers. 


Nat Ullman of Nat Kaiser & Co., is 
spending a short vacation in New York 
city. Before returning he visited Washing- 
ton for the inauguration of the President. 

J. T. Coleman, who recently left Ham- 
rick’s, Carrollton, Ga., to open an estab- 
lishment, has returned to Carrollton and is 
back again with WHamrick’s, 42 Public 
Square. 

J. E. Sancton, whose home is in Old 
Town, Me., and who was recently in the 
employ of J. G. Buseman, Philadelphia, Pa., 
has accepted a position with M. F. Doering, 
Anniston, Ala. 

Among the buyers here from out of town 
last week were: J. M. Murray, of Murray 
Jewelry Co., Marietta; D. S. Shelton, Ball- 
ground; H. S. Banta, Newman; J. C. Mor- 
rison, Gainesville; H. J. Garrison, Winder. 

Samuel T. A. Loftis, president and gen- 
eral manager of Loftis Bros. & Co., dia- 
mond merchants and importers, with 
headquarters in Chicago, is in Atlanta su- 
perintending the opening of a branch store 
of the company at 5 S. Broad St., this 
city, the old location of the Cole Jewelry 
Co. This jewelry concern has bought the 
entire assets of the Cole company, fix- 
tures, stocks, accounts, etc., and opened 
the store at 5 South Broad St. 

Eugene V. Haynes Co.’s store on White- 
hall St. is being torn down to make room 
for the J. P. Allen Co.’s new department 
store. The Haynes company recently sold 
the remainder of their lease on the store 
for $25,000, sold their stock at auction and 
have moved the show cases and fixtures 
to temporary quarters at 78 Peachtree St. 
until their new store, now under construc- 
tion at the corner of Peachtree St. and 
Aubusn Ave. is completed. They expect 
to occupy the new store about May l. 

R. F. and E. W. Paddison, for several 
years the leading jewelers of Albany, Ga., 
have sold out their entire stock and fix- 
tures to W. D. Osborne and H. E. Dierks 
of this city, who will take over the store 
March 1. W. D. Osborne and H. E. 
Dierks were connected with the Tdeums 
Jewelry Co., 19 S. Broad St. Mr. Osborne 
is the son-in-law of W. J. Tieums and Mr. 
Dierks is the son of David Dierks, a 
jeweler at Columbus, Ga. Both are prac- 
tical, energetic men. A very successful 
future is predicted for the new enterprise. 
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A $10 Charge Slip Is as Important as a Ten-Dollar Bill, 
and Is Much More Apt to Be Lost. 





By Donald R. Donley, Chicago. 














NE of the cleverest little business sermons 
O that I have seen for some time consists of 
two pictures. ; 

One picture shows a bill hook on which hangs 
a lot of five and ten dollar bills, with the wording 


under it: 
“Vou wouldn’t take care of your money 
in this way.” 
The other picture shows a similar bill hook 
hung full of charge and C. O. D. bills. Under it 


is the legend: 
“Why do you keep your valuable charge 


records like this?” 


The more you think of these pictures the more 
you recognize the truth of the sermon preached. 
‘Inventive genius has provided modern means 
for safeguarding a merchant’s coin and currency, 
even to the point of recording each transaction of 
each clerk who has access to the cash register. 

But, until now, the still larger leaks that come 
from carelessness in handling charge accounts 
have not been adequately provided against. 

A charge slip for ten dollars against a customer 
is worth ten dollars, because, if the evidence of 
indebtedness is lost, the chances are that the 
money will be lost. 

Yet merchants and small manufacturers who 
sell on credit are woefully careless with their 
charge business. 

Why is it that, of two merchants with apparent- 
ly equal prospects of success and equally equipped 
with brains and business experience, one builds up 
a good business and makes money, while the other, 
after struggling along for months or maybe years, 
fails? 

My experience as a banker supplies the answer, 
that in almost every case where an honest, ex- 
perienced, industrious merchant fails it is because 
he robs himself of his profits through lax methods 
- of handling his charge accounts. Indeed, it is al- 
most axiomatic that any merchant, to prosper, 
must be careful with his credit business, 

In making commercial loans the first questions 
I ask an applicant for a loan concern his charge 
accounts. If he can answer me at once, I know 
that he is in close touch with his business, de- 
serves consideration and is entitled to a hearing 
as he at least knows what he is talking about. 

If he shows ignorance of the details of this vital 
part of his business, his application is politely re- 
fused. ; 

The merchant who is satisfied with approximate 
totals—his own, or his bookkeeper’s—is a poor 
risk and invariably on checking up a failure the 
receivers find the great majority of such credit 
accounts to be worthless. 


A TYPICAL CASE, 


I remember one case of a merchant in a 
western town who was reputed wealthy but who 
suddenly failed, and when the receivers went 
through his books they found $85,000 of worth- 
less accounts which the merchant had been carry- 
ing as good and collectable. 

These losses had two principal causes: credit 
risks that were bad from the start, and risks that 
may have been good originally but were allowed 
to lie so long that they became uncollectable for 
various reasons, 

How much more that merchant lost by forget- 
ting to charge altogether, nobody will ever know. 

And no one will ever arrive at even an ap- 
proximate estimate of what it cost him to keep his 
charge slips on spindles on an open desk, where 
they could be tampered with or destroyed either 
hy debtor customers or tempted clerks. 


A REMEDY IS AT HAND. 


Now a new credit file that I have just seen 
will put a stop to all three of these serious forms 
of leaks. 

It really takes the place of both a day book and 
ledger, and the only “posting” that is done is the 
writing of the charge slip, of which the customer 
gets the carbon copy, and the filing of the original 
copy in this unique device, 


The file is divided into two compartments, an 
open one in front, and, back of that, a locked 
compartment with a plate glass top. 

The act of pulling forward the vertical guides 
in the front compartment does three things: 


1. It rings a bell. 
2. It registers a serial number. 


It opens the corresponding guides in the 
locked file so that the clerk can look through 
the glass top and see the previous charge 
slip of the customer, which is filed in such 
a way that the name and the total amount 
of indebtedness are exposed. 

The clerk files the original sales slip under the 
customer’s name in the front or day-book com- 
partment, and each night the proprietor or his 
delegated authority unlocks the glass covered rear 
compartment and transfers the daily charges to 
the proper locations in the permanent, or “ledger’’ 
file. 

DOES MANY USEFUL THINGS. 


The information locked under glass serves two 
purposes: First, a private mark, made by the 
proprietor or credit man, may tell the clerk that 
no further credit should be extended to that cus- 
tomer without his personal O. K. 

Second, the clerk enters on the customer’s bill 
the amount carried forward plus the amount of 
the customer’s current purchase, the customer be- 
ing handed the duplicate sales slip embodying this 
information. 

It may be said, in passing, that this act of re- 
minding the customer of his full indebtedness 
each time he makes a purchase is calculated to 
prevent disputes and to speed up liberal payments 
on account. 

But, to my mind, the major function of this 
new credit-file is to compel the filing of all charge 
and C, O. D. slips in a safe place where they can- 
not be mislaid, altered or destroyed. 

Equally important is the fact that this file shows 
the proprietor of any business in a graphic way, 
each evening, exactly the extent and condition of 
his credit business. 


PRIME CAUSES OF FAILURE. 


My experience as a banker and public account- 
ant convince me that 50 per cent. of the mer- 
chants who fail, fail through extending more 
credit than their capital warrants. 

They are blindly ignorant of the fact that far 
too many of their charge customers are not worthy 
of the credit extended. Careless habits of book- 
keeping and filing are fatal to any business. 

It is true, also, that most merchants get into 
deep water because they don’t realize how much 
outstanding credit business they have upon their 
books until it is too late to save themselves. 

This new credit file not only tells them the 
general condition of their credit business, but the 
actual status of each charge or C. O. D. account, 
as well as the amounts paid on account each day 
by each customer. 

Its general adoption will greatly reduce the per- 
centage of failure of retail merchants and small 
manufacturers. 


The Demand for Watches and Clocks 


in India 











Not long since an article appeared in one 

of our weekly magazines in which the 
statement was made, that American goods 
could not be sold in Mohammedan markets 
if there was attached thereto, picture trade- 
marks which represented in the form of a 
drawing, anything made by God. It de- 
velops that this statement is not warranted 
by the facts, for instance, investigations 
show that in the cotton goods department of 
one of the largest importing firms in India, 
they are carrying hundreds of brands, any 
one of which, would have come under the 
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prohibition before referred to. Included in 
this trade-mark, was one which was the 
picture representing a cock crowing and a 
rising sun which is a ticket used in a very 
popular line of cotton goods which is most 
widely sold among the Mohammedans in 
northern India and this particular trade- 
mark is one which was referred to in the 
magazine article as particularly objection- 
able. 

According to an article which recently 
appeared in one of our weekly magazines, 
American clock and watch manufacturers 
were attempting to rush in foreign markets 
without due consideration of the restrictions 
surrounding those markets. Especially was 
it stated that alarm clocks with figures 
were absolutely valueless. 

An investigation shows that while there 
may be some element of truth in the state- 
ment that a clock fancier or collector would 
probably not care if all of his clocks did 
not keep good time but, to use this as the 
basis for the assertion that the natives do 
not buy watches and clocks because they 
keep good time but because they are noisy is 
foolish. There is a demand in India for 
alarm clocks and watches and for those 
which strike or chime on the hour or quarter 
hour. This is not very different to re- 
quirements of our own trade. 

Another requirement of the indian trade 
is for radium dial watches which have 
luminous numerals. These also are in use 
among our own trade 

It may be interesting to know that the 
imports of watches and clocks into India, 
amount to over $800,000 annually and the 
bulk of this trade is not with the fanciers 
or collectors but with the average natives 
who possess an article like a watch or clock 
because of its usefulness. 








Trade Gossip. 


The H. Morton Co., Broadway at 14th 
St., Oakland, Cal., has requested that the 
trade be notified that Harry Morton, sta- 
tioner, 1121 Washington St., Oakland, Cal., 
who has been requesting manufacturers and 
jobbers to send catalogues and price lists of 
their wares has no connection with the 
H. Morton Co. nor is he the H. Morton 
who recently retired from that concern. 





One of the most talked of exhibits at the 
recent automobile show in the San Fran- 
cisco Municipal Auditorium was the Ham- 
ilton multimeter, displayed and manufac- 
tured by the Hamilton Corporation of Lan- 
caster, Pa., the makers of the Hamilton 
watch. This new instrument is a combina- 
tion efficiency expert and economy regula- 
tor. It is a speedometer which gives 13 
distinct readings, all pertaining to service 
being obtained from a motor car and in- 
cludes besides ordinary car speed, trip 
mileage and season mileage indications, 
mileage recorders for each separate tire and 
the two spare tires, gasoline consumption, 
oil consumption and indicators giving warn- 
ings of the necessary adjustments, cleaning 
and other details essential on new cars at 
the end of the first 500 and 1,000 miles. 
These records are obtained by moving an 
adjustable bezel ring until the indication 
desired is opposite the device used for set- 
ting the record. The desired record ap- 
pears on the dial of the instrument. 
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Five Years’ Insurance 


Against cost of changes in time requirements makes 
South Bend Studebaker Railroad Watches easier to sell 
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ERE is a new talking point, an extra service are making remarkable timekeeping records every- 
you can offer your railroad man prospect. where. 
_ Tell him that no matter what changes in time Like all South Bend Watches, they are sold at 
requirements may be made either on his present the same standard retail prices everywhere. 


° road or any to which he may transfer within five Furnished in the following grades: 
years from the time he purchases the watch, you No. 329, 18 size, 21 jewel, retailing at $28.00 
will guarantee to furnish him a watch that will No. 323, 18 size, 17 jewel, retailing at $24.00 
pass inspection without further cost. ; : No. 229, 16 size, 21 jewel, retailing at $40.00 
Then make good on your promise by selling him No. 223, 16 size, 17 jewel, retailing at $28.00 
a “Studebaker” model South Bend Watch, the only 





In addition to the above we offer a special rail- 


watch that carries this special insurance feature. - ~y 
.% wl goin aN road watch No. 227, 16 size, 21 jewels, retailing at 


This is not only a very valuable feature for the 
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railroad man but it shows the absolute confidence 
of the manufacturers that no better railroad watch 
can be built. 

Thousands of them are in service—they pass in- 
spection on every railroad system in America and 


South Bend Watche 


Write for specimen five-year insurance certificate mentioned 





on South Bend Railroad Watches. 


above and full information 


$30.00, which does not have the five year insurance 
feature but is an especially good value at its price 
and a big seller throughout the United States. 


SOUTH BEND WATCH COMPANY 


17 Studebaker St. South Bend, Indiana. 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tur 
JEWELERS’ Circutar regarding any advantageous 
device or plan which they are utilizing in con- 










nection with their business. 














How a Clerk 


May Become 
Salesman 


By J. Strang. 





a lop-Notch 

















Part I. 


wat qualities must a clerk have in 
order to become a top-notch sales- 
man? 

This is a question that is very easy. to 
answer in a partial or superficial manner, 
and that is the way it usually is answered 
by those of whom it is asked, simply because 
to give a complete, comprehensive answer— 
an answer that covers the question—re- 
quires time and thought, and, on top of 
that, wide and successful selling experience. 

First, what is a topnotch salesman? 

He is one who does full justice to both his 
customers and his employers, or comes just 
about as near it as is humanly possible. 

He does full justice to his customers by 
selling them, without misrepresentation, all 
the goods they can use, of the grades best 
suited to their use, at prices satisfactory to 
his employer; and he does full justice to 
his employer by selling to just as many 
customers, in the manner denoted above, as 
possible. 

I submit that definition of a top-notch 
salesman as a model both for clarity and 
brevity. 

Now, that we’re down to bedrock, we can 
begin to construct our theory of what quali- 
ties a salesman must possess to become a 
top-notcher. 

Most of these qualities will occur to you 
at once. Probably many very mediocre 
salesmen could without much effort name 
them all. They are: 


Honesty. 

Knowledge of goods. 
Personality. 
Self-confidence. 
Education. 

Ambition. 


AMS wn = 


_ Those qualities are set down practically 
in the order of their importance; at any 
rate, in the order in which they can be taken 
up most conveniently, one at a time, and 
explained. 

Lest I be accused, right at the outset, of 
making this list too short, I wish to say that 
under the above headings come health, 





good appearance, enthusiasm, tact, courtesy, 
cheerfulness, cool-headedness, adroitness, 
loyalty, energy, concentration, tenacity, etc., 
each of which is properly a sub-head of one 
of the above main heads. 

1. Honesty. 

Be honest with your customer, your em- 
ployer and yourself. 

Be honest with your customer by telling 
him the truth, misrepresenting nothing, 
evading nothing—just like the Golden Rule 
says. 

Be honest with your employer by repre- 
senting his interests just as intelligently, 
energetically, enthusiastically and constantly 
as you possibly can; faithful in all things at 
all times. 

Be honest with yourself by refusing to be 
dishonest, faithless or anything but square— 
especially avoiding dishonest employers and 
their dishonest goods and methods. 

You are dishonest with yourself when you 
are not honest with your employer and cus- 
tomers, because you are injuring yourself, 
stealing from your chance of success. You 
may get away with it easily enough many 
times, but every dishonest act hurts your 
character, lessens your self-esteem, weak- 
ens your self-control, increases your chance 
of eventual demotion, and, perhaps, dis- 
grace. 

You may have in abundance all the other 
necessary qualifications to success, yet go 
down and out through some small, dishonest 
act that you persuaded yourself wasn’t of 
much consequence and, anyway, wouldn’t be 
discovered. 

Don’t take a chance. Be free from the 
damper that a guilty conscience always puts 
on enthusiasm, self-esteem, self-confidence 
and self-content. 

But we must go beyond misrepresentation 
and cheating in defining dishonesty. 

You are dishonest with both yourself and 
your employer every time you neglect an 
opportunity to learn more of your business 
and the goods you sell; every time you pass 
up a chance to sell as many things as you 
can in addition to the goods called for; 
every time you fail through some oversight 


or fault of your own to feel fit and trim in 
the morning; every time you begin a day’s 
work without a clean shave and clean linen, 

2. Knowledge of goods, 

Know the goods, cellar to ceiling, inside 
and out. Get this knowledge from every 
angle—comparative prices, quality, utility, 
all the weak as well as the good points. 

This knowledge is necessary. To have it 
is to be able to talk better and more con- 
vincingly and to answer questions sensibly. 
It will help you gain the respect and confi- 
dence of the customer and your employer. 
It will add to your self-confidence, for there 
is nothing that will put a salesman at his 
ease more than knowing his business. 

Moreover, no knowledge is ever wasted. 
It is all a part of your equipment in life 
and in getting the most both of enjoyment 
and of profit out of life. Even the process 
of storing away facts is developing both 
brain and business instinct. 

I’ve seen many a sale lost through the 
salesman’s inability to answer some ques- 
tion put to him. The buyer dislikes a man 
who doesn’t know his business. He resents 
your presumption in advising him what to 
do when it is evident that you don’t know 
what you are talking about. The bad effect 
will not wear off for weeks, and he may 
remember it all his life. 

The facts, and all the facts, are especially 
essential in calling the attention of a cus- 
tomer to something other than what he 
came in to buy. Here you have to build the 
desire for the article before you can sell it. 
Here is where real salesmanship comes into 
play. You’ve got to chain the customer’s 
attention right at the start by getting down 
to business and talking fact—things that you 
know to be fact, and that neither he nor 
anyone else can disprove. If facts won’t 
interest the customer, he isn’t ready to buy - 
the article. If you can’t give him the facts, 


all of them, in all their relations to his needs 
and the article’s utility and dependability, 
you have little chance of selling him at that 
time, and may spoil your chance of ever 
selling him. 

(To be continued.) 
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Practical System of Accounting Devised 
by an Ohio Jeweler 


Described Expressly for The Jewelers’ Circular by Walter Engard. . 











(Continued from technical issue of Feb. 7.) 

ITH our DAILY RECORD OF EX- 
PENSES, LOSSES and GAINS we 

are able to keep an accurate record of all 
expenses, etc. Under the heading of “Ex- 
penses” we have our expenses divided into 
nine separate accounts, keeping us posted 
on just what we are spending our money 
for, and also lets us know just how much 
we are spending for each expense, and 


retail price was entered in the column 
“Total Selling Price,” under the heading 
of “Selling Price” on line marked “Bal- 
ance Forward.” Then each day the cost 
and retail price of all articles purchased 
as taken from the “Stock” and “Purchas- 
ing” tickets is entered in the column 
marked “Purchases” under both headings, 
the cost of purchases under heading 
“COST” and the retail price under head- 








chandise sold during the four months, and 
by taking the entire retail price of stock on 
hand from the amount as shown by the 
total selling price column, gives us the 
amount the goods sold should have sold 
for. This amount plus the gains and minus 
the losses should equal the total amount of 
sales for the four months. The difference 
between the cost of merchandise sold and 
the selling price which it should have 


Daily Record of Sxpenses, Losses and Gains 


Salaries 


Monday 


Saturday 
For 


Saturday 


should any one certain expense grow larger 
than what we think it should, we can tell 
it and try to cut down that particular ex- 
pense, each one being entered in the correct 
column as provided. 


Under the heading of LOSSES all the 
losses are recorded as shown by the loss 
tickets each day. Under the heading of 
GAINS all gains are entered as shown by 
the gain tickets each day. 


Now with our DAILY RECORD OF 
STOCK form we are able to know just 
what our per cent of gross profit is aver- 
aging, and what the retail value of our 
stock is each day, etc. In starting this sys- 
tem of accounts we first took an inventory, 
getting both the cost and retail price of 
the stock on hand. The cost as shown by 
the inventory was entered in the “Total 
Cost” column, under the heading “Cost” on 
the line marked “Balance Forward.” The 





EXPENSES 


Taxes Light 
Delivery and and 
Insurance Heat 





ing “Selling Price.” Each of these amounts 
is added to the total amount for the pre- 
ceding day and entered in the total amount 
column provided under both headings. The 
total amount is carried forward every day 
until the time of the next inventory, and 
as we take inventory every four months, 
this amount is carried forward until that 
time. When totaled for the four months it 
gives us the cost of all merchandise pur- 
chased during that time, including stock on 
hand at the beginning of the four months, 
also the amount that stock should have 
brought us had it all been sold and sold 
at the price intended on the stock ticket 
when it was entered. Then by taking our 
second inventory at the end of the four 
months, taking both the cost and the retail 
price as before, and then by taking the 
cost of goods now on hand from the total 
amount as shown by the “Total Cost” 
column, gives us the exact cost of mer- 


Wrapping 


Advertising Drayage 


Expenses 


Form No. 2.—SHOWING DAILY RECORD OF 
brought, plus the gains and minus all losses 
and expenses, should be the actual net 
profit for the four months. If this amount 
does not correspond with the actual net 
profit, if it should be larger than the 
amount we actually received, then the dif- 
ference occurs through forgotten charges 
or stolen goods. THESE TWO FIGURES 
SHOULD AND WILL CORRESPOND 
IF EVERYTHING IS RIGHT. 

In taking inventory all goods are taken 
at what they actually cost and not their 
market value, for all advances and declines 
have been entered as losses and gains. 

You will also notice that our system, will 
show us just what our per cent of gross 
profit is running each day. This is done by 
entering under the heading of “Gross 
Profit” the total cost as shown by the total 
selling price column, subtracting the cost 
from the selling prices giving us the gross 
profit; this amount is entered in the “Gross 
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Storekeeping Department. 


—————————— 
Profit” column; this amount represents the 
total gross profit that will be made on all 
goods purchased to date, including goods 
on hand at start. By dividing the amount 
of gross profit by the total selling price 
will give us the per cent of gross profit as 
it is running from day to day. With this 
system we are able to set a figure which we 
wish to represent the per cent of gross 
profit we wish to make and can tell each 
day just how we are succeeding. Under 
the old system we had no way of telling 
just what our per cent of gross profit was 
running until we took our inventory at 
the end of the four months. Now should 
our per cent of gross profit drop below the 
figure set we can, by putting some special 
efforts on the more profitable articles, bring” 


it back to normal. 











For Honth of 


Total 
Expense 


Bad 
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Depreciation 


approximate value at cost. To illustrate, 
let us say that our stock record showed us 
that the retail value of our stock today 
was $15,000.00 and that our per cent of 
profit was running 3344%, and we wish to 
know the approximate cost of that stock, 
we take 334%4% of $15,000.00, which is $5,- 
000.00, and deducting that amount from 
$15,000.00 we find that the approximate 
value at cost is $10,000.00. Under the head- 
ing of “Net Profit” we enter the amount 
of gross profit, as shown by the “Gross 
Profit” column, and the total amount of 
losses and expenses, and then this amount 
is subtracted from the total gross profit, 
and the remainder is entered in the column 
marked “Balance Gross Profit.” In the 
next column is entered the total gains, and 
this is added to the balance gross profit 
and entered in the “Net Profit” column, 
and this amount represents the net profit 
that should have been made on all goods 





LOSSES 


Spoiled and 
Damaged Total 
Goods 


Discounts 


EXPENSES, LOSSES AND GAINS FOR THE MONTH. 


With this system we also can tell the re- 
tail value of stock and the stock on hand 
at the end of each day. In the column 
marked “Selling Price of Stock” under 
heading “Stock on Hand” is entered the 
total selling price, as shown by the total 
selling price column under heading “Sell- 
ing Price” plus the gains and minus the 
losses. In the column marked “Sales” is 
entered the total sales for the day. Then 
this amount (total sales) is subtracted from 
the amount in the preceding column, giving 
the retail value of stock on hand at the 
end of the day; this is entered in the 
column marked “Balance Stock on Hand,” 
keeping us posted on the value of our stock 
from day to day. 

To find the approximate value of that 
stock at cost we take the per cent of gross 
profit, as shown by the “Per Cent Column,” 
and deduct this amount from the balance 
of stock on hand and this will give us the 


purchased to date, including goods on hand 
at the time of starting. This amount is 
carried forward each month, and at the 
end of the four months this amount minus 
gross profit the goods on hand at the end 
of the four months should make, should be 
the actual net profit for the four months. 
The net profit as carried forward each day 
does not represent the net profit for that 
day nor up to that time, for we may have 
sold up to that time the more profitable 
articles, yet it would have been based upon 
the average per cent of gross profit, but it 
is merely carried forward as a record. 
This system may seem rather compli- 
cated at first glance, but it is a very simple 
and easily operated system when _thor- 
oughly understood and put into use. It 
gives us every detail of our business with- 
out any great effort, and in a very handy 
and accurate form. If we choose we could 
take an inventory each month and tell at 
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the end of that time the exact condition 
of our business. 

Any merchant who is running his busi- 
ness without an accurate system of ac- 
counts can find no better one than this one, 
and it can be put into use at a very small 
expense, and will prove worth many times 
its cost to any merchant. 








Japanese Enterprise 





paras. this year, is putting into force its 

first honest advertising law. This law, 
by the way, was brought about by the Japa- 
nese Tourist Bureau, an organization of 
Japanese business men who are interested 
in promoting and encouraging travel in 
the Orient. | 

Japanese merchants were quick to see the 
possibilities of trade with American and 
Ienglish tourists and to realize that Ameri- 
cans, especially, were good spenders; so 
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every important store and factory in the 
larger cities of Japan put up signs written 
in English. Every Japanese merchant car- 
ries in the pocket of his silk kimono a 
double column dictionary containing Jap- 
anese words with their meanings in English. 
Some of the signs, as a result, are fine ex- ° 
amples of what not to do, although some of 
them carry more or less of a “punch”—if 
Oriental insidiousness could be so termed. 

The following sign appeared over the 
door of a Tokio factory: 

Hstanc Fuyune Carpet Factory 
Wholesale—All Kinds of Woolen Carpets 
With Japanese Color—We Are Trust- 
ed With Your Order. 


—Associated Advertising. 








George A. Balter has opened a jewelry 
store in Room 603 Ashton building, Rock- 
ford, IIl. 
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Storekeeping Departnient. 








Ten Commandments of 
Advertising 


RANK STOCKDALE, secretary of the 
National Education Committee of the 

Associated Advertising Clubs, uses a chart 
in his lectures to business men which he has 
entitled the “Ten Commandments of Adver- 
tising,” which were prepared particularly 
for retailers. The “commandments” are as 
follows: 

1—Thou shalt first play square with every 
man. 

2—Thou shalt seek to make customers— 
not merely sales. 

3—Thou shalt know thy merchandise. 

4—Thou shalt shun generalities and tell 
the news of thy business. 


The 





Day Day 
of of 


Week Purchases 


Month 


5—Thou shalt not eternally cry “bargain” 
in the market place. 

6—Thou shalt neither choose nor abuse 
thy competitors. 

7—Thou shalt know of a verity who reads 
they message and consult with those who 
sell thee space. 

8—Thou shalt change thy copy regularly 
and often. 

9—Thou shalt advertise the goods that 
produce profits. 

10—Thou shalt not imitate—be thyself. 

—Associated Advertising. 





Paying the Price for Success 





=p eee! in salesmanship means courage, 
determination, wise thinking and keep- 
ing eternally at it, with patience, good humor 
and earnest, untiring energy. It is abso- 


lutely guaranteed, if the individual will but 
pay the price in time, concentration, devo- 
tion and effort. 


It is hoped that this brief 


THE 





JEWELERS’ 


presentation of the vital principles of real 
salesmanship, the illumination of a quarter 
of a century of close business experience, 
may be helpful and inspiring. As principles, 
they are eternally true, because rooted in 
human nature they are of value to the in- 
dividual only as he masters them and ap- 
plies them constantly to the problems before 
him in his day-by-day living and experience. 
—Hardware Age. 





Borrowing 





ON’T be afraid to borrow a good idea 

from the other fellow. If you have brains 
and imagination, even if he is in a different 
line you may be able to give it a twist to 
make it especially applicable to your busi- 
ness. Some of the world’s most notable 
achievements have been attained in this way. 
Many an inventor has been blessed by pos- 
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Selling the Customer What He Ought 
to Have 





By FRepeRicK Hair in System. 
so ONT try to sell your customer what 

you think he ought to have,” I read 
the other day, and | take issue, the more go 
since the statement was made in one of the 
best articles on salesmanship that I have 
read in recent years; and bad advice is dan- 
gerous in proportion to the goodness of the 
company it keeps. 

The writer may have intended to say, 
“The customer is doing the buying, don't. 
try to do it for him.” That is good counsel: 
you must not dictate. But to say that you 
shall simply let the customer “go it blind,” 
is to say that you shall deprive him of your 
best services. 

A year or two ago [ wanted a ready-made 
suit, a suit that would stand hard wear on 


Selling Price 


Form No. 3—SHOWING THE DAILY AVERAGE GROSS PROFIT AND RETAIL VALUE 


terity for doing it, and Shakespeare’s genius 
was revealed when he improved upon the 
works of other authors. Investing another’s 
idea with your personality is not cribbing; 
it’s borrowing and paying back with inter- 
est.—IJnland Storekeeper. 





When we take on a new clerk, we try to 
arrange things so that he can have a few 
weeks in the store before he actually waits 
on any customers. The plan is followed, 
even though he comes to us from some 
other store. During the time that he is 
learning our stock and our methods, I try 
to spend as much time with him as I pos- 
sibly can. We talk over various ways and 
means of improving his ability to increase 
our trade. When the training time is 
over, we find that the man usually enjoys 
his work more than he otherwise would, 
and the impression on the customers is a lot 
better than formerly.—IJnland Storekeeper. 





railway trains and might then be worn a 
month at a world exposition. The salesman 
picked one out and it did not please me; ! 
told him so. Then a woman interested in 
the sort of suits I wear told me that I was 
wrong—so I bought it. It proved exactly 
the thing, absolutely serviceable. The man 
who sold it to me was thereafter inscribed 
on my list of “salesman preferred.” 

On the other hand, I once bought a mack- 
intosh and had my own way about it. The 
salesman suggested a better garment but 
did not urge it, did not even point out the 
ways in which it was better than the one I 
had chosen and, as long as that coat lasted 
(which was not long), I regretted that he 








had not been more insistent. , 

Charles Morgan, who for the past two 
months en studying watch making 
in a college for jewelers at Peoria, II, 
has returned Three Rivers, Mich. 
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When cash on hand will permit he takes 
advantages of cash discounts on purchases. 
He figures his profits on the selling price. 
For some years he has kept systematic ac- 
count of the cost of doing business. and 
hence the following tabulation, taken from 
his books, is interesting and authentic: 





A Retailer’s Startling Expressions 





Written expressly for The Jewelers’ Circular. 























| 
ge hapeneenaite himself most emphatically have found nationally priced articles very ee 27% 
ED aikswosinaktanaoe med iu aoe 29 % 
in commendation of the campaign of unprofitable, and do not feature them un- ee a eee 30 % 
research upon which THE JEWELERS’ Circu- less they will command a larger margin of BOND ce ccscnsdcsscresentidesed sehen 33 % 
° ° bP ] 1911 ecceoeeec eee eee ee eee eseeseeseee® 35 % 
Lak has entered, one of the foremost men profit than our cost of doing business,” he i ainbeabeaatpebaymste inset bel C56 oe 373%4% 
in the business in San Diego, Cal., spoke _ said. | SEL it eineveeudeewinkunnieeneae 4514 % 
very freely and very frankly when very inti- | He declared that it would be unjust to + » inhabit cis 
mate questions concerning his establishment the average dealer whose field is limited to 





ask him to sell merchandise at a profit that 
would be satisfactory to very large retailers 
who do a greater volume of business where 
the field is unlimited and the cost low. As 
the volume of business has increased so has 


and its business were put to him. 

He prefaced his replies by saying that the 
jewelry business as it is conducted today is 
not very profitable, on account of the high 
cost of doing business and the fact that 


He keeps a perpetual inventory of stock, 
which is checked up semi-annually. Dealer 
helps, outside of letter inserts, according to 
this jeweler, are an absolute waste, and they 
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Selling 
Plus Gains 


Per Cent. 
Gross Profit of 


Balance 
Gross Profit 


Gains Net Profit 
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Gross Profit 


on Hand Expenses 





OF THE STOCK EACH DAY. THE INFORMATION GIVEN IS COMPREHENSIVE. 


some manufacturers advertise the resale or 
retail prices to the consumer through na- 
tional advertising mediums. 

“The manufacturer,” said he, “is not in a 
position to put the resale price on his com- 
modity when he is not in a position to know 
how much it costs the dealer to do business. 
The services exacted by the consumer from 
the dealer is out of proportion to the mar- 
gin of profit allowed by the manufacturer 
on the resale price. It is true the manufac- 
turer may be able to protect himself on his 
lines from price cutting, but it is the honest 
dealer who is his direct customer, to whom 
he must look for the payment of his mer- 
chandise, and he should make a legitimate 
profit or go broke.” 

Continuing, he said he was against the 
Stevens bill, for he considers it inconsistent 
because there is such a variance in condi- 
tions in different localities that it would be 
impossible for a manufacturer to make a 
uniform resale price on his output that 
would meet the requirements of all. “We 


the cost of doing business, but the margin 
of profit has either remained stationary or 
has decreased. How long under these con- 
ditions can a dealer last? “When we all 
know the true cost and conditions perhaps 
we can find a remedy,” he remarked. 

This dealer has been in business continu- 
ously for 37 years, the first 16 in Ohio and 
the last 21 in California. He started with 
little or no capital, and a lack of experience, 
but with honesty as a foundation, upon 
which he built with enthusiasm and indus- 
try, until he has reached his present success. 

He declared that, while less harmful gen- 
erally than 10 years ago, mail order houses 
and department stores are more harmful to 
the small retailer than to the larger one. 

An enthusiastic advocate of newspaper 
advertising, this jeweler uses 5,000 inches a 
year at a cost of $2,500. He uses this 
medium to build up his watch repairing 
department, too. Social stationery and the 
optical department are considered his best 
side lines. 


are either set aside or thrown into the 
waste-basket. The only time circular let- 
ters are sent out is when certain articles 
are featured. However, a catalogue is 
mailed out every year, Dec. 1, as a stimulus 
to holiday trade. 

He sells on approved credit rating, but 
does no installment business. His gross 
sales one week in November, when this 
article was written, show a decrease of 
eight per cent. over the same period of the 
previous year. 

In his establishment are employed four 
watchmakers, one engraver, three jewelers, 
two opticians, six sales people, one book- 
keeper, one stock clerk, one janitor, he be- 
ing the owner and sole stockholder. 

Direct lighting is used in the store. Win- 
dow displays are changed every two or three 
days, and his windows are of generous size. 
Much is spent in the line of decorations. 
In his newspaper advertising he changes his 
copy every other day. He makes special 

(Continued on page 138.) 
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Business Building Through Correspondence 





Problems of the Average Retailer — Making Every Letter a Sales-letter — Constructive 
Hints from an Expert in Commercial Correspondence. 











through correspondence. 


pense. 


New York. 


problems. 








To the retailer this problem is of growing importance. 


Mr. Hotchkiss and the Business Training Corporation have consented t 
the Course. We may not all be Smiths, but certainly a good many of us will feel a genuine sympathy for Smith and his problems, having passed 
through the same stage of the game—not so long ago, perhaps—ourselves. 


EDITORIAL NOTE.—Of the problems which nearly every business man faces today one of the biggest is that of BUSINESS BUILDING 
thre As a result of competition and of the rapid development of the past few years, many business situations that our fathers 
insisted could only be handled by PERSONAL CONTACT are now being handled by letter even more effectively than before and with less ex- 


How can I make my routine letters sales-builders? How can I select my account and 
yet retain the good will of my delinquent customer? How can I make adjustments—overcome antagonism and bring the reader of my letter into 
my own open, friendly attitude? Your own experience will add 50 questions to these three. 

George Burton Hotchkiss, head of the Department of Business English in New York University School of Commerce, Accounts and Finance, 
has recently organized and is now directing a “Course in Business English,”’ published by the Business Training Corporation of 185 Madison Ave., 
Mr. Hotchkiss and his associates in the direction of the Course have combined in the 12 Study-Units the results, not only of their 
intensive study of English and its relation to every day business problems, but also of their broad, practical experience in handling these same 


More training—practical training is the answer. 


o our publishing the first chapter, taken from the first Study-Unit of 


_ 
— 
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(Continued from technical issue of Feb. 7.) 

66 } greys are a lot of other reasons, but 

just now I simply want to have you 
remember that Mr. Peck of Philadelphia is 
a good friend of ours. We want to keep 
him a friend and we can do it if we simply 
write him frankly and courteously, in a 
simple, conversational way. Now let me 
see what you can do.” 

Smith went out and the general man- 
ager called other correspondents in one by 
one. For some he had words of praise; 
to all he gave frank but kindly criticism. 
Upon all he impressed the idea that every 
letter was a sales letter—that the corres- 
pondence was a mighty important link in 
the marketing chain and must not be a 
weak one. And he made them all promise 
to write-in simple, straight-from-the- 
shoulder language with no words that 
might not be used in conversation. 

Later Smith laid upon the desk his re- 
vised letter. It read: 

Dear Sir: 


We have received your letter of September 
14, and have given it careful attention. We are 
very sorry to state that the style of union suit 
you describe is no longer manufactured by us, 


and, as we have exclusive ownership of the 
patent, it is not manufactured by any other 
company. 


Our -present garments are of the same grade 
of material and are of a superior design, which 
has superseded the old one. We believe you 
would find them very satisfactory. 

You can probably obtain these garments from 
your regular dealer. If not, the enclosed list 
of dealers in Philadelphia all stock them. 

Trusting that this will be satisfactory to you, 
we remain, 

Very truly yours, 
WASHINGTON KwnitTING MILLs, 
Per J. P. Smith. 

“That is much better,” said the general 
manager. “You have caught the _ idea. 
There are one or two things I might criti- 
cize, however. 

“You have used the word ‘state’ where 
‘say’ would be more conversational. ‘Manu- 
factured’ is not so conversational as ‘made.’ 
Then the word ‘superseded’ need not have 
been used; it would have been better to be 
on the safe side and say that the new de- 
sign has taken the place of the old one. 

“But these are after all small details. In 
the main, your language is conversational 
—certainly a great improvement over the 
old worn-out, hackneyed phrases that fill 
the letter you wrote yesterday. 


Every Letter a Sales Letter 


“Now, let’s go into this problem a little 
deeper,” said the general manager. “Just 
what are we trying to do? We are try- 
ing, first of all, to sell the Washington 
Knitting Mills—to make Mr. Peck feel 
our courteous service and be glad that he 
is dealing with us. In the second place, 
we are trying to make him satisfied to take 
our present style of garment instead of 
the old one which we cannot supply. Note 
that I do not say we are trying to sell 
him our present style. I want him to be 
satisfied to buy them; I want to make him 
a buyer. , 

“Why did Mr. Peck like the old model? 
Not for convenience; we discarded shoulder 
buttoning because it was inconvenient to 
the majority of people. He liked that 
style of garment because there was no 
opening along the front and consequently 
the chest was well-protected. Our pres- 
ent styles all provide for a very wide over- 
lapping where the garments are buttoned. 
Our double-breasted style, moreover, pro- 
vides for extra thickness over the chest. 
Very likely this one would appeal to him 
especially and might be suggested. 

“Then your tone should be such as to 
please Mr. Peck—not overeffusive but cor- 
dial. 

“IT have dictated a letter that I believe 
would serve the purpose. Here it is.” 
The letter the general manager handed 
over to Smith read as follows: 


Dear Sir: 

It naturally pleases us to learn directly from 
one of our old customers that our underwear 
has given him complete satisfaction, as is shown 
in your letter of September 14. We thank you 
for your commendation and for the opportunity 
of serving you again. 

When we produced our shoulder-buttoning 
union suit we felt it was a distinct advance over 
anything then made. It gave unusual protec- 
tion to the chest and avoided the possibility of 
opening down the front. 

There was, however, one disadvantage. The 
shoulder-buttoning was a little less convenient for 
most people. So we tried to improve the gar- 
ment still further. All our garments are now 
made in the regular front-buttoning style, but they 
are so constructed that there is an absolutely 
tight closing. 

Our double-breasted model has the additional 
advantage of providing extra thickness over the 
chest. We believe you would like this garment 


even better than you did the old shoulder-but- 
toning type. ; 


If your regular dealer does not have our gar. 
ments, he can secure them for you, or you can 
obtain them from one of our regular dealers—g 
list of whom is enclosed. 


Very cordially yours, 
WASHINGTON KNITTING MILLs. 


When Smith had finished reading the 
letter he turned to the general manager 
enthusiastically. 

“That certainly is a great letter,” he 
admitted. “It makes the reader feel that 
somebody in the Washington Knitting 
Mills is interested in him and his problem, 
and it helps him to solve it. Then it 
makes it easy for him to get the garment. 
But there is one question I want to ask 
you.” 

“Go ahead,” said the general manager, 
with eagerness. 

“Well, then,” said Smith, “I want to 
ask you if you don’t think this letter is a 
little too long. I have always undestood 
that a business letter should be brief. Be- 
sides it takes longer to write a letter like 
that. If I tried to do it with every letter, 
I couldn’t get my work out during the 
business day. What I want to know is 
whether you think this kind of letter is 
practical in a business house.” 

“That is a fair question,” said the gen- 
eral manager. “I agree with you that busi- 
ness English is a practical matter and has 
to be judged by practical standards. You 
can apply the test of efficiency to it if you 
want to. You want to get a favorable re 
sponse from your reader and you want to 
do it with the least possible expenditure of 
time, effort and money. ‘Maximum results 
at minimum expenditure’ is a good test of 
business English. But there are two sides 
to your question. 


Efficiency in Letter Writing 


“Let us take the reader’s side first— 
‘readers first’ is always a principle to be 
observed in our correspondence. This let- 
ter is not too long for Mr. Peck, because 
he is interested. Of course no letter 
should be verbose, but if it is curt it will 
fail to make a pleasant impression upon 
the reader who has asked for personal at- 
tention. You need to give him all the in- 
formation he asks for, and if possible, a 


little more.” 
(To be continued.) 
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Practical Publicity for the Retailer. 








Written expressly for The Jewelers’ Circular by Robert Francis Nattan. 
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March Methods 


ARCH’S birthstone, the aquamarine, is 
exceptionally beautiful and just glows 
with the winsome colors of the sea. An 
inexpensive and neat little folder might be 
issued with profit, illustrating jewelry set 
with this stone. Rings, la Vallieres and 
brooches would show up especially well if 
illustrated by clean cut half-tones. Three 
pieces would be enough to _ illustrate, 
choosing an attractive article from each of 
the above mentioned lines. A folder about 
three inches wide and 6 inches long is of 
convenient size. Use a light blue tint for a 
background for the cover page, printing the 
title “Aquamarine,” the firm name and 
trade-mark, if you have one, in black. As 
a border for the text on the inside pages, 
a light blue tint with white interlines would 
be very attractive. 
The following copy was used by an enter- 
prising jewelry firm some time ago with 
‘good results: 


Those born in March are fortunate in 
being able to wear as their birthstone a 
most charming gem—the aquamarine. 

This stone 1s a variety of Beryl and is 
identical with the emerald in composition 
and hardness—in fact, everything but its 
color, which ranges from a delicate bluish- 
green to a charming greenish-blue. 

The gem is found in Siberia, India and 
Brazil, and also in various localities in our 
own country, notably in North Carolina. 

The aquamarine was a favorite during 
the Middle Ages and to it were reputed 
many charming qualities. It was believed 
to give its wearer deep insight and fore- 
sight, to induce sleep and to compose the 
heart. It was indeed called the “sweet 
tempered” stone. In the English Crown 
there is an aquamarine, an allusion prob- 
ably to its magic power. 

The gem is very popular today, and 
mounted in designs in platinum with dia- 
monds it is most beautiful. We have a very 
full selection of rings, pendants and other 
pieces, of which many were designed and 
made in our own shops and cannot be 
duplicated. 

The range of price is so large that it 
allows purchases to be made of inexpensive 
as well as more elaborate jewelry. 

We also have some remarkably fine large 
aquamarines on display which we would 
be glad to have you inspect. 

Aquamarines beautifully mounted at the 
following range of prices: 


Pendants, in gold........... $5.00 to $60.00 
Pendants in platinum....... 18.00 to 200.00 
Rings, in gold...............5.00 to 25.00 


Rings, in platinum.......... 40.00 to 85.00 
Brooches, in gold........... 20.00 to 50.00 
Brooches, in platinum....... 75.00 to 300.00 
Scarf Pins, in platinum...... 15.00 to 50.00 
Scarf Pins, in gold.......... 5.00 to 25.00 


Our designers are at your service for the 
mounting of gems in special designs. 

This gem harmonizes beautifully with 
certain shades of fabric as might be demon- 
strated effectively in the show window. 
Place a new style of waist or gown on a 
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church admission cards, etc. There are 
special forms of phraseology for invitations 
to a wedding taking place at a hotel or 
hall, to a wedding extended by the pro- 
spective bride and bridegroom themselves, 
for a reception and breakfast card, for an 
invitation to a reception following a church 
wedding, for an invitation to a breakfast 
following a church wedding, for church 
admission cards, for wedding announce- 
ments issued by the bride and groom per- 
sonally, for the remarriage of a widow, 
and so on. Besides all this, certain infor- 
mation should be given as to the correct 
addressing of envelopes for wedding invi- 
tations and announcements. A booklet of 
this kind will be retained by the ‘recipient 
and consequently will prove good adver- 
tising. 
More Jewelry, Less Gowns 

The following bit of copy, it is clainied, 
has brought excellent results. Its purpose 
is to induce the fair sex to buy jewelry 
trinkets in preference to a large assortment 
of gowns. The gist of the argument is, 
that different pieces of jewelry well chosen 
and appropriately worn make the wearer 





Dressing Better and Spending Less 





O women were talking about 

the high cost of living. One of 
them said she found she couldn’t 
afford to have so many gowns this 
year. The other replied that she 
had discovered a way of dressing 
better with fewer clothes. 


SHE said she had one very good 
but plain gown and she varied 
its appearance by having a number 
of different accessories to go with 
it. Among these were several belts 
with handsome buckles — various 
strings of beads and brooches. 


NSTEAD of changing her gown, 
she changed her jewelry and by 
adding some pretty odds and ends 
of jewelry from time to time she 
managed always to look well and 
never to look quite the same. 


EOPLE forgot that they had seen 
the gown before in admiring the 
new beads or the stunning brooch. 





“And then,” she added, “good jew- 
elry is really an investment. It 
doesn’t wear out and if it goes out 
of style you can have it re-set. I 
would rather have more jewelry and 
fewer clothes—especially when styles 
are changing so rapidly that if you 
have many clothes they get out of 
style before you can possibly out- 
wear them.” 


MANY other women are realizing 
that a large wardrobe is unnec- 
essary if you have a large selection 
of small articles of adornment with’ 
which to vary your appearance. 


COMPREHENSIVE stock of new 

ideas in beads, belts, brooches 
and other ornaments is now on dis- 
play at the Blank Jewelry Co. and 
prices are astonishingly reasonable. 
Those who would,dress better on 
less money are invited to inspect 
these goods. 





| 





bust form. 
lend these to an enterprising jeweler. 


has actually been done, 
seem. 


Boost the Stationery Dept. 


March is the time to boost the stationery 
department, owing to the number of wed- 
It will pay to advertise stationery 
by itself in your newspaper advertising in a 
space of not less than six or seven inches, 


dings. 


single column. 

Distribute small pamphlets 
proper phraseology for wedding invitations, 
announcements, receptions, at-home cards, 


Department stores will gladly 
This 


strange as it may 


giving the 


look always attractively dressed and free 
from that sameness of appearance which 
women particularly want to avoid. This 
copy might be used as a folder, set up 
somewhat as shown, or it might be run in 
the newspaper as a “reader” set in the 
same style of type as the news columns 
without display except the heading, which is 
bolder, with a rule around it. 








A wrist watch, a part of the loot taken 
at the time of the robbery of the E. C. 
Scott jewelry store, Ash and Wayne Sts., 
Piqua, O., last September, has been re- 
turned to Chief of Police Gehle. 
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It’s a Case That Will 
Guide You Right 


Nothing speculative about a WADSWORTH 25-YEAR 
PILOT CASE. The knowledge gained by years of expe- 
rience in case making goes into every one. The very 
name of Wadsworth is a guarantee to dealer and 
consumer. 


P 
lJ Or 


The PILOT is the very best case on the market for the 
money. The profit is there for you and the consumer’s 
satisfaction is a certainty. Ask the man who uses one. 

















Wadsworth Watch Case Co. 


Factory: Dayton, Kentucky 


NEW YORK CHICAGO 
15-17-19 Maiden Lane Columbus Building 
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The Mudge Watch 


Minute Repeater and Automatic Quarter Hour Chime Made by the Inventor of the Lever Escapement 
Described and illustrated expressly for the Jewelers’ Circular by Paul M. Chamberlain, M. E. 





(See illustration on front cover page.) 




















HE mania for collecting is too fre- 
quently scarcely more than a mania 
and even as such, results in bringing to- 
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Fic. 1. 


Underside of top plate. 120 per cent. actual size. 


gether much that otherwise would be lost 
or hidden from the vision of interested 
students. When, however, a_ collector 





Fic. 2. 


Train side of pillar plate. 121 per cent. of actual 


size, 


evolves into a connoisseur and makes his 
collection exhibit a definite plan, the years 
of effort, travel, expense, search and study 
result in a most admirable contribution to 
the knowledge of the arts. 

The watch herewith described is in the 
Willard H. Wheeler collection and is one 
of the most valuable extant. Mr. Wheeler 
has aimed from the beginning of his col- 
lecting, some twenty-five years since, to 
secure examples which would fit into a 
visible history of the watch from its incep- 
tion to the present time. 

















Fic. 3. 


Repeating and striking mechanism. 
actual size. 


108 per cent. 


his plan is grouped in three divisions; 
original unity of case and movement, ex- 
ample of an eminent maker’s work, and 
the exhibit in case or movement, or both, 
of some noteworthy feature of construc- 
tion or embellishment. 

This Mudge watch meets in pre-eminent 
degree, these three requirements; the cases 
were made contemporary with the move- 
ment, the watch was made by the inventor 
of the lever escapement now almost uni- 
versally employed, and there is exhibited 


His analysis of ’ 


one, and perhaps the earliest, example 
of the minute repeater. 

Mr. Wheeler was told by its former 
owner that the watch was made by Mudge 
for Ferdinand VI of Spain, but, unsup- 
ported by proof, the statement does not 


meet his credence as Britten’s reference to 





Fic. 4. 


Repeating mechanism with some parts removed. 
119 per cent. actual size. 


the Ferdinand watch attributes to it, in 
addition to the peculiar features of this 
watch, that of sidereal time indication. 

How many of the carriers of modern 
watches have ever heard the name of the 
man who invented the lever escapement, 
the most important progress, next to the 
application of the hair spring, in the history 
of the watch? 

Thomas Mudge, born at Exeter in 1715, 
apprenticed to Graham in 1729, successor 
to the business on Graham’s death in 1751, 
later taking into partnership, William Dut- 
ton, another of Graham’s apprentices, in- 
vented in 1765 the Lever Escapement, made 
in 1770 a watch with compensation curb 
and in the same year a Lever watch for 
Queen Charlotte, retired to Plymouth in 
1771, was made clock maker to the King 
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V. T. F. Watch Glasses 


STANDARD THE WORLD OVER 


The best for quality. 
The most perfect for finish. 
The most dependable for size. 


Can be bought in every distributing center in the United States 


A Universal 3 in 1 
Gold Solution 


THREE SIZES 
Trial Size, 8 oz., $1.00 Per Bottle 
Pint Size, 16 oz., $1.75 Per Bottle 
Quart Size, 32 oz., $3.00 Per Bottle 
“Caro Green” enough for 1 Pint, $.25 


Roman, Old Rose and English 


FINISHES ALL IN ONE 
Green Finish Produced by Adding 


“CARO GREEN” 



































Hammel, Riglander & Co. 
importers and New York, U.S. A. 


Wholesale Distributors 
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——=y __— This Is the Time 


when quality counts 
in a mainspring 


U.S.R.—The Mainspring of 
Minimum Breakage 


U.S.R.—The Best Main- 
spring at Any Price 







































ONE DOZEN 


(]TEMPERITEO) 


MAIN SPRINGS 
ALL AMERICAN MOVEMENTS | 
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A New Name—an old method. 
The best Steel—drawn, tempered, polished, gauged and finished by hand—not by 
machinery. 


Made by the piece—not by the mile. 
Packed in Individual Rust Proof Envelopes. 
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Hammel, Riglander & Co. 
New York, U. S. A. 
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Tools, Materials, Jewelers’ Supplies, Optical Goods 


When you want Quality, Service, Fair Prices and Liberal Treatment Deal With 


THE E. & J. SWIGART CoO. 


| 099000 0869 OSCOOOS SE 


No. 10 12 14 16 18 20 22 
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High Quality Synthetic and Reconstructed Rubies, Sapphires, Emeralds and White Stones in all Shapes and Sizes. Prices below 
are for Round, Faceted Stones Per Carat, Less 6% Discount for Cash. 









































































COMPARATIVE GOLDEN BLUE ROUND | JAEGER 
DIAMOND SIZE RUBY | PINK YELLOW WHITE FLECTRIC | BLUE 
SIZES HOPE | FMeRalDS | WHITE 
|PerCarat \PerCarat iPerCarat 'PerCarat \PerCarat |PerCarat PerCarat 
1/16 ct 8 to 10 $2.00 | $2.50 | $2.50 | $2.75 | $2.50 | $ .75 
Ve ct 11 to 15 1.85 2.20 2.40 2.50 2.25 75 : $2.50 
4 ct 16 to 20 1.75 2.00 2.20 2.25 2.00 75 2.25 
36 to Yo ct 21 to 25 1.60 | 1.85{/ 210] 220] 1.85/| .75| 2.00 
54 to 1 ct 26 to 30 1.50 1.75 2.10 2.00 1.75 | 75 2.00 
1¥Q to 13% ct 31 to 35 1.40 1.75 2.00 1.75 1.75 75 2.00 
1% to 2% ct 36 to 40 1.40 1.75 2.00 1.75 1.75 75 2.00 























AERATED 


Sanitary Rock- 








ing Guards. 


$9. 


THEY SATISFY 



















ALL PRICES 


6% 
DISCOUNT 


FOR CASH 






































4-row, each, 50c; dozen, $5.75. 


Our E. & J. S. is the finest brush that can be furnished, being made to satisfy the most 
exacting workman. 
graded. Our E. & J. S. brush will outwear from two to three of ordinary makes, from the fact 
that.the bunches of bristles are closely set, as will be seen from the illustration. 


“mat,” and will wear down to the wood. 


THE E. & J. S. NEW EYE GLASS 


USE THE PERFECT E. & J. S. CO. EYE GLASS MOUNTING 





Mounting with Sanitary Rocking 
Guards that automatically conform to 
the shape of the nose. Price, each, 85c; 
per doz., 


SPECIAL SHAPES CUT TO ORDER ON SHORT NOTICE AT 
REASONABLE PRICES 


We also have a Large and Complete stock of Jobbing Stones for general use, 
and Our Prices are the Lowest that can be had for high quality stones. Sold by the 
Dozen or Gress and in Special Assortments. When ordering stones always use Our 
Stone Gauge and state Size, Color and Shape wanted. 





WE CAN FURNISH MASCOT 
EMERALDS 


in antique shape only. Price $3.75 
per carat. They are the nearest that 
can be made to the Natural Emerald 
and are NOT made round. 





THE NEAREST APPROACH TO 
GENUINE DIAMONDS are Jaeger 
Blue White Sapphires. They mount 
up beautifully, are LOW in PRICE 
and readily pass for a Diamond. 





Above prices are for stones in stock 
and subject to change without notice. 














NEW HANDY VICE FOR OPTICIANS 


To hold fingerpiece mountings while fitting screws 


and springs. 
not mar mountings. 


Nickel plated with brass jaw that will 
Price, each, $1.50. 


OUR SPECIAL BRUSH 











THE E. & J. S. WATCHMAKER’S BRUSH No. 18 


In four grades: 


Hard, half-hard, soft and half-soft. 


The bristles are selected from the finest quality of stock, and carefully 


MERCHANTS 
BUILDING 


They will not 


We Specialize in Rush Orders and Optical Work. Give us your Business and we will give you Satisfaction. 


THE E. & J. SWICART CO., 


Cincinnati, Ohio 
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1777, received in 1793 500 pounds re- 
ward from Parliament for his marine time- 
keeper, and died Nov. 14, 1794. Such, in 
brief, is the history of the inventor of the 
Lever Escapement and worthy successor 
of Tompion and Graham, both buried in 
Westminster Abbey, than which, to an Eng- 
lishman, no greater honor can be paid. 


in 


HOROLOGICAL REVIEW AND TECHNICAL DEPARTMENT 


of escapement and capped jewels for es- 
cape wheel and fourth wheel. Close scrut- 
iny, as close as possible in an assembled 
condition, by several watchmakers, familiar 
with the conversion of escapements. 
raised no question as to its originalness. 
The fact, however, that the duplex escape- 
ment, generally attributed to Julien LeRoy 
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balance staff and a portion turned out of 
the potance show a different graining from 
the rest of the gilding, one of the steady 
pins of the potance comes nearer to the 
opening than would have been originally 
designed, shown in Fig. 1. The pinion of 
the escape wheel is not as beautifully fin- 
ished as are the others, (which might have 














The date of making this watch was prob- 
ably between 1751 and the time of change 
of the firm name to Mudge & Dutton, in 
either 1755 or 1759, both of which dates 
are given by F. J. Britten as the beginning 
of the partnership. 

The movement is in perfect condition 
and is original with the possible exception 





’ facts. 











(1686-1759) about 1750, developed in Eng- 
land under the name of Tyrer, who pat- 
ented it in 1782, should be present in a 
watch made so much earlier, left the alter- 
native of Mudge having anticipated Tyrer 
or that it had been substituted. Taking 
down the watch brought to light several 
The opening through top plate for 
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SCALE InN MM. 


been due to repairing) the cap jewels on 
escape wheel and fourth wheel resemble 
later English work in having the capillary 
oiling while the cap stone of balance staff 
in cock and set-in dove-tail piece in potance 
resemble earlier practice. It is the opin- 
ion of the writer that the jeweling of 
fourth wheel and escape wheel and duplex 
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to run. 





LEIMAN BROS.’ 


Polishing Dust 
Collector 


A POWERFUL Suction at each hood. 

It COLLECTS the dust. 

Your shop is CLEAN. 

Your Sweeps returns are MORE valuable. 
You get the outfit complete as shown all ready 





ti 














EASY RUNNING— ECONOMICAL—EFFICIENT “* <A741° 





LEIMAN BROS.’ 











OUTFIT 


A polishing dust collector 
A drill press 

A pressure blower 

A furnace 

A sand blast 

An Ingot Mould 

A blow pipe 

A motor 


ALL IN ONE. Operates from electric light. 


Ball bearing shaft—easy running—not expensive. 





COMPLETE WORKS 














WORK BENCHES 


Any carpenter could make a 
work bench, but he can’t give 
you all the,conveniences sug- 
gested by over 20 years’ ex- 
perience, nor lumber sea- 
soned as this is. 






fe Experienced factory men 
““rwseeo Rnow what that means 


STRONG 
AND 8IGIX 


GET CATALOG No. 62 





DRILL 
PRESS 





SENSITIVE 
the only drill press for fine, 
accurate work. We special- 


ize on only one model—re- 
sult—just the right one. 


You can’t do good work 
without a good machine 


GET CATALOG No. 63 . 
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LEIMAN BROS. tos cinustie st, NEWARK NJ 


WE ALSO MANUFACTURE MACHINERY FOR COMPLETE SHOPS-—Catalog No, 153 
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ment were later additions, although 
suite conceivably, added by Mudge him- 
self, The original escapement could not 
have been a verge owing to structural limi- 
tations, but may have been a_ cylinder. 
There is standing out from the potance post 
a pin which suggests its original use as 
a banking device, but its position is not 
consistent with either cylinder or duplex. 
The balance is of steel. The arrangement 
of the movement train is quite plainly 
shown in Fig. 2. The barrel, fusee, center, 
third, fourth and escape wheels are seen in 
regular order. At the left is the arbor of 
the repeating ratchet wheel, the spring hav- 
ing been removed with the top plate which 
carries stationary drums for it and the 
spring for the strike driver seen at 9. The 
governing train for the repeater is seen 
terminating at the free pinion at the top, 
the hour and quarter. hammers are seen in 
close proximity. The striking train is seen 
at the lower right hand, terminating in a 
fly projecting through the pillar plate. 
The cover page illustration shows the ex- 
terior of the cases and dial. The middle 
and first cases are of fine gold and also the 
decorations of the outer case its frame 
being of brass cut away where the pierced 
carving is applied, surrounded by shagreen, 
a leather from the crupper of a horse made 
rough by pressing in hard round seeds and 
when dried stained with copper filings, and 
sal-ammoniac giving a beautiful shade of 
green. The inner and middle case are 
carved a jour to permit the sound of the 
bell to be heard. The bell is of a silver like 
metal and screwed at its center to the inner 
case. The outer case is 3” x 19-16”, the 
middle case 25%” x 17-16” and the inner 
case 23%” x 17-16”. The dial is 2” in 
diameter. The cases have no hall marks, 
having been exempt as work of a delicate 
character, but has the case maker’s mark 
in the middle case, “T. C.” in a depressed 
rectangle. Other later marks scratched in 
small figures are ‘“2-12-2,” “12-12-5.” 
“6-3-15,” “8506,” “h un j” and on the bell, 
“EEyAD1745.”. On the striker spring is 
“I. B. Oct. 53,” on the repeater spring “I. 
M. E. C.,” and on the time spring “Beitt- 
heid.” The number engraved on the top 
plate is 407, as shown in the cut of the ex- 
posed movement on the cover page. 


THE REPEATING AND STRIKING MECHANISMS. 


These are illustrated by photographs Figs. 
3, 4 and 5, ‘and line drawing shown in Fig. 
6. The hours, quarters and minutes are 
struck when the pendant is pushed in and 
the hours and quarters are sounded auto- 
matically, being driven by a main spring 
wound at the time of winding the time 
train. The repeating mechanism, entirely 
separate from the striking, is controlled by 
three snails or cams which are driven by 
the main center or minute arbor. The re- 
peating has its motive power in a spiral 
spring which is wound each time by push- 
ing in the pendant. The striking hammers 
are actuated by a ratchet wheel for the 
hours and quarters and a rack for the 
minutes. To follow the exact perform- 
ance, reference must be made to Fig. 6. 
First as to the hours, when the pendant 
is pushed in against the pin A and the lever 
B is swung around the center E and the 
ratchet wheels F, rotated, winding up a 
spiral spring on the arbor of F. As the 


HOROLOGICAL REVIEW AND TECHNICAL DEPARTMENT 


spring unwinds, the twelve teeth on the 
lower ratchet wheel may engage the pallet 
or projection Q_of the Hammer Q’ and 
strike the bell twelve times or as many 
times as teeth are engaged. If the ratchet 
is not wound entirely up fewer teeth are 
brought in to play. The snail G has twelve 
different depths of cam steps and rotates 
once in twelve hours. As the lever B is 
pushed down, the projection on it, B’, comes 
in contact with the snail which in the draw- 
ing is at the hour of 5. The ratchet wheel 
F, thus presents but five teeth for striking 
the hours. In the earlier repeaters annoy- 

















Fie. 5. 
Principal pieces of repeating and striking mechan- 
ism, slightly enlarged. 
ance was experienced by the wearer occa- 
sionally not pushing the pendant in as far 


‘as it would go thus getting fewer hours 


than the real time. Julien LeRoy is cred- 
ited with having invented a contrivance 
to prevent this which is known even to- 
day in repeaters as the “all or nothing 
piece.” Mudge has used for this purpose 
what quite likely was originated by Mat- 
thew Stogden about 1712. The pallets P 
and QO are capable of sliding up and down 
on their arbcrs and when up do not lie in 
the plane of the ratchet wheels, they being 
held up by the prongs of a teeterlike affair 
O which is pivoted on the line O’-O”. At 
the beginning, the latch N holds one side 
of the teeter down, as the pendant is 
pushed in and the ratchet wheel rotated, 
its teeth pass freely under the pallets and 
only when B’ is pressed against the snail 
do the pallets drop down. B’ while car- 


ried by B. is not integral with it, being 
pivoted on it at K, and having a very slight 
swing. When B’ meets the snail, a smail 
pin on it near E moves against M, shown 
dotted, swings it about its pivotal point 
and in turn swings the latch N to the 
right, releasing O and dropping the pallets 
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P and Q, ready to be engaged. For the 
quarter hours there are three large teeth 
on the lower ratchet, following the twelve 
small ones, and three on the upper, all 


shown with black points. These engage the 
pallets P and Q, striking not quite simul- 
taneously, give double strike to indicate the 
quarters and, unless restrained, would give 
three quarters. If but one quarter past the 
hour, the latch N swings back over O lifting 
the striking pallets after the first quarter 
teeth have engaged. This is accomplished 
as follows: When the pendant is pushed in, 
the lever C moves down with the lever B, 
until its projection is stopped by the quar- 
ter snail H, one or more of the three large 
teeth on the extremity of the snail will be 
ready to catch the pallet on N, causing the 
teeter to lift the pallets when B on its re- 
turn picks up and carries with it the lever 
C. The minutes are struck by the pallet 
P through the lever S from the pallet R 
which is oscillated by the rack on the end 
of D which is positioned by the snail J 
having 14 positions for each quarter. The. 
lever D is pulled up by a hook on the end 
of C which catches into a reverse rack at- 
tached to the underside of D. When the 
lever B returns, it engages a pin on the 
under side of C shown in dotted lines just 
above K. C in turn lifts D by means of 
the hook. When C is nearly home, the 
upper end of the hook strikes a pin and 
releases D, dropping it back. On the end 
of C there is in addition to the three-quar- 
ter teeth another tooth.which engages the 
tail of L, which rotates out of the path of 
the minute rack when it shall fall, and at 
the same time throws the right hand branch 
of L to the right of the pin on the teeter 
O which holds R out of the way till the 
latch N unlocks it. When the main lever 
B comes home it engages M’ locking N 
against accidental jarring out of position. 
The interference of striking during repeat- 
ing is prevented by the lever 8 which pre- 
vents striking only when there is pressure 
of the lever C against 8’. 


The automatic quarter hour chiming is 
driven from a main wheel centered at 9 
which drives the ratchet wheel U, which 
works the pallets V and W, operating the 
hammers V’ and W’. At the center of the 
movement on the minute arbor are four 
teeth or pins which engage the lever 7, 
which disengages the pawl 5 and allows 
the rack Y’ to drop as far as the hour snail 
underneath the wheel which carries G will 
permit Y’ to go, and the rack X as far as 
the quarter snail 6 will permit. This re- 
leases the gathering pallet 4, geared eight 
to one with V. The gathering pallet lifts 
first the quarter rack, one tooth at a time, 
the pallets V and W striking in quick suc- 
cession for the quarters and followed -by 
the hours, the pallet W being lifted out of 
the way on its arbor and the pallet V striking 
the hours. In the position shown, the tail 
X’ is at no quarters and X” holds down 
the teeter at Z’, the teeter being pivoted on 
axis 3-3, the extremity Z holding the pallet 
W up from the plane of V. If the quarter 
snail 6 were at the next notch, the teeter 
Z would be down, and after a quarter strike 
the gathering pallet having lifted the quar- 
ter rack X one tooth, its extension X” 
would move on to Z’ depressing it and lift- 


(Continued on page 129.) 
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HOW ABOUT YOUR METAL LOSSES? 


Your way of REFINING 1s faulty; you KNOW it is; your books tell you so; a pennyweight here, a 


pennyweight there—and your profits drop. 


Avoid ALL losses by refining the HOKE way; a pennyweight of platinum is five dollars; an ounce is a 
hundred dollars. How many ounces are you short on last year’s record? 


Refine your green gold, your white gold, your yellow gold and platinum filings by the HOKE method, 
and save all values—gold, platinum and iridium. Easy and simple method; not difficult to learn; ask about 


our Refining System. 


* 2K > *K * °* 


One reason why you should at least TRY the new method 
of platinum melting is 


You Save Money While Trying It 


We lend the outfit free on condition that you buy your 
oxygen of us while using it—and you save 25% to 35%— 
and more. Oxygen delivery stations in all principal cities 
from the Atlantic to the ‘Pacific. Delivery tomorrow—fre- 
quently today. 


The man who has melted platinum with an oxy-hydrogen 

torch will have nothing new to learn, practically, with the 

new outfit. The man who has never melted platinum will 

learn easily. Nothing to it but to get the proper flame, 

just as with your soldering torch. Complete directions 

accompany every outfit. 
Over a hundred New York, Philadelphia, Newark, Boston and 
Baltimore jewelers have thrown out the old, dangerous, cumber- 
some way of melting platinuin after trying out the new Hoke- 
Phoenix Platinum Melters. 


Some of these people have bought; others continue to use under 
our FREE LOAN plan. (Youare not asked to buy till you want to.) 


Use the Hoke-Phoenix for Safety and Saving. Begin Now. Ask 
for Circular about Platinum Melting. 


SAM W. HOKE, Mer., 


Jewelers Technical Advice Co., 
12 JOHN STREET, NEW YORK 


SAVE HALF AN HOUR PER DAY BY USING THE LITTLE HOKE- 
PHOENIX SOLDERING BLOWPIPE. 
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Melting Platinum with the New MHoke-Phoenix Platinum 
Melter, using ordinary gas, with oxygen. 
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3 Guard Action 





Written expressly for The Jewelers’ Circular by L. Cochran. 
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KEN into consideration with a trea- 
T tise of the escapement, guard action 
is allotted a few pointed rules, without par- 
ticular emphasis or stress being placed 
on its importance and relation to the good 
performance of the time piece. Guard ac- 
tion, as it comes from the makers’ hands, 
would endure for ages if not tampered with, 
or distorted in the cleaning or repairing 
process, but, like many other parts of the 
watch, a few trips to the repair department, 
and it may or may not be guard action. 
Many things enter into the adjustment 
of the guard action, and these several dif- 
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ferent features must be taken into con- 
sideration when considering any individual 
timepiece. For instance, the fit of the bal- 
"ance pivots, whether they fit close or have 
slight excess freedom, will determine if 
the guard actidn is close or opened up more 
than usual. Exception may be taken to this 
statement, in that if work is kept up to a 
certain standard there would not be this 
variation, but in answer to that, we only 
have to get down to “brass tacks” and 
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any and all workmen will admit that they 
do not turn out every job as perfect as 
they know how—hence the latitude for 
variation. 

In the cheaper grades of watches, and 
many of the imported kind that are cheaply 
made, more play will be found in the 
fitting of the pivots, and of a necessity more 
play in the fittings of all the parts per- 
taining to the escapement. While in the 
higher grades of both American and for- 
eign makes, the parts are matched up with 
a precision that is a joy to behold. In 
discussing the guard action it is very hard 
to keep strictly to the subject because there 
are so many other points of the escape- 


ment work that depends, and is so: inter- 
twined with the guard action, that it will 
be necessary at times to consider these 
points for clarity. 

It may be well first to get a clear under- 
standing of the purpose of the guard ac- 
tion. It can be defined simply as keeping 
the fork in its proper place. This gives 
rise to the question of what force or agent 
that will tend to displace the fork, which 
is primarily any outside force that gives 
the watch a quick motion or blow. The 
fork is very light and the draw must be 
as light as can be made so that the draw 
will hold the fork to the banks, when it 
only has the weight of the fork as a re- 
sistance. The draw could not be made 
practical if it were so strong that it would 
still hold the fork to the banks even when 
disturbed by an cutside force. This would 
use up too much of the momentum of the 
balance in its swing, also it would cause 
an excessive friction of the roller jewel 
and fork slot. Although there are several 
different kinds of guard actions, as also 
different escapements, we will consider only 
the two most common to the work of the 
repair man, the single and double roller. 


The single roller escapement was the - 


principal kind for many years although the 
double roller has been made for a long 
time, but because of either cheaper con- 
struction or ease of making, the watch fac- 
tories held to the single roller until the 
superiority of the double roller had been 
proven to them to such an extent that they 
are now making even their cheaper grades, 
like the seven-jewel, with a double roller. 

A watch may run well on the rack and 
keep excellent time, but the real test of the 
safety of the guard action is in the carry- 
ing of the timepiece in the pocket. Many 
workmen wonder why a watch runs so well 
on the rack and then stops in a short time 
when given to the owner, or worse still, 
persists in breaking out the roller jewel. 

The “overbanking” of a watch is usually 
due to faulty guard action, although it may 
be caused by bent balance pivots, eccentric 
roller table, staff sprung at the waist or 
a springy guard pin if of the single roller 
type. Before making any alterations in any 
of the parts it is well to determine the 
cause. There is a difference in the horn 
of the fork of the single and double roller. 
The horns are longer in the double roller 
than the single, because the guard roller 
in the double is so much smaller than the 
roller table, consequently the length of time 
the dart is passing through the cresent is 
greater than where the crescent is cut in 
the roller table. 

At the time the guard pin, or the dart, is 
in the crescent or passing hollow, it ceases 
to be a guard action, therefore the guard 
work must be taken up by some other 
agent. This agent is the horn of the fork. 
Many workmen do not seem to understand 
that the horn of the fork has a definite 
use, and it is not uncommon to see a fork 
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with one or both of the horns having been 
filed or mutilated in some manner. The 
inside surfaces of the fork should be as 
smooth and free from imperfections as the 
slot, although they do not come in contact 
with the roller jewel as often as the slot, 
nevertheless, when they do, it is very im- 
portant that there are no rough places to 
catch the roller jewel. 

In planning a test of the correctness of 
the horn of the fork it will be necessary 
to practically outline the setting of the es- 
capement. As a first test, we will assume 
that the roller jewel is set properly in the 
roller table, that is, parallel with the staff, 
leaning neither out or in, and not tipped 
to either side, also with the face squarely 
towards the fork. Close the banking pins 
until the roller jewel will pass through the 
fork, touching either of the horns in its 
travel through. This touch should be very 
light, in fact so light that it will require 
only the touch of the point of a fine broach 
to the balance to move the wheel. Now 
note if the fork touches the horn its full 
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length, or only at the corners of the slot. 
There will be found more forks with the 
roller jewel touching at the slot corner than 
ones that touch first at the tip of the horn. 
While this fault may be taken care of by 
grinding the corners further back, it is 
seldom done, especially in the cheaper 
grades. 

There are two methods of grinding the 


fork, either of which will answer when well 


done. A brass wire slightly smaller in di- 
ameter than the circle described by the 
hollow of the horn, may be charged with 
fine emery and drawn across the offending 
corner like a file. This method has the 
element of hand error as it is rather a deli- 
cate job to keep the wire on the corner 
only; it is liable to deviate and do some 
cutting where it is not needed. Another 
method is to turn a piece of brass to a 
diameter of about the same size as the wire, 
chuck it in the lathe and hold the corner 
of the fork against it while it is revolving. 
This method is not free from the first dan- 
ger, but it reduces the chances, especially 
if the work is done under a lathe glass. 
With the banks still set so that the roller 
jewel just clears out of the fork horns, 
the teeth of the escape wheel should just 
hang on the corner of the stone. Their 
contact should be so light that they could 
be pushed off by touching them with a fine 
broach, 

Now with the above conditions as they 


have been described, the guard pin or dart, 


single or double roller, comes in for at- 
tention. Either of these guard agents 
should rest against their roller with enough 
pressure so they will hold the balance wheel 
in any part of its swing. This pressure 
should not be hard, but enough so the wheel 
can be moved the same as when the roller 
jewel was passing the fork horns, Fig. 1. 
It is easy enough to assume these cundi- 
tions to be as described, but when they do 
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CROWN WATCH GLASSES 


THE STANDARD FOR OVER 50 YEAR 
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QUALITY—FINISH 
CLEAR AND WHITE 
EASIEST TO FIT 
LEAST BREAKAGE 
CORRECT SHAPE AND GAUGE 


SOLD BY JOBBERS IN ALL PARTS OF THE UNITED STATES 


Inquiries addressed to us as to where these high grade glasses may be obtained will 


receive our prompt attention 


SUSSFELD, LORSCH & CO. 90-94 MAIDEN LANE 


IMPORTERS AND WHOLESALE DISTRIBUTERS NEW YORK 
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not answer to the specifications, then the 
next step is to consider what to do. Tak- 
ing first the single roller, we will suppose 
the roller jewel passes the horns, but the 
guard pin presses hard on one side and 
leaves a small space between the ‘pin and 
roller table on the other side. © This shows 
that the hole for the guard pin is not drilled 
‘n the center, or the pin is bent to one 
side. ; 
If the pin is bent to one side, and the 
side of inclination is the one where the ex- 
treme pressure is brought to bear on the 
roller table, it shows that it should be 
straightened up, which will equalize the 
trouble. In case the pin is straight and 
there is a difference in pressure, then the 
pin will have to be bent slightly sidewise. 

This bending should be done close to the 
fork, then bring the part that comes in con- 
tact with the edge of the roller table, ver- 
tical. | 

An excellent plier can be made from some 
discarded small pair, by forming the ends 
like Fig. 2. This plier will be especially 
useful in bending a guard pin either for- 
ward or back. The brass guard pin offers 
a great temptation to some workmen, as 
they sometimes attribute the falling off of 
the motion of the balance when the watch 
is placed on edge, to the brass guard pin 
and they proceed to bend it away from the 
roller table, which is one of the worst 
mistakes they can make. Some of these 
brass guard pins have been in service for 
a long time and for some reason have be- 
come soft and easily bent; whenever such 
a pin is encountered it is far better to drive 
it out of the fork and replace it with a 
new one, than to try to adjust the old one. 

In replacing a guard pin, the process is 
simple and takes less time than one would 
suppose. First—take an old balance staff, 
secure it in a pin vise so that it can be 
used as a punch, then cut off the old guard 
pin and stone it down flush with the sur- 
face of the fork, place the fork on a 
suitable block with a small hole under the 
guard pin and press down on the pin with 
the pivot of the old staff, or if the pivot 
is broken off, with the pointed shoulder of 
the pivot which will usually be small enough 
to push out the old guard pin. Secure a 
piece of brass wire in a pin vise, file down 
to a long taper, then stone it till quite 
smooth, put it in the hole in the fork from 
the under side and cut off so as to have 
about one to two millimeters of wire, ac- 
cording to the length of guard pin wanted. 
Then stone the end off square, moisten the 
pin and hole in the fork with oil, and then 
use the staking tool in pushing it home. 
A light hammer can be used and the guard 
pin may be driven through to its place, but 
it must be used very lightly or a broken 
fork will result. Driving the pin through 
from the under side has the same effect on 
the wire as drawing brass wire through a 
draw plate, it hardens the wire and makes 
it strong. 

The edge of the roller table and the 
guard pin are two parts of a watch that 
often are neglected in the ordinary cleaning 
work. With a small piece of pith, the edge 
of the roller should be cleaned by passing 
the pith around the entire circumference. 
The guard pin can be cleaned nicely by 
whittling a piece of peg wood down to a 
feather edge, Fig. 3., and beginning at the 
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base of the pin, with an upward stroke, 
remove the accumulated dirt. Often a pin 
will cling to a roller table from the dirt 
and gum it has gathered, when by a simple 
stroke with the peg wood it will release 
promptly. With the double roller escape- 
ment it is seldom that the guard dart has 
to be altered, as it will be found to answer 
its requirements on a test unless it has 
been abused. In case it is short and.allows 
a freedom on either side when the roller 
jewel just passes the horns, there is only 
one thing to do, put in a new part. In 
the chéaper grades of watches the end of 
the dart will be found to be cut off with a 
straight cut, but in the higher grades the 
end will be found to be ground out to fit 
the guard roller as in Figs. 4 and 5. 

This grinding or cutting off of the guard 
dart will have to be carefully done and 
it will require a great amount of patience 
and many trials before it is accomplished. 
A score of brass guard pins will need re- 
placing to one dart. 

The crescent or passing hollow, as it is 
sometimes called, must be deep enough to 
allow of the free passing of the guard pin 


‘or dart, but this is so well and accurately 
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taken care of by the makers that it will be 
rare indeed when the workman will have 
to alter this part. When the guard pin or 
dart is passing through this hollow it has 
no guard action whatever and during that 
portion of the swing of the balance the 
fork horns become the guarding agents. 
After these requirements have been met, 
the escapement should respond to the fol- 
lowing: 

Open the banks until the teeth fall off 
the stones, which should allow the roller 
jewel to swing clear of the fork horns, and 
the guard pin or dart clear the guard rol- 
lers. If the hair spring has been removed 
the wheel should swing clear around un- 
til the roller jewel strikes the outside of the 
fork as it lays against the bank and re- 
bound and return with enough momentum 
to unlock the escapement and run on what 
is known as “half time” with a couple of 
turns of the winding stem giving the main 
spring a very low power. 

With this condition the escapement is set 
to drop, but as yet has no “draw,” which 
is next given it by opening the banks about 
as small a part of a turn of the banking 
pin as possible, which will allow the tooth 
of the escape wheel to “slide” or “crawl” 
a slight amount on the locking face of the 
pallet. The slide should be only enough 
that it can be clearly seen with a good eye- 
glass. This slide action carries the fork 
and guard pin away from the roller and 
table, allowing it free entry on its re- 
turn swing, otherwise without this slide, 
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the guard would lay too close to the roller 
table. 

Any roughness or rust whenever found 
on the edge of a roller table or guard rol- 
ler should not only be removed, but also 
polished, as it is absolutely necessary that 
these parts are smooth and free from im- 
perfections. 





With the Horological Vaudevillians 


“Where do they hire girls to make faces ?” 

“In a watch factory.” 

“When is long-hand much quicker than 
short hand?” 

“On a clock.” 

“What is always behind time?” 

“The back of a clock.” 

“When is it difficult to get a watch out 
of your pocket?” 

“When it’s ticking (sticking) there.” 

“When is a pivot not a pivot?” 

‘When it’s a little burred.” 

“Where is Minute St. in this here town ?” 

“Sixty second St.” 

“When is an idea like a clock?” 

“When it strikes one.” 

‘Why is a watch like a river?” 

“Because it never runs along without 
winding.” 

“Why is a-lazy man like a slow watch?” 

“Because they both lose time.” 

“In what case is it not possible to be 
slow but sure?” 

“In the case of a watch.” 

“When is a watch not running?” 

“When it is safe in your pocket.” 

“When is a Grandfather’s clock on the 
stairs dangerous?” 

“When it is running down.” 

“Why do we rarely lose a fob?” 

“Because we always keep a watch on it.” 

(Business of orchestral music and quick 
exit. ) 





The Mudge Watch 


(Continued from page 125.) 











ing the quarter pallet W out of action. The 
lever 8 presses a movable bridge carrying 
one end of a fly which controls the speed 
of the striking train, the movable bridge 
making the fly free to move or not, by the 
depthing of its pinion. 





Why “It Pays to Advertise” 


|= more I think about advertising the 

more I am convinced that every ar- 
ticle produced for the consumption of the 
human race must necessarily be advertised, 
because in almost every instance of pro- 
duction in the present age there is a sur- 
plus in production over what the producer 
can possibly consume. Philadelphia can- 
not utilize all her steel products; Pennsyl- 
vania does not need all the coal she pro- 
duces; the farmer cannot possibly require 
all the products of his acres. We are all 
specialists, none of us is_ self-sufficient. 
We must know much about what the other 
man produces, because we consume his 
products and we are entitled to protection 
in the diffusion of knowledge which re- 
sults in education through advertising.— 
N. C. Kingsbury, vice-president, American 
Telephone and Telegraph Co. 
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HINTS FROM HERPERS 











THE ABOVE DESIGN PRODUCED WITH 
OUR MATERIAL. 


AN INQUIRY BRINGS FULL INFORMATION. 


HERPERS BROS. 
SETTING MAKERS 


18 CRAWFORD ST. NEWARK, N. J. 





Long Cramp Fancy Settings 


Series 41 





Blancard § Zo, lw. 


Gold Settings, Galleries and Findings 


96-98-100 Maiden Lane 
New York City. 
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Oil 
Fulcrum 01 


Absolutely the Highest Grade 
; Lubricant 
" Ever Produced 


For Watches, Clocks 
and Chronometers 


FULCRUM OIL is always “up 
to standard.” Every particle of 
Fulcrum Oil manufactured, is put 
through the most careful and crit- 
ical test by the most expert oil 
specialists in the world, and unless 
it is “up to standard” they will not 
pass it to the shipping department. 

If you are not using Fulcrum Oil, wouldn’t it pay 
you to at least investigate an oil which is given such 
attention? Write your material jobber today. 


WATCH and CLOCK OILS CHRONOMETER OIL 
36c. a Bottle $3.75 per Dozen 50c. a Bottle 


For Sale By All Material Jobbers. 


FULCRUM OIL COMPANY ‘"5"," 
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WEI Y ? 


Yes, why should you give your refinings to us? 
Because—we have been in business for over 30 years, 
Because—we give prompt returns. 

Because—our charges are reasonable. 


AND 


BECAUSE—with our modern methods and equipment 
we are prepared to give you the highest value for your 
material. Wherever there is value we will find the full 
amount of it. 


Our methods are the result of accurate analysis, NOT 
ESTIMATING. Remember our policy—ACCURACY, 
PROMPTNESS and SATISFACTION. 


GOLD, SILVER AND PLATINUM REFINERS 
George M. Baker 91 Page St., Providence, R. I. 
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Jewelers and Metal Workers’ Supplies 


“‘American- uot 


Swiss” Files 


AMERICAN GAS FURNACE CO. 


Gas Blast Furnaces, Heating Machines, 
Pressure Blowers, Fuel Gas Plants 

















Sand Blast 
Price, $20.00 


24 JOHN STRBEET - = = 


AMERICAN-SWISS FILE & TOOL CO. 
NEW YORK 
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[Answers are also solicited from our readers to the questions published on this page.] 
No attention paid to communications unless accompanied by full name and address of the writer. 


Question No. 3464. —Removing Stains 
from ivory.—How can I remove a stain 
from the back of a white ivory mirror 
caused by toilet water? B.S 

Answer.—All toilet water contains al- 
cohol which is a solvent of celluloid and 
hence the stains on the ivory, which gen- 
erally go below the surface. Try the fol- 
lowing: (1) Rub with a soft rag dipped 
in pure grain alcohol, after which, polish 
with French chalk and water and finish- 
ing with “liquid veneer”; (2) Polish the 
marks out with a tripoll uff on the lathe; 
(3 As a last resort, if these fail scrape 
the surface down with an old razor blade, 
then rub with fine sandpaper and polish on 
the lathe with lots of tripoli. Wright’s 
silver cream is also very good for clean- 
ing ivory. Never use a rouge buff when 
polishing. 

OuesTION No. 3465.—To Strengthen 
Gold Pins.—My experience has been that 
when I solder a gold stickpin to any article 
the heat takes all the temper out of the pin 
and when the customer begins to use the 
trinket the pin bends out of shape. Will 
you kindly explain how I can strengthen 
the gold wire after the heat has taken out 
the temper. GC, & ie 

ANSWER:—Gold or brass pins, when 

heated and found to be soft or their temper 
removed, may have the temper regained by 
either hammering, rolling, burnishing or 
even twisting. With pins or flat articles 
this may easily be done. A pin that has 
been softened may be gently hammered, re- 
volving or turning the pin at the same 
time. This will produce once more a hard- 
ened pin. If marks of the hammer are visi- 
ble then very fine emery may be used, fol- 
lowed with fine rouge and a leather buff. Or 
again by gripping the point of the pin ina 
pair of pin tongs a few twists, two or more, 
may be given. This will also restore the 
temper of the pin without injuring it in 
any respect. Care should be exercised, 
however, not to twist the pin off. By test- 
ing the springiness of the pin safe results 
will be assured. 


Question No. 3466.—Hardening Dies.— 
How can I harden steel stationary dies? I 
do not seem to be able to overcome the fire- 
coating on the face and it leaves a “pitted” 
surface. Would appreciate a quick reply 
as I am holding up some dies for further 
information as I do not want to harden 
any more with the results I have been get- 
ting. I have used only soap on the sur- 
face. —R. W. 

Answer.—A good method of hardening 
Steel of such caliber would be to cover the 
article with blacklead or charcoal, heat to 





a red heat, and then plunge into either oil 
or water and temper. If steel be heated too 
much or too often the carbon in the steel 
will be burnt and will show in the form of 
pitted marks, which is probably your 
trouble. In such case it would be useless 
for such a purpose. Soap is a good me- 


dium for retaining the grey color of the > 


steel when hardening, but is not essential. 


Question No. 3467.—Dissolving Silver.— 
I find it very difficult to get my silver dis- 
solved so as to make a solution. I used 2 
ozs. of fine silver and 4 ozs. C. P. nitric acid 
with 2 ozs. distilled water. I also used 
4 ozs. of nitric acid and put it in a glass 
bottle which was tightly corked. It took 
up about two-thirds of the silver m one 
week and then started to crystahize, but ths 
has disappeared. Will you kindly tell me 
the cause of the trouble?—G. E. S. 

ANSWER.—The dissolving of the silver is 
best done by placing in a long-necked Ger- 
man flask and putting on a sand bath. The 
sand bath is made by putting in ordinary 
sand in an iron box or frying pan and heat- 
ing over a fire. A gentle heat will suffice 
and the silver should dissolve in an hour 
or so. Let the acid vapors evaporate off 
until the sediment, which is nitrate of sil- 
ver, practically crystallizes. Should you 
leave stand until cold the crystals are 
easily dissolved in water. 

Question No. 3468.—Clock and Watch 
Oils—Under separate cover I am sending 
you sample of white watch and red clock oil. 
Will you please examine for acid. After I 
have cleaned and oiled a watch with these 
oils it will run slow and erratic and will 
not hold up to time after about two to 
three months. On examination the oil 
seems to be gummy and sticky. I am or- 
dering fresh otl this mail from different 
dealer. There seems to be a sediment left 
in the oil cup after clock oil is all used up. 
—F.E. P. 

ANSWER.—In the issue of June 23, 1915, 
some interesting facts will be found in 
connection with watch and clock oils. To 
test for acid place a little water with the 
oil and shake well; then after water has 
settled carefully draw the water away from 
under the oil by suction. By testing the 
water with a piece of blue litmus paper 
acidity can be traced; if it turns red in 
the water acid is present. Use oil that has 
stood the test of time on the market and 
you cannot be far wrong as to its quality. 
One important factor should be considered, 
and that is that however good the quality 
of the oil may be, the bearings and pivots 
must be scrupulously clean. Unclean 
jewel holes, mainspring or pivots will turn 
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good oil into bad in a very short time, 
which in turn will play havoc with the 
timekeeping of the watech.—F. B. P. 

Question No. 3469.— Simple Plating 
Method.—J/s there some simple way I can 
silverplate copper plates? I want an inex- 
pensive method, as I have only a Kittle 
plating to do.—B. L. T. 

ANSWER.—Dissolve 1 oz. chloride of sil- 
ver in two quarts distilled or rain water 
that has been boiled for half an hour and 
let cool. Add a small piece of cyanide of 
potassium, about the size of a walnut and 
thoroughly stir until dissolved. Now hang 
the copper plate on a hook, made of a 
clean sheet of zinc. Let hang in for a half 
hour and a coating of silver will deposit 
on the plate. This, of course, is a mere 
film and will not stand any buffing or 
wear. The plates before dipping must be 
absolutely clean and smooth. | 

Question No. 3470.—To Polish Ivory 
Without Removing Monogram.—//ij] you 
kindly tell me how to polish ivory without 
removing the monogram? J. top 

ANSWER :—Saturate a piece of cheese- 
cloth with acetic acid and rub article with a 
quick circular motion; after which rub 
briskly with a preparation of the following: 
2 teaspoons of whiting, 1 ounce of acetone, 
4 ounces of wood alcohol, 20 drops of fusel 
oil. After this rub article dry with a soft 
cloth. 

QuesTIon No. 3471.—C. P. Cyanide.— 
We must again ask your advice in making 
a silver solution. We have been unable to 
obtain C. P. cyanide. The best we have 
been able to get is Merck potassium 
cyanide 98/100 per cent marked “For tech- 
nical use.” Wall this suffice for making the 
solution? If it 1s not the best, where can I 
get the C. P. cyanide such as is needed? 

G.. Bes. 

ANSWER:— Merck potassium cyanide 
89/100 per cent-is.C. P. cyanide providing 
the bottle is a new one with the seal un- 
broken when received. Any acid or cyanide 
chemically pure is no longer so when the 
seal is broken and stopper removed, as 
the air is taken up with the various im- 
purities. This, of course, where the bottle 
was kept well corked would amount to 
practically nothing as far as being used in 
a silver solution is concerned. 





Russia’s First Platinum Refining 


Works 


7 HE first platinum refining works in Rus- 

' sia were opened in March last at Eat- 
erinburg, by a mining company in the Nik- 
olo-Pavdinsk district. The platinum refin- 
ing process yields a series of metal of high 
value especially iridium. As long as Rus- 
sian platinum was refined abroad, the value 
of iridium and other precious subsidiary 
metals was mostly lost in Russia.—The 
Brass World. 








Business of Elation 





(To Soubrette)—“Wearing an ankle 
watch, eh?” 

“Yes, and they’re going to be popular 
this year.” 

“Fine! Fine!” 

“What difference does it make to you?” 

“T’m a watch inspector!” 
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LUMA 


MEANS BEST LUMINESCENCE 











The Standardized Radium Luminous Compound 
Made by the original 
American Radium Producers 





“Luma” Dial at night 


Use “LUMA” for YOUR luminous dials and 
obtain the HIGHEST degree of luminescence 





Prices of various grades and method 
of application sent on request 





Radium Chemical Company 
Forbes and Meyran Aves., 


Pittsburgh, U.S. A. 
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HOROLOGY HALL 


IT IS A BIG MISTAKE 


te continue year after year in the same old rut of low 
wage capacity when by the expenditure of a little time 
and money you can put yourself in condition to command 
two and three times your present salary. 


When making your arrangements to improve your con- 
dition, choose the best you can find and. then get busy with 
the process of up-building your capacity as a finished work- 
man of the first order. It is a big mistake to experiment 
with different processes for getting your experience. In- 
vestigate, and investigate thoroughly, before you choose. 
If you have chosen the occupation of a Jeweler, which in- 
cludes Watchwork, Jewelrywork and Engraving, then it will 
pay you to get into the merits of the Horological Depart- 
ment of Bradley Polytechnic Institute, as it is without 
doubt the largest, the best equipped and most successful 
school of this kind in existence, besides being the oldest 
in America. 


Don’t put it off. Get busy and write today for their lat- 
est catalogue. Address: Horological Dept. “C,” Peoria, II. 

















If you want A Good Mainspring 
why not use The Best 


Black Shield Mainsprings 


Per Dozen $1.25 
Per Gross $13.50 


SWARTCHILD & COMPANY 


WORLD’S LARGEST WATCHMAKERS’ AND 
JEWELERS’ SUPPLY HOUSE 


29 E. MADISON ST. CHICAGO, ILL. 











NYES OIL 


for 50 years the Standard Lubricant 
for Watches and Clocks 


Buy of Your Jobber 


Asam ey 




















: 74 and 76 Clifford St., 








= JOHN AUSTIN & SON 


Gold, Silver and Platinum 
Assayers, Refiners and Smetters 


PROVIDENCE, R. I. 


We Do Our Own Smelting 


St. Louis Watchmaking School 


tablished Thirty Y¥: 
If you really know how thevonahie we _——- 
you to fill a good position in a first class 
Store, you would come to see us at once, 
learn the practical work as must be done in & 
first class Jewelry Store. 

Write for our Catalog at once. 
ST. LOUIS WATCHMAKING SCHOOL, St. 




















W. H. Swenarton. 





(Ex-Examiner UH. S$. Patent Office) 
Counsel in Patent Causes 





The Jewelers’ Circular Pub. Ca., 11 John St., New York 


| Trade m M arks of the Jewelry and Kindred Trades | 


2 Rector Street, New York 
Patents Tradee/Darks 
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Hand-Painting on Artificial Ivory 
Practical Points on a Profitable Art 


Drawing on the “Ivory” —The Painting Process—A £pecially Designed Engraving Block— 
Tinting—Burnishing—Color Mixing—The Gravers—How to Embellish Designs 
with Artificial Stones. 


Written Expressly for The Jewelers’ Circular by Geo. A. Banner, Author of “Practical Engraving.” 
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(Continued from technical tssue of Feb. 7.) Dark green, with crimson or orange. Seal Brown—Yellow and violet. 
COLOR SCHEMES. Light green, with rose or violet. Reddish Brown—Brown and pink. 
Light brown, with blue or green. Dark Reddish Brown—Brown and red. 


painting colored letters or monograms 
the color scheme is of great impor- 
tance, for no matter how neatly you may 
have the letter designed, if the color 
scheme is not right your work will be in 
vain. A good rule to follow is that two 
shades of the same color are always good 
taste; then again, such combinations as 
black and gold, purple and gold, blue and 
gold or silver are always in harmony. If 
two colors are desired, choose a bright 
and a sombre color, such as blue and 
brown, green and grey, crimson and black. 
These will be found to give pleasing con- 
trasts and will not jar like mixtures of 





rao. 7. 


purple and orange or blue and _ yellow. 
When using two colors always see that 
they are in harmony and do not clash; if 
in doubt as to a combination try it out 
on a piece of waste ivory. An effective 
letter may be made by painting a circle of 
solid color on a piece of ivory and then 
engraving the letter through the color, 
when you will have a white letter on a 
dark background. This method can also 
be used for border and panel designs with 
great effect and will be of great use when 
ornamenting ivory clock cases: and photo 
frames. 

The designer should know something 
about the harmony of color and hence the 
following table will be of use. 








COLORS THAT HARMONIZE, 





Scarlet, with blue or green. 

Gold or yellow, with blue or violet. 
Violet, with bright green or yellow. 
Blue, with yellow or red. 

Carmine, with green or orange. 
Brown, with blue or red. 

Wine, with yellow or green. 


 Sonorans 
& ENISIALs. 















10 





Rose, with light blue or yellow. SOME EXAMPLES OF MONOGRAMS AND INITIALS. 
Neutral tint, with red or yellow. 

Orange, with violet or blue. RULES FOR MIXING AND BLENDING COLORS. Wine—Purple and magenta. 

Blue grey, with buff or pink. Rose—Diluted magenta. Royal Purple—Magenta and light blue. 


Olive green, with red or orange. Brick Red—Brown and Magenta. French Red—Magenta and flesh. 
Flesh, with blue or dark green. Golden Brown—Yellow and brown. Navy Blue—Purple and blue. 
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experimenting with your sweeps, filings and 
scraps. REMEMBER that we have been refining gold, 
platinum and other precious metals for thirty years and 
by rendering high returns and satisfactory services have built a 
lasting and successful business. 

The high returns which we give is made possible because 
our own manufacturing departments require all the precious 
metals that we refine. : 

Send us your next shipment and be convinced. 


BAKER & CO., INC. 
Refiners aa Sweep Smelters 


Murray and Austin Streets 


NEWARK, N. J.- 


New York Office: GO Church Street 






























REFINERS and SWEEP SMELTERS 


MAIN OFFICES: SMELTING WORKS: 


21 John Street 32-40 Flushing Avenue 
NEW YORK 2 eeked @ ie 4 






















_ National Smelting and Refining Corp. 7 


L. STRASSER, Pres. 


Basen 


| Sweep Smelters-Refiners _ 


| PROMPT RETURNS ae 
PLATINUM — GOLD — - SILVER — BOUGHT AND ‘SOLD oe 


Shit oh 
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Indigo Blue—Violet and blue. 
Plum—Magenta and blue. 
Drab—Yellow and purple. 

Myrtle Green—Blue and green. 
Landscape Green—Blue and yellow. 
Olive Green—Green and pink. 
Bottle Green—Green and blue. 
Light Green—Yellow and green. 
Dark Green—Blue and green. 
Foliage Green—Green and violet. 

















LOOKS ESPECIALLY WELL IN COLOR 


Mauve—Blue and pink. 
Crimson—Black and red. 
Crimson—Red and blue. 
Bronze—Brown and blue. 
Lavender—Pink and blue. 
Garnet—Red and green. 

Old Gold—Brown and yellow. 
Terra Cotta—Pink and brown. 
Maroon—Red and brown. 
Salmon—Orange and red. 
Orange—Red and yellow. 
Gray—Black and white. 


CHAPTER 5. 


ORNAMENTING WITH ARTIFICIAL 
MOTHER OF PEARL, ETC. 


Ornamenting with jewels and pearl is 
another way of decorating ivory which is 
becominz very popular. These stones may 
be obtained from any dealer in jewelers’ 
material. 

The drawing on this page will illustrate 
the way these stones are used. The white 
foil backs may be set in any color of a 
background but the colored stones must 
always be set in a background of the same 
color as the stone. 

To make a design with artificial stones 
in it proceed as follows: First lay out 
the design as already described and out- 
line it with the graver. Then paint the 
colors in solid and make the outlines, 
either gold or silver, sufficiently bold to 
stand up. When this is all dry and hard, 
and not before, the holes may be drilled 
for the stones. For this purpose you will 
require a drill shaped as in Fig 7, and of 
the size of the hole required to hold the 
stone. This is important, as the stones 
must fit snug or else they will not stay 
in. To fasten the stones use celluloid 
cement, dropping it in the hole by means 
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of a pointed stick, press the stone down 
good and tight and allow two hours or 
more to dry. 

Abalone pearl is also used and if the 
thin cut is used it may be cemented on 
the surface without any cutting of the 
ivory, while for jet and coral the ivory 
requires to be cut out to hold it. Artistic 
effects may be had with small shell cameos, 
also coral cameos. These are very effec- 
tive if inlaid on hair ornaments such as 
combs and barrettes, also frames for hand 
bags and umbrella handles. Beautiful 
raised effeéts may be had by piercing out 
a design and then cementing it on to the 
article to be decorated; this method can 
be used to great effect on toilet sets, 
jewel boxes, etc. Photo frames and clock 
cases may be made very pretty by simply 
washing over with large brushfuls of 
color blended into each other. In doing 
this you may use all the colors in the box. 





SHOWING HOW IMITATION STONES MAY BE 
USED 


I have obtained some beautiful and ar- 
tistic effects in this manner which have 
delighted ali who have seen them. 

Different ideas will occur to the worker 
while practicing the art and all kinds of 
little novelties may be made even by chil- 
dren. Celluloid is easy to work with and 
its possibilities are unlimited. I think 
that it could be used to great advantage 
by children in kindergarten, as thin sheet 
celluloid is easy to cut with scissors, does 
not break like cardboard and is more 
lasting. 

FORMULA FOR CELLULOID CEMENT. 

Cut into small pieces some transparent 
celluloid, place in a bottle and add equal 
parts of amyl acetate and c. p. acetone.. 


[THE END.] 








Mrs. Phoebe Gundlack, widow of Henry 
Gundlack, formerly engaged in the jewelry 
business in Brooklyn, died last Thursday 
at her home, 331 Stuyvesant Ave. Funeral 
services were held from her late home, 
after which the body was interred in 
Cypress Hills Cemetery. Mrs. Gundlack 
was born in Portchester, N. Y., and her 
husband was for many years engaged in 
business on Grand St. in the Eastern Dis- 
trict Section of Brooklyn. 
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USING THE MATT DIP 


How to Make, Manipulate and Maintain a 
Matt Dip for Articles Which Will Be 
Subsequently Gold or Silver Plated. 


By Royal F. Clark, in the Metal Record and 
Electroplater. 
THE method of producing a matt sur- 
face upon copper, oreide, brass and 
German silver herein described is one 
which the writer used for a period of five 
consecutive years in a manufacturing 
jewelry factory. The hot matt dip was 
employed on buckles, chains, purse and 
bag initials, fob-pendants, etc., which were 
all made from the metals above mentioned. 
All articles made of solid gold, sterling 
silver and rolled plate (gold-filled) are 
sand-blasted instead of matt dipping. The 
jars which contain the various dips should 
be placed near an exhaust fan and in a 
water tank. A tank of suitable size is 
provided to hold the glazed stoneware jar 
for the matt dip and should have some 
arrangement for heating the water which 
surrounds the jar. If, for example, a jar 
of six or eight gallons’ capacity is to be 
used, and gas for heating it, it will be 
necessary to have a cast iron pot, about 
14 or 16 inches in diameter and 12 or 14 
inches high, to contain the jar. The lat- 
ter may be set upon bricks, so the top will 
extend about four inches above the pot. 

In making the matt dip, take equal quan- 
tities of nitric acid (38 deg.) and sulphuric 
acid (66 deg.). Fill the jar about three- 
quarters full with the acids, and then com- 
mence heating the water surrounding it in 
the iron vessel. Then add gradually dry 
carbonate of zinc, constantly stirring with 
a heavy glass stirring rod, until the thick 
white mass attains the consistency of thick 
sour milk. Avoid inhaling the fumes which 
at all times arise from the matt dip, as 
they are very irritating to the delicate 
membranes of the nostrils. A considerable 
amount of heat of chemical action is gen- 
erated when the zinc carbonate is being 
added, warming up the dip so that it can 
be used at once. Enough zinc should be 
put in to apparently neutralize the acids. 

The next step in the process is to im- 
merse pieces of brass, which have previ- 
ously been passed through the nitric acid 
dip and the bright dip, in the matt dip 
until all effervescence has ceased. Remove 
the pieces and plunge immediately into cold 
water, then pass through the bright dip, 
rinse in cold water and examine to ascer- 
tain whether a coarse or a fine matt has 
been produced. If no matt of any conse- 
quence can be seen, and a fine matt is de- 
sired, add eight ounces of sulphuric acid 
(66 deg.), and stir well. If a coarse matt 
is required, use nitric acid (38 deg.), testing 
as before with the pieces of brass. Always 
stir the matt dip before using, even if sev- 
eral immersions are to be made. After it 
has stood over night, it will be noticed that 
the thick white mass has settled to the bot- 
tom of the jar and the free acid is plainly 
noticeable at the top. Should the dip act 
Sluggish after long use, this acid can be 
siphoned off with a rubber hose, and equal 
parts of new nitric and sulphuric acids 
added which will revive the dip; a little 
zinc carbonate may be also added. 

If the dip is used continually, acid and 
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LEES & SANDERS. 


Customer writes us: “Returns 20% higher 
than any we have had 











elsewhere.” 


SWEEP SMELTERS. 


BIRMINGHAM, ENG. 














aes THE E. HOWARD CLOCK CO. 


E. A. BIGELOW, Treasure 
Weene en St., BOSTON, MASS. 


Meee 373 
+? Se 67 Maiden Lane, NEW State St., CHICAGO. 


MAKE A SPECIALTY OF 
TOWER AND STABLE CLOCKS 


FOR COUNTRY ESTATES 


“oh =«6Below are a few representative names of gentlemen who have our clocks: 





we F. BAKER, Esq. HOWARD GOULD, Baq. 
CONVERSE, Esq. J. R. McLEAN, 

CLARENCE H. MACKAY, Esq. E. F. SEARLES, Esq. 

GEO. W. VANDERBILT, Esq. WM. K. VANDERBILT, Esq. 

THOMAS W. LAWSON, Eaq. DR. LESLIE D. WARD. 


R. &. H. Platinum Works 


| PLATINUM SHEET 
WIRE & TUBING 


Any Shape er Degree of Hardness 


Platinum, Gold and Silver Refiners 














Factory: Perth Amboy, N. J. 














Visual Optics and Sight Testing 


By LIONEL LAURANCE 


The Optical Publishing Comvany 
Price, $2.50 11 John Street, New York 


Main Office: (00 William St., Mew York | 


CRUCIBLSES. 
Jewelers’ Supplies, cua 

Etc, wii 

Established 1850. 


J.&H. BERGE, 


95 John Street, 
NEW YORK. 
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faim HYDRAULIC PRESS WORK 





7”) STEEL DIES, HUBS & STAMPS 


| For Badges, Medals, Buttons, Jewelry, Silverware, 
| etal Novelties. 
Our Steel Knurls, Stamping, Expert Hardening. 


Schoder & Lombard Stamp & DieCo., Inc. 


neal 251-253 Canal Street, New York 








A. ROBINSON & SON 


149 Canal Street, NEW YORK 
Gold, Platinum and Silver bought, refined and for 


sale. Shipments of scrap and sweepings invited. 











Established i880 





I. Wollsicin Co 16 John St., New York 
°9 iC. 16 New Wout: Ive... Mowesti, N. J. 


Shipments of Gold, Siiver SWEEP SMELTERS & REFINERS >." erecr na°Winte |” 


and Piatinum solicited. PROMPT RETURNS MADE for SWEEPS and ALL KINDS OF WASTE CONTAINING PRECIOUS METALS 














ESTABLISHED 1858 


L. LELONG Se BRO. ASSAYERS AND SWEEP SMELTERS 


S. W. Corner Halsey, Marshall and Nevada Streets, NEWARK,N.J. = Gold and Silver Bullion FOR THE TRADE 


GOLD AND SILVER REFINERS 


Prompt attention given to SMELTING 








Seamless Platinum Tubing ; } 
Os e 9800) 


any shape. Plate and wire 
in any hardness. 


WS Pa Our New York Office : 
aK We CHARLES ENGELHARD 





Refiners, Assayers. 





30 Church Street 
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' sinc should be added each morning, which 
will help to heat and replenish it. When 
matt dipping German silver and copper, 
an excess of sulphuric acid must be em- 
ployed, while for brass and oreide the nitric 
acid should predominate. 

Should the articles have a scale on their 
surfaces, a hot sulphuric pickle must be 
used first to remove this. They are then 
‘mmersed in nitric acid, rinsed, bright 
dipped, rinsed and put in the matt dip 
until all effervescence has ceased. Do not 


agitate the articles, but hold them per- . 


fectly still and keep them apart, as far as 
possible. Very often the dip penetrates the 
metal to a considerable depth, and two or 
three immersions in the bright dip are 
needed to bring out the rich velvety ap- 
pearance so much desired; and it may be 
necessary to pass them through the nitric 
acid first, then into the bright dip. 

The plater should use discretion when 
manipulating the dips. In the case of ar- 
ticles that are to be gold-plated, after com- 
ing from the bright dip, the work should 
be rinsed in clean water, passed through a 
cyanide dip, rinsed again, and plated in a 
warm bright brass solution for a minute 
or two. This seems to neutralize the acid 
which has penetrated the pores of the 
metal and also prepares the surface for 
the subsequent gold plating. Articles can 
be brushed on a circular scratch-brush 
wheel having crimped brass wire, then re- 
turned to the gold solution for final finish- 
ing. 

Articles that are to be _ silver-plated 
should be nickel-plated for a short period 
before being put-’in the silver solution. 
After silver plating they are _ scratch 
brushed, using a crimped steel wire circular 
brush, then finished according to any of 
the various silver finishes which need a 
satin or matted surface. 

Small articles which cannot be wired 
upon copper wires can be matt dipped 
in an aluminum or Nichrome dipping 
basket, providing they are of such a nature 
as not to adhere to one another, such as 
plain flat surfaces. 

Buttons, before the backs are inserted, if 
not plain which favor nesting together, 
are an example of articles which can be 
treated in baskets. When using aluminum 
baskets the articles should be _ passed 
through potash or an electric cleaner in 
stoneware baskets, then transferred. As 
the stoneware basket is too heavy when 
filled with work and when the glaze has 
worn from the surface allows the acid to 
penetrate into the pores, the reason for 
using a Nichrome or aluminum basket is 
obvious. 

When matt-dipping work in baskets, use 
one which is high enough to allow resting 
on the bottom of the matt-dip jar as the 
fumes arise in such large volumes and the 
operator should step back a few paces until 
the fuming ceases. The basket should be 
immersed in the dip carefully, continually 
turning it to the right and then to the left, 
this preventing light articles from floating 
On the bubbles during effervescence. Long 
rubber gloves should be used as the hot 
acid fumes will not only burn, but discolor 
the hand as well. 
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The water surrounding the matt-dip jar 
should be frequently changed as it becomes 
contaminated with acid, which would grad- 
ually attack the iron pot or tank. Adding 
a little sal soda crystals in the water is 
good practice as it neutralizes any acid 
which may drop from the articles while 
taking them from the matt-dip to the cold 
water tank, or the tank or pot may have 
a sheet lead lining. 

The vital points to be remembered when 
using the hot matt-dip may be summarized 
as follows: 

It must be hot before using. 

Use sulphuric acid for a fine or satin 
matt. 

Nitric acid for a coarse matt. 

Stir thoroughly before using. 

Use dry carbonate of zinc. 

Avoid inhaling the fumes, use a respi- 
rator over the nose, and gloves on the 
hands. 

Keep the nitric acid and bright dip acid 
in good condition. 

Rinse all articles thoroughly during each 
operation of dipping, and shake off surplus 
of water before immersing in the matt dip. 

Always keep the dip in a very thick state 
with zinc carbonate. 

Keep a cover on jar when not in use. 

Keep the hot water which surrounds the 
matt-dip jar in an alkaline condition with 
sal soda. 

If a very coarse matt is required, a little 
hydrochloride acid added produces the de- 
sired effect. 

The matt-dip can also be used in con- 
junction with either the electro, salt water 
or French Dip Gold solutions. 





Reclaiming Gold in the Coloring 
Room 


THE colorer often finds himself facing 

situations and contingenciés where it 
is necessary to perform reclaiming and re- 
fining operations, but as the ordinary color- 
ing rooms for finishing jewelry are not 
equipped for making elaborate tests: or an- 
alyses the methods given below are all such 
as can be performed without any special 
apparatus. 


REFINING GOLD SOLUTIONS. 

If the solution has been used for some 
time and contains considerable crocus and 
other sediment it should be filtered through 
double-ply paper, or the dirt may be al- 
lowed to settle and be drawn out by using 
a glass siphon that is long enough to reach 
the bottom of the jar. The gold is brought 
back to metallic form by adding about 3 oz. 
of zinc shavings for each gallon. Any hot 
cyanide solution will give up its gold in 
from five to seven hours, but cold solutions 
should be allowed to stand about 24 hours. 

After the zinc has brought down all the 
gold the solution should be slowly poured 
off and the pieces of zinc and all powdered 
gold washed free from cyanide. 

The zinc and other foreign metal is next 
removed by treating with warm nitric acid 
until all action ceases and the gold settles 
as bright yellow flakes or dull brown pow- 
der. 

The nitric should be washed off and the 
gold dried and weighed. The gold can be 
further refined by melting under saltpeter, 
or by dissolving in aqua regia and precipi- 
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tating as fulminate of gold by using strong 
ammonia. The fulminate is washed sev- 
eral times by decantation until the blue is 
all washed out and the gold is a full yel- 
low. The washed fulminate can be dis- 
solved by cyanide, and used in making new 
or building up old solutions. 


TREATING STRINGING WIRE AND ELECTROPLATED 
WORK, 


The gold from electroplated jewelry and. 
stringing wire can be recovered by stripping 
the gold off in an old solution, then treat- 
ing the solution as above. The articles to 
be stripped should be kept in motion, and 
must be attached to the anode wire. A 
thin strip of zinc should be used for an 
anode. If about 2 oz. per gallon of bisul- 
phite of soda or chloride of ammonium is 
added to an old cyanide-gold solution it 
will strip very rapidly. 

It is quite a proposition to deplate racks, 
hooks and wire baskets that have become 
heavily plated by continued use, so the usual 
method employed is to cut them up and 
treat with warm nitric acid until the base 
metal is all dissolved and the glow is bright 
yellow. The nitric should be diluted with 
hot water before it is poured off the gold 
shells as the specific gravity of the loaded 
acid is so high that little flakes of pure gold 
are held suspended in the acid quite a long 
time before they settle. The gold can be 
melted and converted into fulminate as 
described. 

Engravers’ chips, bench filings, ete., 
should be freed from iron with a strong 
magnet when treated with warm nitric until 
all the base metal is dissolved and the gold 
shells and powder settle. 

The gold shells are seldom over 14K, so it 
is necessary to dissolve in aqua regia and 
precipitate as powder by using sulphate of 
iron. 

After the shells have been converted into 
powder the copper and other metals are 
dissolved out by nitric acid. The gold pow- 
der should be melted with an oxidizing 
flux (saltpeter or niter). 

When melting gold that has been thrown 
down with iron salts it is a good plan to 
add a little chloride of ammonium to the 
melt after the saltpeter has burned out the 
dross. Whenever possible, the amateur re- 
finer should precipitate the gold from the 
aqua regia with ammonia and use the ful- 
minate in the solution. By this method all 
base metals are washed out and only the fine 
gold is thrown down. If there is much 
silver in the acid the ammonia should be 
allowed to stand for about an hour before 
being washed off, as chloride of silver dis- 
solves in ammonia rather slowly. 

All the washings from the fulminate 
should be saved in a large crock jar, as 
there is always a little fulminate of gold 
that is so finely divided that it takes sev- 
eral hours to settle. 

When a large quantity of scrap is to be 
eaten out it is cheaper to use oil of vitriol 
and nitric, but the disadvantages of using 
the mixed acids are that they foam very 
high and are liable to boil over, and the sul- 
phuric acid forms crystals of sulphate of 
copper that encase the gold shells —From 
the Brass World. 








Thomas M. Goodnight, Blythe, Cal., has 
moved to Crescent, Okla. 
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[In Which Is Contained a List of the Latest 


Patents Granted by the United States 
and Great Britain. The United States 
Patents That Have Expired and the 
Registered Trade-Marks.] 








UNITED STATES PATENTS. 





Issue of Feb. 27, 1917. 


1,217,173. COMBINED TIE-GUARD AND COL- 
LAR-BUTTON. Mosgs L. Hawks, New York. 
Filed Oct. 18, 1916. Serial 126,359. 

A collar attachment made in one piece comprising 

a guard for a necktie, a spacer for the collar and 

a button for securing the attachment together with 

the collar to the neck-band of a shirt, said button 

being formed and consisting of a part of the single 
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strip of thin bendable material struck out and bent 
in upon itself so as to form the head and shank 
portions thereof, said button extending from the 
opposite side from that on which the guard por- 
tions are formed and intermediate the ends of the 
attachinent device. 


1,217,291. JEWELRY-BOX, Harry J. Farrinc- 
Ton, Boston, Mass., assignor to Farrington 
Mfg. Co., Boston Mass. Filed March 1, 1916. 
Serial 81,532. 

In a box the combination of a base; a side form- 
ing strip projection from, and presenting a flange 
positioned upon, said base; and a plurality of 
tabs extending from the base around the edge, 





and down upon the upper surface, of the flange 

and acting to clamp and secure the said flange and 

base together. 

1,217,523. ALARM-CLOCK AND ATTACHMENT 
THEREFOR. Jackson Stewart, North Gee- 
long, Victoria, Australia. Filed Oct. 21, 1914. 
Serial 867,887 

In an electric alarm clock having a bell and a 
rim to indicate matter relative to alarms, in com- 





bination, a clock hand with a tip to move over said 
rim, time divisions on said rim, an insulated con- 
ducting ring, a member forming a support for 
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alarm attachments, a plurality of said attachments, 
a pointer for each of said attachments projecting 
over the rim in the path of a clock hand tip, a 
conducting member on said attachment extending 
to said conducting ring, said pointer normally 
touching said conducting member from which pres- 
sure of the clock hand tip will separate the pointer, 
and means for returning the pointer into its nor- 
mal position after the passage of the clock hand 
tip, substantially as described. 
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50,375. SPOON, FORK, OR SIMILAR ARTICLE. 
ArtHuR Leroy Barney, New York, assignor 

















to Tiffany & Co., New York. Filed Aug. 24, 
1916. Serial 116,745. Term of patent 14 
years. 

50,383. DISH. Joun Epwarp Goopwin, Stoke- 
upon-Trent, England, assignor to Josiah Wedg- 





wood & Sons, Ltd., Etruria, England. Filed 
Dec. 16, 1916. Serial 137,469. Term of patent 
7 years. 

50,387. PLATTER OR SIMILAR ARTICLE. 
Greorce P. Irrtic, Bridgeport, Conn., assignor 














to W. D. Smith Silver Co., Bridgeport, Conn. 
Filed July 10, 1916. Serial 108,479. Term of 
patent 3% years. 

50,391. SPOON, FORK, OR SIMILAR ARTICLE. 
Rosert R. Kintz, Meriden, Conn., assignor to 





International Silver Co., Meriden, Conn. Filed 
Jan. 6, 1917. Serial 141,048. Term of patent 
14 years. 


50,408. SPOON, FORK, OR SIMILAR ARTICLE. 
SAMUEL Stomr, Meriden, Conn., assignor to 
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International Silver Co., Meriden, Conn. Filed 
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Jan. 6, 1917. Serial 141,050. Term of patent 
14 years, 








A Retailer’s Startling Expressions 





(Continued from page 115.) 











display as often as possible, one line at a. 


time. 

The demand for cut glass is low, he says, 
but as a side line would be profitable if the 
demand were greater. 

The particular features of Tue Circu- 
LAR which draw his attention are the articles 
on store management, accounting, sales pro- 
motion and the like. The news items and 
advertisements, however, are never over- 
looked. He has found the advertising lit- 
erature sent out by manufacturers to be 
very serviceable helps. 

San Diego has a population of about 90,- 
000, with a limited suburban population. 





Flexible Bracelets 





HERE is no doubt that the flexible 
bracelet is one of the most popular 
pieces of diamond jewelry today. While 
this is a well-known fact, very little is 
known in the trade as to the origin of 
these bracelets. 

According to Theodore Heinroth, some 
40 odd years ago Tiffany & Co. asked one 
of their workmen if he could make a flexi- 
ble necklace for some half pearls set in 
squares with rose diamonds in the corners. 
The workman, Mr. Heinroth, made this to 
their entire satisfaction. He was then 
asked if he could make a necklace which 
would divide into two bracelets. They were 
also well pleased with this, and Mr. Hein- 
roth was kept busy most of his time for 
over 25 years making these bracelets. 

When he started 18-karat gold was used, 
later they were made of white gold (silver 
and gold); then of platinum and gold, 
and, at last, all platinum, which is now 
the general demand in spite of the high 
price of this material. Some also use 
green gold. 

The flexible bracelets are now made in 
great varieties of square, octagon or oblong 
blocks, in mixed square, oblong and octa- 
gon, and also with saw cuts on the sides 
of the links, and in three and five rows, 
which are set with either diamonds or dia- 
monds and sapphires or onyx alternating. 








H. Berkowitz, a jeweler and dealer in 
sporting goods and musical instruments, 20 
S. 4th St. Terre Haute, Ind., has added 
an adjoining storeroom at 18 S. 4th St. in 
addition to his present quarters and will 
carry a complete line of trunks and 
leather goods. Mr. Berkowitz expects to 
visit New York within a short time to pur- 
chase his new line. 
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News Gleanings. 





Letters addressed to the Apex Nov. Co. 
and T. A. Wilson Opt. Co. remain uncalled 
for at the Providence, R. I., post office. 

John Roof, who has been town clerk of 
St. Johnsville, N. Y., has resigned that 
office and expects to establish a jewelry 
business at Massena Springs, N. Y. 

Herbert J. Steer, a jeweler at Walden, 
x. Y,, intends to remove his jewelry store 
from the Fowler building to the Atherton 
building on Main St., at which time the 
jeweler will add a line of grafonolas. 

The Will H. Beck Co., Sioux City, Ia., 
has been holding an auction sale prior to 
moving into its new bulding, which, when 
finished, will be one of the most complete 
jewelry establishments in the middle west. 

Mrs. Lodisa Whitman, widow of C. A. 
Whitman, Adams, Mass., died suddenly re- 
cently from cerebral hemorrhage. She was 
a native of South Londonderry, Vt., and 
had lived in Adams for 30 years. She had 
conducted the jewelry business of her late 
husband since his death last June. 

Thieves recently entered the store of 
Hannigan & Gordon, Penfield, Ill., by cut- 
ting out the door lock. They secured some 
jewelry and several watches. The articles 
were found hidden under the hay in a hay- 
mow in that village. Bloodhounds from 
Paxton, Ill, were used, but no trail was 
taken up. 

The business of the Furnald Jewelry 
Co., Oskaloosa, Ia., has been purchased 
by L. E. Giibert, who will conduct it under 
his own name. Mr. Gilbert formerly owned 
the Gilbert Jewelry Co., La Grange, Ga., 
which he sold in September, 1913, after 
conducting a successful business for nearly 
ll years. 

W. K. Atwood, watchmaker for the trade, 
347a Congress St., Portland, Me., owing to 
the fact that his trade has been steadily 
increasing, making it difficult at times to 
return work promptly, has increased his 
force, and in addition has purchased the 
wholesale stock of watch materials of the 
W. W. Mansfield Co., Portland. 

According to the current issue of Russia, 
published by R. Martens & Co., New York, 
the imperial government is about to requi- 
sition Russian platinum stocks, as an order 
has gone forth forbidding sales of the 
metal. The Ural district, which supplies 
nearly the whole world, produced less than 
120 .poods last year, or only one-third of 
the normal output. 

Bernard F. Riley, Bristol, Conn., died re- 
cently at the St. Francis Hospital, Hartford, 
Conn., after a short illness with actite Bright’s 
disease. Mr. Riley was a native of Ireland, 
where he was born about 40 years ago. He 
came to this country as a young man. He 
was employed for a number of years at 
the factory of the American Silver Co., 
but in recent vears had been employed at 
the factory of the New Departure Mfg. 
Co. The deceased is survived by his 
widow and four brothers. 

The jewelers and watchmakers of Peoria, 
lll, met recently at a dinner in the 
Y. M. C. A. building and formed an organ- 
ization. The officers include Richard Weit- 
ing, president; W. A. Faber, vice-president; 

S. Sheppard, secretary, and Arthur 
President Bayles of 


Younglove, treasurer. 


THE JEWELERS’ 





the Illinois Valley Association was present 
from Chillicothe and informal addresses 
were made by Willis Evans, secretary of 
the Association of Commerce, and by 
Messrs. Weisser, Goldstein, Crawford and 
Eckley. 

A life size painting of the late Emil 
L. Strobel was recently presented tc 
the Strobel & Wilken Co., New York, by 
its employes. It is a remarkable likeness, 
painted by Wm. Starkweather, and has 
been placed at the foot of the main stair- 
way. The committee of employes ap- 
pointed to collect funds and select an 
artist consisted of E. C. Miller, E. H. 
Kruse, E. F. Schwarz, H. W. Vierlinger 
and Harry Le Bois. They are to be con- 
gratulated on securing such a fine picture, 
and the officers fully appreciate the kind 
thought which prompted the gift. 

The mysterious disappearance of a pack- 
age containing diamonds shipped by the 
Adams Express Co. from Newark, N. J., 
on Feb. 16 to Casper Fenzel, a jeweler at 
Middletown, O., is claiming the attention 
of the police authorities and the Adams 
Express Co.’s officials. The three diamonds 
are valued at $650. The package arrived 
at the Middletown office on Feb. 21, and to 
all outward appearances was in perfect con- 
dition, sealed on each end, and in the center 
with the Adams Express Co.’s, Newark, 
seals. Immediately upon receipt of the 
package Mr. Fenzel opened it, and was 
confronted with the startling fact that 
there were no diamonds in it. He im- 
mediately returned the package to the ex- 
press office, and when the story was told 
an investigation was started. 


The jewelry store of C. C. Bradley & 
Co., Batavia, N. Y., was entered by bur- 
glars a short time ago, and a small quan- 
tity of jewelry taken from the show-cases. 
Materials used in the work room in the 
rear of the store, for repairs, were also 
taken. The police think the burglary was 
the work of boys. When on his regular 
rounds of the inspection about 10 o’clock 
Patrolman Snyder discovered a window 
raised and a door unfastened, which opened 
on an alley running west from Park PI. 
in the rear of the Bradley store. He at 
once notified Charles R. Dunkin, an em- 
ploye of the store. Investigation disclosed 
that a large window had beeen pried up 
so that the iron catch was broken. It was 
easy to climb through the window into the 
workshop, which is entirely separate and 
rconcealed from the main portion of the 
store by a partition of wood and frosted 
glass. The Batavia police have received 
word from Rochester that police of that 
city have recovered the stolen property. 

Joseph Reininger, Easton, Pa., was re- 
cently the victim of a check swindler 
who used the name of “R. S. Lunt.” The 
swindler’s method of operation is to go to 
a town and secure employment. After be- 
coming acquainted with some of the local 
merchants he usually tells them he expects 
to soon receive some money. After ob- 
taining a check he gets a bank book from 
some local bank by depositing the check 
for collection on a distant bank. The check 
which was presented to the jeweler was 
drawn on the Easton Trust Co., Easton, 
Pa. and was for $39. Through this method, 
it is claimed, the man was successful in 
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obtaining several hundred dollars from 
Easton merchants. He is described as 
being about 35 years old, standing six feet, 
eight inches tall and weighing about 170 
pounds. He is smooth shaven, has a dark 


complexion and has a small mark on his 
face and neck. 
gold _ teeth. 


In his mouth are several 
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A. S. Rowe, Sheridan, Ind., was a recent 
business visitor in Indianapolis. 

H. Vollmer, a jeweler of ‘Princeton, Ind., 
was a buyer at Indianapolis supply houses 
last week. 

Andrew Streng, jeweler, at 466 Massa- 
chusetts Ave., last week advertised that his 
stock would be sold at auction and that all 
his fixtures are for sale. He intends to 
quit business in his present location. Mr. 
Streng is well known among local jewelers, 
having had a small but well patronized 
store for several years. 

F. C. Conway, a jeweler of Hillsboro, 
Ind., died suddenly last Friday at his home. 
Mr. Conway had not been in good health 
for several months, but had been able to 
attend to his work at the store, having 
spent several busy hours there on the day 
of his death. Death was due to hardening 
of the arteries. He had been home from 
the store only a few minutes when he was 
stricken while eating dinner. A widow 
survives. 

The Indiana General Assembly last week 
killed the state corporation excise bill which 
was being opposed by many incorporated 
jewelry companies. in Indiana. The bill 
would have placed a heavy tax on such 
companies and business interests generally 
felt that extra taxation of the kind provided 
for would have been unfair. The bill was 
passed by the House, but was killed by a 
large majority in the Senate, despite the fact 
that James P. Goodrich, governor of the 
State, and the State administration was 
supporting the measure. 

J. C. Sipe, a diamond importer of this 
city, was one of a number of prominent 
business and professional men who last 
week sent a telegram to Senator James E. 
Watson, in Washington, D. C., asking for 
an immediate declaration of war against 
Germany. The telegram signed by Mr. 
Sipe follows: “We earnestly hope the 
present Congress will immediately adopt a 
declaration of war with Germany and will 
pass no bill giving further power to the 
President until he shall have issued a call 
for the assembling of the next Congress. 

Charles F. Artes, a well known jeweler 
living at Evansville, Ind., was one of more 
than 100 Republicans and Democrats of 
that city arrested recently on charges of 
committing election frauds by United States 
marshals operating from the Federal court 
of the Indianapolis district. Mr. Artes is 
a young Republican and exceedingly popu- 
lar and his friends have been expressing 
regret over his indictment by the Federal 
Grand Jury. He recently gave bond in the 
sum of $2,500. his bond being much smaller 
than most of the men indicted, which indi- 
cetes that the charges against him are not 
considered serious. 
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